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Need Meters 6 rather than locks o | 





Regardless of whether a bulk plant is large or small and 
whether it has an attendant on duty or not—errors and 
stock losses will repeatedly occur unless they are checked 
and corrected as they take place—or at the end of each day, 
instead of weekly or monthly. To eliminate costly inventory 
problems and stock losses requires more than just a lock— 
as locks merely prevent unauthorized withdrawal. By in- 
stalling Brodie Meters and a simplified form-record of gal- 
lonage withdrawals, you secure, not only an accurate system 
of stock control, but the benefit of an impartial auditor, plus 
a permanent attendant in your plant twenty-four hours a day, 
month-in and month-out. 
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RALPH N. BRODIE CO., INC., 953 61st Street, Oakland 8, California 


DIVISION viskdeeaeaa! 


PETROLEUM METERING cacausivery }-- 


{Chrysler Building, NEW YORK CITY * 59 E. Van Buren, CHICAGO * 302 So. Pearl, DALLAS, 
TEXAS * 164 Jackson, SEATTLE, WASHINGTON * 2101S. San Pedro, LOS ANGELES, CALIFORNIA 
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K. J. Norman has been appointed ad- 
vertising manager of Webster Electric 
Co., Racine, Wisc. 
Recently _ released 
from service with 

the Army Transpor- 
1 tation Corps, where 
4 he served as captain, 
Yd Norman was associ- 
ated with the adver- 
tising department of 
> the Burroughs Add- — 
> ing Machine Co., Detroit, before enter- 

ing the Army service. 








E. H. Davison has been appointed man- 
ager of heating sales for the Oil-O-Matic 
Div., Eureka Williams Corp., Blooming- 
ton, Ill. His experi- 
ence with the Com- 
pany, covering both 
field and home office 
sales, dates back to 
1923. From 1935 to 
1941 he was away 
from the company 
serving the program 
production division 
of the National Broadcasting Company. 





Arthur D. Bierman, for four years ac- 
tive with the Marines in the Pacific, and 
son of Dan Bierman, 
president of Petrom- 
eter Corp., Long Is- 
| land City, N. Y., 
- will return to busi- 
ness activity April 1 
as vice-president of 
Petrometer. He was 
a sergeant in the 
Third Amphibious 
Corps, active at Marshall Islands, Saipan, 
Okinawa, Guam and Tientsin, China. 

Walter P. Davis has been appointed 
managing director of the Indoor Climate 
s, Institute, with headquarters at Detroit, 

according to an announcement by T. A. 
[A Crawford, president. Davis, from Buffalo, 
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for the past nine years has been super. 
visor of promotional activities for the Buf- 
falo Niagara Electric Corp., executive 
secretary of the Oil Heat Assn. of West- 
ern New York, secretary of the Buffalo 
Stoker Assn., assistant secretary of the 
Electric Assn. of the Niagara Frontier, 
and executive secretary of the Indoor Cli. 
mate Institute of Western New York. 


























Yt 
ginconins | Franuraveq 0, Winthrop A. Mandell will be presi 
6) —o* dent and treasurer of the new Sid Harvey 
kal. Saat of Mass., Inc., which 


will operate in Bos- 
ton in a manner simi- 
lar to the other Sid 
Harvey Companies 
in New York, New 
Jersey and Penna. 
Mandell started 
with the Company 
eleven years ago and 
for some time has been head of the sales 
engineering department. 
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Joseph F. Heil was elected president of 
the Heil Co., Milwaukee, at the Com- 
pany’ annual meet- 
| TL] = Ee. oe UU ing. Julius P. Heil, 

ccounts AON CORY H founder of the Com- 
... from tank car to storage to tank truck to customer. pany and president 
... assures full profit from every transaction. since its inception, 





will continue active- 
ly in the business as 
director and _ treas- 
urer. He has served 





two terms as gov 
ernor of the State of Wisconsin, during 
which time the son, Joseph, was active 
manager of the Company. 





Robert S. Green, on terminal leave as 
Lt. Commander, USNR, is to be the new 
president of A. P. 





Green Firebrick Co., 
Mi POR R £0; RACH | Mexico, Mo., suc- 
The Bowser Fig. 440 ROTOROL is a precision rotary meter of ceeding his father, 
high capacity for either pump or gravity installation. Op- Allen P. Green, who 
erates in either direction of flow—horizontally or vertically. : 
now becomes chair- 
Write today for complete infor- man of the board, in 
mation on Bowser equipment . f 
for distributors of liquid fuel. which capacity he 
BOWSER, INC., 1330 Creighton Avenue, Fort Wayne 2, Indiana will continue as chief 





LIQUID CONTROL SPECIALISTS SINCE 1885 executive officer. ‘ 
nN Li Working with the new president will be 
a CC _¢ | a Management Committee in charge of 
operations. 


Edward B. Maire has been named man- 
ager of the Chicago factory branch of 
General Controls Co., Glendale, Calif. 
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© MATTER which of the 
N controls in the com- 
plete White-Rodgers line 
you use, their many 
exclusive features are 
designed to relieve you 
of any future attention. 
Years of satisfactory 
service have proved the 
dependability of White- 
Rodgers Hydraulic-Action 
controls. 









































Editorial Leaks 


Once more the icy hand of government 
has been slipped into the industry’s coat 
collar, and though we have not been 
yanked off our feet as in the past, this 
new regulation has had a sobering effect. 
The expansion of the oilheating industry 
has been limited to bare conversion in- 
stallations in most parts of the country, 
and to such new housing for veterans as 
it is able to attract in the low cost field. 
This new housing business is not likely 
to be much help to dealers, if the pattern 
of the past is followed in the next two 
years. 

In some areas, notably New York City 
where costly restrictions run up the price 
of oilburner installation, it is almost im- 
possible to install a conversion burner un- 
der the new $400 limit. In most other sec- 
tions such a conversion installation can 
be made, but boiler-burner and furnace- 
burner units will be barred from existing 
houses, except through appeal and special 
permission. 

It is to be hoped that some revisions in 
the regulations will soon be made to bring 
them into line with reality. At present 
price levels it is going to be extremely 
difficult to interest a builder in an auto- 
matic oilfired boiler-radiator heating sys- 
tem or a good forced air job for a $6,000 
house. It also seems doubtful that the re- 
turning veteran, concerned about re-es- 
tablishing himself in a new business or 
job, is going to create much demand for 
$10,000 houses. For these reasons, it 
seems probable that some classes of heat- 
ing equipment may be unfairly hit by the 
order without contributing in any ma- 
terial way to the new housing program. 

There is a hint that restrictions may be 
eased as stocks pile up, and it is demon- 
strated that there is no real scarcity of 
certain materials. But with no active mar- 
ket for their products, it is difficult to 
imagine business-wise manufacturers op- 
erating their plants to build warehouse 
stocks; stocks that have scant chance of 





moving in volume for the two-year dura- 
tion of the order. 

Oilheating dealers again must turn to 
oil sales, service, and such conversion in- 
stallations as they can make for less than 
$400. There is hope that dealers also may 
get some business from builders of single 
houses, and owner-built homes, but at 
present price levels speculative builders 
are likely to be more alert than ever be- 
fore to shave the last dime out of the cost 
of heating equipment. 

It is too early to forecast the whole ef- 
fect of the order on the oilheating indus- 
try. It is expected that dealers’ operations 
will be more hampered by the new re- 
strictions than those of the manufacturers. 
The text of VHP Order No. 1 is printed 
elsewhere in this issue. 
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When distillate heating oil prices 
were raised in December and January a 
total of Y¢ the increase was to be tem- 
porary, expiring April 30. As recently 
as the first week in March OPA was plan- 
ning to take off the Y¢ on the contem- 
plated date. But on March 18 an amend- 
ment was issued to MPR 88 extending 
the increase for an indefinite period. In 
the same amendment prices of residual 
fuels were upped 21¢ in most oilheating 
areas, 15¢ on the West Coast. These de- 
cisions came on the heels of an increase 
in crude prices of 10¢ a barrel. 

It is clear to anyone that somewhere 
along the line some increase in petroleum 
prices was due, to match increased costs. 
In some sections of the country, particu- 
larly the Midwest, it is unfortunate that 
fueloil had to take the rap, with natural 
gas prices so low. It is likewise unfortu- 
nate that fueloil prices had to go up to 
revive a drooping refinery economy jeop- 
ardized by excessive gasoline production 
and sagging prices for that product. On 
the other hand, all of this juggling around 
is probably of short duration, and re- 
sults from the fact that prices are still 
controlled by Government in an industry 
that has an overall product surplus. 

Assuming that OPA sticks to its basic 
policy of releasing from price control 
commodities when supply equals demand, 
then oil prices should be freed very soon. 
Some Washington elements are trying to 
get oil control removed by May. Chester 
Bowles stated at mid-March that oil 
would probably be freed not later than 


June 30, end of the agency’s present year, 

When the industry returns to a free 
economy fueloil will probably be priced 
at an economic parity with gasoline at 
refinery levels. This is as it should be, for 
oilheating has come of age and no longer 
needs a subsidy, on a national basis; yet 
there are cities where natural gas is cheap 
and fueloil should be priced below the 
national level for competitive purposes. 
All of these adjustments are to be ex- 
pected when the industry is again on its 
own. 
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Some dealers are concerned over the 
absence of Underwriters’ labels on the 
new oilburners they are picking up on the 
open market. Most concern, of course, is 
felt in those areas where the label of Un- 
derwriters’ Laboratories is required for 
the installation to be passed by local in- 
spectors. 

Labels are permissible only on burners 
that have been tested and listed by the 
Laboratories. This listing covers a very 
definite arrangement of specific parts as- 
sembled to acceptable tolerances. In these 
days it frequently is necessary, in the in- 
terest of more delivery speed, to substi- 
tute parts and accessory equipment that 
have not been tested on the particular 
burner and model. It is even darkly hinted 
that some manufacturers are shipping 
burners without motors, and other parts 
that dealers have in stock, and are will 
ing to assemble into the burner for them- 
selves. 

Though these burners may not create 
any unusual fire hazard—and there have 
been no reported instances of any trouble 
with them—they definitely are not units 
that can carry the Underwriters’ Labora: 
tories label, and therefore may affect in- 
surance rates, ruffle the more conscientious 
local inspectors, and otherwise prove 2 
problem to dealers. 
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Atomic heat and power for any unit 
smaller than a battleship recently has been 
ruled out for the foreseeable future by 
Arthur H. Compton, chancellor of Wash- 
ington University, an authority on atomic 
energy. Though Dr. Compton has dis 
counted any danger of explosion in com- 
mercial installations, he has warned that 
the plant and its by-products are extreme: 


‘ly radioactive and dangerous. 
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arts When the VENTALARM whistle sounds, the driver 
will: knows that oil is going into tank, that the vent is clear. 
When whistle stops, driver knows it is time to stop VENT AL ARM 
seal filling. No spills — no overflow. Expansion zone es- The 
tablished within tank. 
eate enhibit 
we | SURE 
uble The driver never needs to enter the home when the at the National Oil Heat 
inits | fuel oil tank is equipped with Scully VENTALARM. ae.) : 
ora’ | He simply drives up, pulls the hose to the fill pipe, Exposition — Philadelphia 
a inserts the gun, lets the oil flow. EVERY STOP A April 23 to 27 — will also 
= DROP. 
ee demonstrate the automo- 
e2| CAREFREE tive type of VENTALARM. 
No worry for the driver. No bother for the house- B 604 
holder. No worry about oil delivery. No waiting —_ 
around for the oil man. Makes oil heating truly auto- 
matic. 
unit 
Deen sc L LLY 2000 major and independent fuel oil companies have installed 
rd almost 500,000 VENTALARMS on their customers’ fuel oil tanks. 
ash- 
. \ + 
ymic or? e e z= 9 e 
“ V E hi A [ A t Mi The<Whistling= Tank Fill Signal 
om: T.08 REC U.S. PAT_OFS Ph ~ 





that Thereis also a Scully VENTALARM designed forgas tanks on passengercars, trucks, taxicabs, buses. 


™ | SCULLY SIGNAL COMPANY - 88 First Street, Cambridge 41, Mass. 


Manufactured in Canada by EMPIRE BRASS MFG, CO., LTD., London, Ontario 
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FACTORY SHIPMENTS , in Thousands of 
Domestic Oilburners & Units 
. Domestic Stokers ——- ——} 






0 
DEC APR AUG DEC APR 
1942 I 


AUG DEC APR AUG DEC JAN FEB MAR APR MAY JUN JUL AUG SEP OCT NOV DEC 
943 1944 1945 
Shipments of Oilburners and Units 


Adjusted to include manufacturers other than the 124 reporting to 
Census Bureau, FuELom & Or Heat's estimates of shipments are: 


DECEMBER TWELVE MONTHS 
Percent Percent 
1945 1944 Change 1945 1944 Change 
Conversion 18,030 4,354 +314.1 119,663 36,636 +226.6 
Boiler units 604 626 — 3.5 7,695 6,300 Tees 
Furnace units 1,333 619 +115.3 14,555 5,686 +156.0 
All domestic 19,967 5,599 +256.6 141,913 48,622 +191.9 
Commercial 1,934 2,793 — 30.8 33,077 325115 a S20) 
Total 21,901 8,392 +161.0 174,990 80.737 +116.7 
100 100 
oo} {|| STOCKS OF DoMesTic OILBURNERS AND UNITS 90 
(in Thousands) End of Month Shown 
80 Factory Stocks 80 
10 Dealer Stocks ------ 
70 
60 60 
50 50 
40 40 
30 30 
20 20 
10 i— 10 


: 0 
JUN DEC JAN FEB MAR APR MAY JUN JUL AUG SEP OCT NOV DEC 
1945 1946 


JUN DEC JUN DEC JUN DEC 
1942 1943 1944 
February Minimum Retail Prices: Key Dealers 
CONVERSION BURNERS BoILER-BURNERS FURNACE-BURNERS 
Top price* Low price Top price* Low price Top price* Low price 
Highest $423 a $700 en $545 ; 
Lowest 225 Be 400 re 500 
Feb. Aver. 288 ats 540 eas 490 
Jan. Aver. 281 ree 557 Sue 490 
*Top price key dealers for conversion burners are those whose minimum 
retail prices are $200 or more, for boiler-burner and furnace-burner 
units (exclusive of ductwork) those whose minimums are $400 or over. 
Price Index: Conversion Burners: January 1940 is 100% 
WHOLESALE RETAIL — 
February 125.7 Sixmonthsago 113.9 February 124.6 Six monthsago 115.9 
January 123.1 Yearago 115.2 January 124.1 Yearago 112.8 
300 
27577 INDEX OF BURNER PERMITS in 43 Cities —— 275 
oo (Average of 1936-7-8= 100) 4 
500 || INDEX oF New HoME PERMITS in 35Cities—--— 200 
175 (Average of 1936-7-8 = 100) 175 
Both indexes adjusted for seasonal variation | 
150 150 
125 125 
100 100 
75 75 
50 50 
25 25 





0 0 
DEC APR AUG DEC APR AUG DEC APR AUG DEC JAN FEB MAR APR MAY JUN JUL AUG SEP OCT NOV DEC 
1943 1944 1945 1946 
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Oilheating Trends 


ESTIMATED INSTALLATIONS of domestic 
oilburners and units in February were 
29,974, or seven times the 4,388 installed 
in the same month of 1945. Total instal- 
lations for the first two months were 57,- 
939. New Orders received by dealers in 
February, however, were considerabiy 
fewer than installations; orders are esti- 
mated at 19,610 for February and 47,326 
for the two months, or 18% less than in- 
stallations. This is not an indication of 
lessened demand, but rather reflects the 
fact that dealers are allergic to new orders 
until they get some old ones filled. They 
have gone through too much telephone 
agony over broken promises to want 
much more of it. Reporting dealers di- 
vide their February installations: 90% 
conversion burners; 6% _boiler-burner 
units and 4% furnace-burner units. 


BURNER STOCKS: Dealer stocks of do- 
mestic oilburners and units on February 
28 were approximately 7,406, compared 
with 6,579 for the previous month end. 
Factory stocks on December 31, the latest 
available data, were 4,973, slightly up 
from the closing inventory of the pre- 
vious month, 3,889. Combined dealer and 
factory stocks of around eleven thousand 
are less than one-seventh of what they 
averaged before the war, and when they 
move up any appreciable amount this will 
be a signal to start sales promotion. In- 
formed industry men believe this is a year 


off. 


SERVICE INCOME: Service department 
income of reporting dealers for February 
averaged $2,619, up 26% from $2,080 
average for the same dealers for February 
1945. January service income averaged 


- $2,490. 


FUELOIL GALLONAGE: Fueloil gallonage 
sold (distillate only) by all fueloil dis- 
tributors reporting is up 19.5% over last 
season, for the period from the start of 
the season to March 1. Averaging all 
cities in oilheating areas that report de- 
gree-days, it is found that the season has 
been 1.48% warmer than the previous 
season, so the adjusted increase in gallon- 
age would be about 21%. The individual 
customers of the reporting distributors 
have used on the average 11.5% more 
fuel this season than last, and if this 1s 
adjusted for degree-days, the increase is 
around 13%. Probably never again will 
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the individual customer consume as much 
fuel as in the days before rationing. Peo- 
ple have learned to prefer slightly lower 
temperatures than before the war, and 
also much insulation and other fuel sav- 
ing equipment have been installed, and the 
effect of this latter is permanent. It is not 
clear just how much fuel rationing saved, 
but OPA claimed 30.4%, while PAW 
calculated it at 25%, based on their sup- 
ply figures. Thus, only half of that gal- 
lonage loss was recouped the first season. 

The difference between the 21% gal- 
lonage increase, adjusted for degree-days, 
and the 13% more consumed by individ- 
ual users, or 8%, represents the increase 
due to new oilheating users. 

FUELOIL CONTRACTS: For the first time 
since 1942 fueloil contracts will be sought 
this spring in considerable quantity. Sur- 
prisingly, however, only 55% of the oil 
men reporting this month plan to ask for 
contracts, showing that the practice will 
be far from universal. Of those who are 
after contracts, 69% will employ sales- 
men to follow up those that don’t come in 
by mail or telephone. Straight commis- 
sion is the favored basis for paying these 
men, with 43% of companies using that 
method; 32% will use a salary-and-bonus 
basis, and 25% will use straight salaries. 


Contracts Cost 29 Points 


The fueloil distributors, as a group, ex- 
pect this special sales effort to cost an av- 
erage of .29¢ per gallon on the business 
signed by the salesmen. Those using a 
commission basis expect a cost of .32¢; 
those with salary-and-bonus a cost of 
.25¢; those using straight salaries a cost 
of .30¢. 

FUELOIL PRICE OPINIONS: On March 
19 OPA announced that the ¢ price 
increase put on distillate fueloil in the 
winter will not come off on April 30 as 
originally planned. This action was taken 
apparently in view of the probable re- 
moval of all oil price control in the near 
future. Fueloil distributors were asked 
this month if they wanted the Y¢ in- 
crease to stay on or come off. Only 35% 
wanted it taken off; 65% wanted the in- 
crease retained, believing that supply 
would thus be more secure, and showing 
little concern over fuel cost saving. This, 
apparently, is not the time to worry about 


Savings. 
Not all industry men are in favor of 
removing price controls . . . 36% vote to 


Oilburner* and Building Permits 





OILBURNERS— DWELLINGS—————— 
February 2 MONTHS February 2 MONTHS 
1946 1945 1946 1945 1946 1945 1946 1945 
401 As 731 Baltimore, Maryland 407 1 569 1 
es is 5 Binghamton, New York 8 0 10 0 
Bloomfield, N. J. 26 < ,' a 
ay x =e rst Bostons Massachusetts 20 0 44 0 
44 0 85 17 Bridgeport, Conn. a,  . es a 
ae a ay a, Buffalo, New York 30 0 36 1 
ee ote Eq Des Moines, Iowa 47 0 70 0 
99 16 187 es Detroit, Michigan 694 109 1431 294 
24 2 46 5 Elizabeth, N. J. 3 0 3 0 
19 5 3 12 Freeport, New York a a “a fer: 
a ate re Be Greenwich, Conn. 5 0 10 1 
56 15 66 15 Hartford, Conn. ae . aa a4 
23 L 40 6 Irvington, N. J. 0 0 0 0 
ag ae Ae ; Lynn, Massachusetts 4 0 4 0 
2 oe ats ee Meriden, Conn. ate ae me a 
62 6 144 11 Milwaukee, Wisc. 91 oc 130 x3 
ae 16 94 31 Minneapolis, Minn. 41 2 125 16 
28 4 46 8 Montclair, N. J. a a re wid 
a ay % + ,Morristown, N. J. 1 0 1 0 

3 15 43 29 -Mt. Vernon, New York ats a yr ae 
56 23 98 52 New Bedford, Mass. 

28 >: 56 10 New Haven, Conn. 

0 0 0 0 New Orleans, La. eee Px a 
13 5 46 54 New Rochelle, N. Y. 12 0 13 0 
“ st - — New York City (total) a re: se a 

438 a 826 Ss Manhattan, Bronx, Rchd Ae sia ee 
28 1 77 es Norfolk, Virginia 12 1 23 5 

0 0 0 1 Oakland, Calif. we ae aa es 
39 6 105 19 Omaha, Nebraska 63 32 100 41 

6 0 16 1 Orange, New Jersey 0 0 2 0 
18 >. 42 a Passaic, New Jersey AS ey i 3 
28 7 64 9 Paterson, N. J. 2 0 3 0 
we = # S: Plainfield, N. J. 5 0 17 0 
35 2 62 14 Portland, Maine 0 0 = 0 
ee 4 my a Portland, Oregon 182 13 382 25 
47 2 100 20 Providence, R. I. 11 0 12 0 
mee Be ne oc Reading, Penna. 0 0 1 0 
56 0 73 0 Richmond, Virginia 89 34 145 87 
28 2 64 5 Rochester, N. Y. Rs sia ie dic 
13 0 26 1 Rockville Center, N. Y. 2 0 6 0 
12 2 21 5 Salem, Massachusetts 0 0 E, 0 
55 5 105 18 St. Louis, Missouri 24 0 38. - 0 
93 13 205 22 St. Paul, Minnesota 43 1 100 6 
34 5 49 9 Schenectady, N. Y. os le ae mt 

+ Seattle, Washington 213 88 394 178 
a Springfield, Mass. 14 0 19 0 
13 8 36 17 Stamford, Conn. a wa a pe 
18 29 Syracuse, New York 26 1 32 1 
ue Trenton, New Jersey 0 0 0 3 
a Ap a a Utica, New York 1 0 1 0 
210 14 346 57 Washington, D. C. - re “2 a 
2 wa va - West Orange, N. J. 6 0 7 0 
14 3 38 6 White Plains, N. Y. 2 0 2 0 
45 0 94 3 Wilmington, Delaware 0 0 0 0 
48 6 91 21 Worcester, Mass. ee Pa! ar a 
36 7 F2 16 Yonkers, New York a Pa a a 
1339 196 2370 494 Totals 2084 282 3602 659 
+483.1 + 369.7 Percent Change + 639.0 + 446.6 


*Permits are not total sales in each market since none are reported from suburban areas, 
which normally account for 20% to 60% of total sales in each market; nor are they an accu- 
rate index where enforcement is lax. Rightly used, however, they are a useful working index. 
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keep price control on oil; 64% want it 
taken off. Asked what they think will 
happen to fueloil prices if price controls 
are removed in the near future, 33% ex- 
pect prices to increase, 22% think they 
will go down, and the other 45% expect 
no price change . . .- it looks like any- 
body’s guess. 

DEALER COMMENTS: Comments of the 
month on various subjects include these 
as typical: “Materials are harder to get 
now than during the war”. . . “If price 
control comes off there will be a lot of 





cut-throat competition” . . . “Instead of 
oil contracts, we will use a simple pledge 
card, get them in by mail or telephone 
only” ... “The fueloil price increase 
should be left on for refiners, but taken off 
at retail level” . . . “Burner manufactur- 
ers are getting about all of the available 
motors, pumps, etc., and dealers can’t 
get them for repairs” . . . “The oil indus- 
try needs the higher prices to cover in- 
creased labor costs” . . . “Black market 
prices of oilburners and motors still go- 
ing up; burners $150; motors $20.” 


a 








The NEW Master Kraft 
CONVERSION BURNER | 


A rear view of the burner 
with cover removed. All parts 
easily accessible, convenient 
to work on. MORE THAN 
THAT... 





READY WHEN MATERIALS 





The motor, pump or trans- 
former can be changed in 2 
minutes! Simply disconnect the 
new fuel line joint with special 
wrench as shown above, 


SHEN 2. 





REG. US. PAT OFF. 








PERMIT MANUFACTURE 





HERE....AT LAST.... 


are pictures of the NEW Master Kraft 
conversion oil burners. 


The new quick-change service units will 
amaze you... you may easily cha 


NEXT—pull two pins and re- 
move the unit, replace it with 
a new one! This means quick, 
easy, simplified service. THE 
ENTIRE QUICK - CHANGE 
TAKES ONLY TWO MINUTES, 
TOTAL CONSUMED TIME. 


Unplug two electric connec- 
tions—and swing open the 
service units, like two doors, 


as shown above. 





HARVEY 


SPRINGFIELD 
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prose POSTWAR ERA will be 
formally launched at Commercial Mu- 
seum, Philadelphia, on April 23, when 
the doors are opened on the first display 
of oilheating equipment and allied lines 
since the end of the war. Besides being 
” the biggest show the industry ever has 
f+ held, it will bring to light for the first time 
a few of the developments that dealers 
‘ll have been waiting for. 
e Many manufacturers will not be able 
to show new equipment at the National 
Oil Heat Exposition. Material shortages 
have slowed some development, and other 
firms have been far too busy clearing up 
their war work to finish the developments 
they have under way. Still others say they 
are withholding brand new models for the 
present, since tooling and putting new 
equipment in production would seriously 
interfere with deliveries of serviceable 
and satisfactory older lines to dealers who 
are pressing for shipments. 
Manufacturers who will exhibit at the 
show were asked for a description of the 
new products they would have available. 
Not all of them were willing to reveal the 
details of their new equipment before the 
show opens, but the text that follows will 
reveal a quick description of most of the 
new products. Most manufacturers also 
will show their older lines that now are 
available. 

















American Stove Company will show 
for the first time a new oilburning warm 





; air furnace equipped with a pot-type 
k vaporizing burner with mechanical draft. 
: A feature of the unit are pre-cut panels 
S, at the sides; and rear, the openings cov- 


ered by a removable panel which permits 
the addition of a blower or propeller-type 
booster when desired. The unit can be in- 
stalled as a gravity furnace, and easily be 
converted to a winter air conditioning 
junit at any later time. This unit (H55D) 
phas a bonnet capacity of 55,000 Btu as a 

Bravity furnace, 60,000 Btu with a boost- 
2 ler fan and 65,000 Btu with a blower. 
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Bachrach Industrial. Instrument Com- 
pany will introduce a new “Tempscribe” 
recorder for air temperature and elec- 
trical operation which has been designed 
specifically for checking performance of 
automatic heating plants. It has a 4-inch 
chart on which temperature fluctuation is 
recorded, as well as starting and stopping 
time, cycling frequency and length of run- 
ning time. The chart is easily replaced by 
opening the door to which*the pens are 
attached. The instrument may be con- 
verted to any temperature range by re- 
placing the self-contained door. The ped- 
estal base has space for 50 extra charts 
and a recess in the back of the case holds 
ink bottle and grass dropper. 


Bell & Gossett Company’s exhibit will 
be devoted to new applications of the line, 
rather than to a new line. Applications 
of the company’s products to various 
types of forced hot water heating systems 
will be shown, and a semi-live reproduc- 
tion of a boiler room hook-up will show 
a three-zone installation with glass ports 
to observe the flow of water. 


Burnham Boiler Corporation is show- 
ing for the first time the radiant baseboard 
which the company is offering for mod- 
ernization and new building work. The 
Base-Ray Panels take the place of con- 
ventional baseboards on the outside walls 
of the room, and supply over a larger 
area, the radiation required for the room. 
This type of radiation can be used with 
hot water systems or two-pipe steam heat- 
ing systems. Panels are manufactured in 
24-in. and 12-in. lengths, and can be 
shipped assembled in sections up to ten 
feet. Any length can be assembled on the 
job. 


C-S Brass Mfg. Company is a new- 
comer to an oilburner show, though long 
and well established in business. The firm 
will show a line of copper tube fittings 
of both the compression and flared types. 


Cleaver-Brooks Company has an- 






What’s New—On View 


New Products Begin to Emerge at Philadelphia Show 


nounced the Model A Hev-e-oil burner 
for No. 5 fueloil. There have been me- 
chanical and design changes in the burner 
which the company is showing for the 
first time. 


Delavan Engineering Company will 
show a full line of spray nozzles for oil- 
burners, and will display for the first time 


Delavan's new atomizing nozzles. 


nozzles for other applications in capac- 
ities from .15 to 24 gpm. The new models 
are for air conditioning, cooling, humidi- 
fying, air washing and other industrial 
installations requiring either a hollow or 
a full cone spray. The company manufac- 
tures and sells oilburner nozzles of the 
same design as those produced by Ballof- 
fet Dies & Nozzle Co. 


Dole Valve Company will display a 
line of air and vacuum valves for steam 
heating systems in nickel and chrome 
plated finish. Officials say: new. product 
announcements will be delayed. 


Gar Wood Industries plans to show 
several models of the new Tempered Aire 
winter air conditioning units, and at least 
one Series M boiler-burner unit. These 
units have been re-designed and im- 
proved in detail, though the basic princi- 
ples of the line are the same as pre-war 
models. The smaller capacity Tempered 
Aire units now are of vertical design; 
horizontal assemblies starting at 150,000 
Btu at the bonnet. 


General Electric Company's Air Con- 
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ditioning Department has re-designed its 
boiler and warm air units, and well as the 
conversion burner, and is planning to 
have the new models at the show. The 
Type LA oilfired boiler unit is Form D, 
and the LB warm air conditioner is now 
Form C. Type DB conversion oilburner 
has been enclosed in a newly designed 
case and is known as Form B. All units 
employ low-pressure atomizing burners. 


General Fittings Company will display 
for the first time two heaters which have 
recently been developed. One is a com- 
mercial size instantaneous water heater 
designed for use with live steam, exhaust 
steam or below-the-water-line on heating 
boilers. These units have 6-pass bronze 
heads and copper U-tubes with steel 
shells. The second new unit is a baffle type 
preheater for heavy fueloil, employing 
steam or hot-water in copper U-tubes and 
fueloil passing around baffles through the 
tubes in the shell. These preheaters can 
be used on either side of the pump. 


Sid Harvey, Inc. has developed a safety 
cut-off valve which will be shown to the 
trade at the show. It is a small unit of 34- 
in. hex. stock, 2Y-ins. long which can be 
installed in the nozzle line of any high- 
pressure atomizing burner anywhere be- 
tween the pump and the nozzle. The 
valve opens at 88 lbs. pressure and closes 
at 81 lbs. It is claimed to reduce or elim- 
inate pulsations where draft conditions 
are critical, and to reduce sooting due to 
too-rich fires on the stop. Because it cuts 
off on an, average of 20 lbs. sooner than 
the conventional regulating valve, it is 
claimed to eliminate oil dripping into the 
combustion chamber after the shut-down. 
Features will be demonstrated in a “live” 
exhibit at the Harvey booth. Also on dis- 
play will be a pump testing stand similar 


New products which will be on view at 
the show include (1) Bacharach’s Temp- 
scribe temperature and operation record- 
er; (2) Triplex’ horizontal water circula- 
tor; (3) Watt's temperature and pressure 
relief value; (4) Webster’s filter replace- 
ment cartridge; (5) Lovejoy’s new cou- 
pling; (6) redesigned G-E conversion 
burner; (7) tubular motor and circulating 
pump by Pezzillo; (8) Timken’s rede- 
signed wall flame conversion burner; (9) 
combustion chamber by Refractory & In- 
sulation; (10) back of the Burnham Base 
Ray baseboard radiator; and (11) Sund- 
strand’s S-2 two-stage pump unit. 


to the 75 which are in daily use at the 
shop. 

Harve'y-Whipple, Inc. has three entire- 
ly new products for the show, though ofh- 
cials warn that delivery cannot be made 
until materials and labor situations make 





Master Kraft'’s quick 


burner. 


service 


change 


possible regular production. The conver- 
sion burner has been re-designed with a 
quick change service feature which makes 
possible changing motor, pump, fan or 
transformer in two minutes. This is made 
possible by a new fuel line joint, devei- 
oped during the war, which allows the 
service unit to be replaced without the 
usual bother of breaking connections. A 
new Dual-Oxenizer is claimed to give a 
double charge of oxygen and increase 
combustion efficiency. Boiler and warm 
air units have been reduced in size to lit- 
tle more than 30 ins. in height. Stainless 
steel tubing is used in the boiler, and de- 
sign of warm air units has been adapted 
from airplane heaters built during the 
war. Quick change service units are inter- 
changeable on all equipment. 

Herco Oil Burner Corporation will 
feature the application of the Visaflame 
control as used‘exclusively on the Herco 
LV model burners. Besides six stock mod- 
els of burners, three cut-away display 
models will be shown. 

Imperial Brass Mfg. Company is plan- 
ning a complete display of tube fittings, 
shut-off valves, fuel strainers, welding 


- equipment, soldering equipment and tube 


working tools such as flaring tools, tube 
cutters, and tube benders. 

Iron Fireman Mfg. Company is enter- 
ing the postwar oilburner business with 
two new models which will be shown for 
the first time at Philadelphia. The Model 
V (Vortex) burner fires a vertical nozzle 
upward through refractory air-handling 
parts to produce a flat, bowl-shaped lu- 
minous flame. The burner is designed to 
handle up to 2.5 gph of No. 3 oil. The 
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“Standard” Model M-2 burner is of con- 
ventional high-pressure gun burner de- 
sign with a top capacity of 4.5 gph. Both 
models are listed by Underwriters Labor- 
atories and comply with CS 75-42. 


Kent Company will show a Double 
Suction furnace and boiler cleaner de- 
signed to pull an air volume of 200 cubic 
feet per minute in a unit weighing only 
63 pounds. The cleaner is powered by a 
34, hp universal motor. It is compact and 
stands only 32 inches high. 

Lovejoy Flexible Coupling Company 
will introduce a new CX Double-flex 
coupling for oilburners, which it is 
claimed cannot fall off when the burner 
is serviced. It is of one-unit.construction. 
A standard L-R body is permanently in- 
serted into molded synthetic rubber 
which is permanently secured to the mo- 
tor shaft. Molded into the other end is 
the L-R socket that engages jaws on the 
blower hub. Six sizes range from 24% to 
5 ins. long. 


Marine Mfg. Company is a new ex- 
hibitor at the show with a pressure at- 
omizing gun burner employing a newly 
designed firing head. The burner is of 
cast aluminum except for the blast tube, 
and the manufacturer claims easy servic- 
ing asa feature of the burner. 


Measurement Methods Company 
which establishes automatic delivery sys- 
tems for retail oil companies, will show 
a new “Percentagraph” instrument that 
deducts reserve and adds accumulation. 
It is claimed the instrument determines 
the customer’s rate of use, deducts reserve 
allowance for protection, converts useable 
oil to degree days, and adds accumulated 
degree days to select the due date for the 
next delivery. 

Miller Company has a new vaporizing 
burner for small homes which will be 
shown for the first time at Philadelphia. 
The burner will be offered in four models 
each completely packaged for installation 
in steam, hot water or warm air heating: 
plants. Maximum fuel burning rate is 
9/10 gph of fueloil not heavier than No. 
3. Oil is fed by gravity through an en- 
closed float control, and air is supplied by 
a small blower. 

Motor Wheel Corporation’s Duo- 
Therm Division will display four new 
water heater models and nine new fur- 
naces, all fired with the bias baffle Dual 


Chamber vaporizing burner. The water 
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heaters range in storage capacity from 15 
to 45 gallons, and have a recovery rate 
per hour equal to the capacity of the stor- 
age tank. The warm air furnace line in 
three manual, three thermostatic and 
three Deluxe models, will range in capac- 
ity from 50,000 Btu to 108,000 Btu per 
hour. The units can be used either as a 
gravity furnace, or with underneath type 
or rear compartment package blower. 
Penn Boiler & Burner Corporation is 
introducing a new Vaporair System which 
employs the Packaged Heat boiler unit in 
a split system unit. A copper heat ex- 
changer, motor, blower, air filter and hu- 
midifier is mounted over the boiler unit 
to supply forced air heating from the boil- 
er unit. A tankless coil built into the boil- 


er supplies 200 to 300 gallons of hot 
water per hour both summer and winter. 
The entire unit is supplied ready to fire 
with a stainless steel combustion chamber. 

Petroleum Solvents Corporation enters 
the show for the first time with Silooo 
fueloil tank solvent. This is a non-corro- 
sive, non - explosive, non - inflammable 
liquid designed to cut polymerized gums, 
disperse water and act as an inhibitor 
against the formation of metallic deposits 
due to electrolysis. 

Pezzillo Pump Company, a new comer 
to the oilheating field, will show a brand 
new water circulating pump for hot water 
heating systems. An electric motor and 
pumping unit are enclosed in a single 
aluminum alloy housing which is pipe 


threaded at both ends. The pumping 
chamber is comprised of a stationary ven- 
turi, and an impeller which is attached 
to, and rotates with, the tubular motor. 
Field windings are permanently sealed 
and isolated from the pumping chamber, 
Water passes directly through the center 
of the unit to the impeller. Special motor 
bearings are permanently lubricated. Five 
sizes range from 1-in. to 2/y-in. pipe size. 

Preferred Utilities Mfg. Corporation 
has a brand new heavy oil burner which 
will go on display for the first time at 
the show. The burner has been designed 
to give great flexibility in capacity. The 
company also will show for the first time 
a new 10 hp steam generator unit using 
light oil. This is intended for either high 


More products making their bow at the show are (1) Rayfield’s gun-type burner for No. 5 oil; (2) Preferred Utilities 
new heavy oil conversion burner; (3) American Stove’s H55D warm air unit; (4) Hev-e-oil burner for No. 5 by Cleaver 
Brooks; (5) Duo-Therm’s redesigned winter air conditioner for small homes; (6) General Fittings’ instantaneous water 
heater for commercial use, and (7) a new vertical nozzle pressure burner being introduced by Iron Fireman. 
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referred Utilities’ 4-pass steam genera- 
or unit. 













pressure or low pressure steam generation 
where small capacities are required. The 
boiler is of 2-pass construction, and a com- 
panion to the larger 4-pass steel steam 
enerators which the company has sup- 
lied in large quantities for use with 
eavy oils during the war. Also on dis- 
lay will be some models of the firm’s 
rommercial oilfired cooking ranges. 


using 


high 


Rajah Company will show a new 
pring Snap Solderless Terminal with 
ngle Ex 
ended Bake- 
lite Ferrule, 
designed so 
that ignition 
cable can be 
brought out at 
right angles to 
* electrode. This eliminates the necessity 

f bending cable. With the new terminal 
the cable is insulated and the female ter- 
minal as well. 


C. L. Rayfield Company will display a 
new pressure atomizing gun-type burner 
for No. 5 fueloil. The company is an old- 
timer in the oilburner business, showing 

burner which has recently been devel- 
ped for handling heavy oil in relatively 
small quantities. 








Refractory © Insulation Corporation 
will introduce a new combustion baffle at 
the show, intended to increase combus- 
ition efficiencies with gun type burners. 
Details of the baffle is being announced 
at the exposition. The company also will 
show the R&I combustion chamber and 
hearth material and cement. 


Staffco Eng. Company is showing for 
the first time a new line of heavy oil burn- 
ers for No. 5 oil cold, or No. 6 and Bunk- 
er C heated. The burners, which range 
from 3 to 130 gallons per minute, are both 
es direct drive an belt driven. Featured is 
er — a viscosity compensation valve which per- 
fer jmits special adjustments where extra light 
or extra heavy oils are encountered. 





Sundstrand Machine Tool Company 
will show for the first time a new, small 
capacity M-1 pump, valve and strainer 
unit for high pressure oilburners. Sizes 
of pumping members, valve assembly, 
shaft and seal assembly have been re- 
duced, and it is claimed that the required 
wattage for its operation has been mate- 
rially cut. A feature is the ease with 
which the rotation of the unit can be re- 
versed by turning the pumping members 
180° in the body. The nozzle opening, 
intake and return ports are positioned so 
that original piping can be used regard- 
less of direction of rotation. Standard 
models will be shown in cut-away, and a 
transparent model will demonstrate the 
action of working parts. 


Swartzbaugh Mfg. Company, a new 
comer to the oilheating field, will intro- 
duce a line of space heaters, floor furnaces 
and water heaters fired with a newly de- 
veloped pot-type burner. The burner fea- 
tures the simultaneous introduction of oil 
and air, the control of both primary and 
secondary air to produce a lazy swirling 
flame. The company is the manufacturer 
of Everhot electric appliances and Con- 
servo steam cookers. 

Timken Silent Automatic will show an 
entirely re-designed line of wall flame 
rotary conversion burners and units: The 
conversion burner is claimed to incorpo- 
rate nineteen engineering and design im- 
provements. 

Torrington Mfg. Company has added 
fifteen new sizes of Airotor blower wheels 
since the line was first exhibited at the 
1941 oilheating, show, and additional di- 
ameters and widths will be announced. 
The company was the first to assemble 
blower wheels in motion which, with oth- 
er new manufacturing techniques, estab- 
lishes high standards of concentricity and 
balance. The revolutionary design of the 
Airotor blower wheel, consisting of only 
four pieces—one-piece blade strip, back 
plate, front ring and hub, makes possible 
a wheel of high quality both structurally 
and functionally at greatly reduced costs. 

Triplex Heating Specialty Company 
will have on display for the first time a 
line of new vertical and horizontal cir- 
culating pumps for hot water heating 
systems. Featured in the exhibit will be 
a new universal flow control valve which 
can be used in three positions. Two pieces 
are easily assembled to make installation 
possible in vertical, horizontal or angle 
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position, eliminating the necessity of car- 
rying three separate valves in stock. 
Waterfilm Boilers, Inc. will show a 
line of boilers especially built for firing 
with fueloil. It is understood that these 
boilers are of patented design. 
Watts Regulator Company will be 
showing the new Type 340 pilot operated, 
fully automatic temperature and pressure 
relief valve, claimed to have the greatest 
thermal discharge of any available valve. 
It is recommended for hot water tanks 
and boilers where abnormally high tem- 
peratures or pressures are possible. 
Webster Electric Company, besides 
fuel units and transformers, will show for 
the first time a replacement filter cartridge 
which can be used in Webster one-stage 
and two-stage fuel units. It is intended 
primarily for one-pipe gravity feed instal- 
lations of about 1 gph. The filter element 
is composed of cylindrical discs of a spe- 
cial cotton and wool felt. Spring tension 
on the center holding stud holds constant 
pressure on the discs. Removal of a bot- 
tom thumb screw dis-assembles cartridge. 
Webster also will show the Thermo- 
drive variable-speed pulley designed to 
control the rate of air flow on warm air 
installations in accordance with the bon- 
net temperature. A continuous air “sam- 
ple” from the bonnet regulates a sliding 
sheave of the pulley to increase the air 
flow to the rooms as the bonnet tempera- 
ture increases, and decrease air delivery 
as the temperature drops on the off-cycle. 
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Exhibitors 
National Oil Heat Exposition 


Commercial Museum, Philadelphia 


Exhibitor Booth No. 
A 
ABC Oil & Burner Co., Inc. ..... 535 
Ace Engineering Co. ............ 338 
Aldrich Co. ...... REE oo Maia oes 501 
A | a a re 116 
American Stove Co. .......... 638-640 
Anchor Post Fence Co. ......... 514 
Applied Mechanics Co. .......... 113 
es Se 313 
Automatic Burner Corp. ........ 537 
B 
Bacharach Industrial Instrument Co. 243 
gt? 6a eee 334 
Bethlehem Foundry & Machine Co. 418 
Burnham Boiler Corp. .......... 433 
C 
C-S Brass Manufacturing Co., Inc. 643 
Caloroil Burner Corp. .......... 310 
Catskill Metal Works, Inc. ....... 538 
Century Engineering Corp. ...... 421 
Chrysler Corp., Airtemp Division . 548 
Cleaver-Brooks Company ........ 542 
The Coleman Co., Inc. of Pa. .... 129 
Columbia Boiler Co., Inc. ..... 140-142 
Combustion Utilities Corp. ...... 621 
Commercial Filters Corp. ........ 242 
D 
Davis Engineering Corp. ......... 237 
Delavan Engineering Co. ........ 612 
Delco Appliance Div., 

General Motors Corp. ........ 603 
Dielectric Products Co., Inc. ...... 145 
The Dole Valve Co. ............ 632 
Domestic Engineering Co. ....... 522 
Dongan Electric Mfg. Co. ....... 442 
Duo-Therm Division, 

Motor Wheel Corp. .......... 415 
F. W. Dwyer Manufacturing Co. . 144 
E 
Eckhart Manufacturing Co. ...... 529 
Eddington Metal Specialty Co. .... 339 

Electrol Burner Manufacturing 
SS de a ee 218 
F 
Field Control Div., 

H. D. Conkey @ Co. .......... 141 
Fitzgibbons Boiler Co., Inc. ...... 414 
Pueton @ On Fiéat...........55.. 345 
SNE ME UIE Cs 05's one c'nip oo 00's 105 


Friez Instrument Div., 
Bendix Aviation Corp. . .650-654-656 
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Exhibitor Booth No. 
G 
Gar Wood Industries, Inc. ..... 446-545 
General Bronze Corp. ........... 611 
General Electric Co., 

Air Conditioning Dept. ....... 307 
General Electric Co., 

Apparatus Dept. \. 065s sive 0 is 617 
General Filters, Inc... o60 05 oes 133 
General Fittings Co. ......... 539-541 
General Utilities Corp. .......... 507 
Gerstein and Cooper Co. ......... 437 
Guardian Utilities Co. .......... 440 
Og RN ea ee 228 

H 
Harvey-Whipple, Inc. ........ 203-204 











Exhibitor Booth No, ; 
Pe WO Rais a ES oe. 322 Mel-C 
Herco Oil Burner Corp. ........ 533 The d 
: Michi 
The Imperial Brass Manufacturing The ) 
Gi 04 +a wane va Geko ees. 635] Minne 
Invincible Vacuum Cleaner Mfg. Reg 
CS So Pie aed oes < * Mona: 
Iron Fireman Manufacturing Co. . 148 =Wo 
J Morri: 
Jefferson Electric Co. ........... 3371 Morse 

ae et ae 608-610 
K Natior 
eR NO eas ow, 241| Natior 
Kresno-Stamm Manufacturing Co. 34]{Norge 
L Bors 

Ae LAG OWES 5.6 ki Sess. 615 
Lovejoy Flexible Coupling Co. .... 4340il-He 
M Owens 

May Oil Burner Div., 

Gerotor May Corp. .......... 529Penn B 
McDonnell & Miller ............ 634 Man 
Measurement Methods Co. ...... 134%Penn F 
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No Exhibitor Booth No. Exhibitor Booth No. 
322 Mel-Gauge Company ........... 637; Perdex: Getic o-ciin ss ig ese ia 422-428 
533 The Mercoid Corp. 2.0. ceccceces 101 Persiro Manufacturing Co. ...... 123 
Michigan Tank & Furnace Corp. .. 234 Petrol Corp. ...............005: 513 
he NARIEEO. op vc pb ini sinen de te 208 Petroleum Equipment Mfg. Co. .. 107 
635) Minneapolis-Honeywell Petroleum Heat and Power Co. ... 328 
Regi tes 660k dv wsacee's 153-155 Petroleum Solvents Corp. ........ 648 
644 Monarch Manufacturing Peerometer Corp. oes ecciwins 636 
GR, Wott M062 ais sila csdierene eviews 127' Peszillo Pump (oz). iu: 0s hose 623 
Morrison Products, Inc. ......... 544 Plumbing & Heating Journal ..... 221 
337 Morse, Lockhart & Morse, Inc. .... 619 Preferred Utilities Manufacturing 
3-610 oe ists Cts. cansiea ies aw tilw cabin tes 508 
National Airoil Burner Co. ...... 236 
24]National Oil Burner Co.:........ 534 Quaker Manufacturing Co. ...... 111 
_ 341|Norge Division, Quiet Heet Manufacturing Corp. . 321 
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Exhibitor Booth No. 
S 
Seuliy ‘Signal Coy «5 ice Ss wi ae 604 
Sheet Metal Worker ............ 221 
Shell Oil Company, Inc. ........ 342 
Sid: Wiateey, Giese oc cic iaccas 147-149 
The Silent Glow Oil Burner Corp. . 310 
Skuttle Manufacturing Co. ...... 235 
Socony Vacuum Oil Co., Inc. .... 246 
Staffco Engineering Co. ......... 125 
Stewart Hall Chemical Corp. .... 634 
Sundstrand Machine Tool Co. .... 408 
Swartzbaugh Manufacturing Co. .. 118 
T 
Taco FHaatesn Imes... b xcnecictice 318 
Thatcher Furnace Co. .......... 540 
Timken Silent Automatic Div., 
The Timken-Detroit Axle Co. .. 346 


The Torrington Manufacturing Co. 434 

The ‘Triplex Heating Specialty Co. 536 

Tothill: Pape: Gai (500s <aandes 606 
V 

Viking Air Conditioning Corp. .. 441 

The Viking Manufacturing Corp. . 316 


W 
Waterfilm Boilers, Inc. .......... 317 
Watts Regulator Co. ......... 642-644 
Weather Controls Div., 

Automatic Devices ........... 137 
Web Vapor Burner, Inc. ........ 530 
Webster Authorized Service 

Sentieit icc. ce 87 Uosc aoa: 633 
Webster Electric Co............. 430 
Williams Oil-O-Matic Div., 

Eureka Williams Corp. ....... 330 

Y 
York-Shipley, Inc. ........... 614-628 
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Minneapolis Ordinance 
Would Eliminate Chimneys 


AN ORDINANCE: PENDING before the Or- 
dinances and Legislation Committee of 
the Minneapolis City Council would per- 
mit new homes to be built without stand- 
ard chimneys if gas heating is to be in- 
stalled; all that is required would be a vent 
flue of sufficient thickness and insulating 
qualities to avoid temperatures in excess 
of 160° on adjacent combustible material. 

A public hearing has been scheduled for 
April 3, with considerable resistance 
building up against it from other fuel in- 
dustries and the building trades. The 
principal complaint is that when the home 
changes hands the buyer would be at the 
mercy of one fuel, whether or not he liked 
it. 
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Business and Fun 


Convention Sessions and Entertainment Planned for Show Week 


ee Institute of America’s 23rd 
Annual Convention will be held in Phila- 
delphia in conjunction with the National 
Oil Heat Exposition. 

There will be important business meet- 
ings of directors and members of OHI 
and its divisions. The nominating com- 
mittees’ report on officers and directors 
for the ensuing year will be acted upon 
at meetings on Wednesday, April 24. 

Three very interesting Convention 
sessions have been scheduled. The busi- 
ness meetings, as apart from the Conven- 
tion sessions, really start Monday, April 
22, although the Exposition does not open 
until Tuesday, April 23. 

Most of the convention activities will 
be held at the Ben Franklin Hotel, which 
will be used as OHI headquarters. They 
will be dovetailed into each day so as to 
interfere as little as possible with plans 
of industry members to attend the exposi- 
tion. 

The business of OHI necessitates meet- 
ings of OHI directors, and of directors 
of the Distribution and Accessory Divi- 
sions on Monday, April 22. The annual 
meetings of these two divisions will be 
held on the morning of Tuesday, April 
23, in advance of the Exposition opening. 

The Annual Meeting of OHI will be 
held Wednesday morning at 10 o'clock. 
The president's annual report and reports 
of other officers and of committees will 
be heard, followed by the election of new 
directors. 

At noon the new directors will meet 
to transact business, including the elec- 
tion of new officers and members of the 
Executive Committee. 

Industry members are invited to attend 
the OHI annual meeting and to the an- 
nual meetings in their respective divi- 
sions, as well as to the convention ses- 
sions Thursday and Friday, April 25 and 
26. 

Thursday, April 25, will be “Dealer 
Day” at the OHI Annual Convention 
and the National Oil Heat Exposition. A 
feature of the day will be the Retail Sales 
Session of the OHI Annual Convention 
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which will be held Thursday morning, 
with C. R. Jonswold, chairman of the Dis- 
tribution Division of OHI and Vice Pres- 
ident of the Arrow Petroleum Co., Chi- 
cago, in charge. 

The meeting will have a “sales clinic” 
or discussion panel. Headliners in their 
fields have been invited to lead the dis- 
cussion. The program follows: 


Chairman: C. R. Jonswold 


Speaker: J. J. Nance, Vice President, 
Zenith Radio. 


Discussion panel: J. L. Minner, Man- 
ager, Fuel Oil Department, Shell Oil Co. 
W. A. Matheson, President of OHI 

William F. Kelly, Vice President, 
Pennsylvania Co. 

W. Wadsworth Wood, Publisher, 
Small Homes Guide. 


Film: “Selling America” 


An interesting session is promised at 
10 A.M. on Friday, April 26 when the 
industry will “look at itself.” 

“The Industry Looks at Itself” session 
has been arranged for discussion of func- 
tions and committee operations of the 
Oil-Heat Institute of America. The Chair- 
man of the meeting will be W. A. Kemp, 
Chairman of the Accessory Division of 
OHI, and Manager, Pump Division, 
Sundstrand Machine Tool Company. 


Participating in the panel discussion 
will be the following: 

C. E. Lewis, former president of OHI 
and representative of the Accessory Di- 
vision 

W. A. Matheson, President of OHI 

A. T. Atwill, representing vaporizing 
type burner manufacturers 

C. R. Jonswold, Chairman of the Dis- 
tribution Division of OHI 

A. E. Hess, Managing Director of OHI 

M. A. Powers, Chairman Technical 
Committee E on Burner Fuel Oils of 
Committee D 2 of ASTM 

F. H. Faust, Chairman OHI Engineer- 
ing Committee. 

Subjects vital to the construction and 
operation of oilburning equipment will 
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be discussed at the Engineering Session 
of the OHI Annual Convention, to be 
held Friday afternoon, April 26. F. H, 
Faust, Commercial Engineer, Air Con-| 
ditioning Department of the General! 
Electric Company, Bloomfield, N. J., and 
chairman of the OHI Engineering Com. 
mittee will be in charge of this session. 

Authorities will be heard on the se. 
lected subjects and there will be prepared 
rebuttal by industry engineers, also a diy 
cussion panel, open forum, in connection 
with each subject. 

The subjects and authors for this ses 
sion are as follows: 


1. “Effect of Catalytic Cracking on 
Fuel Oil Supply” Authors: Arthur 
E. Pew, Jr., vice president in Charge 
of Manufacturing; Dr. J. R. Bates, 
assistant to the vice president in 
Charge of Manufacturing; and Dr. 
J. B. Hill, manager of the Develop 
ment Division of the Manufacturing 
Department, Sun Oil Company. 

2. “Properties of Catalytic Fuel Oil 
Distillates and Their Combustion in 
Present and New Types of Burners’ 
Author: W. A. Sullivan, Shell Oil 
Company, Inc., New York City. 

3. “The Program of the American So 
ciety for Testing Materials for the 
Improvement and Standardization 
of Fuel Oils” Author: Milton A. 
Powers, Chief Engineer, Timken 
Silent Automatic Division of the 
Timken-Detroit Axle Company, De 
troit, Michigan. 


The full OHI Engineering Committee 
will sit as the panel. The Chairman an’ 
nounces he will accept questions from the 
audience and refer such questions to 4 
properly qualified panel man for answer. 
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The OHI Banquet-Dance on Thursday 
evening, April 25, at the Ben Frankili 
Hotel, promises to be an entertainment 
feature long to be remembered. Enter 
tainment and dance music will be sup’ 
plied by Mark Warno and his 20-pieo 
Hit Parade orchestra. Master of Cere’ 
monies is Harry Hershfield who appe 
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nationally on the radio twice each week pearing on the Blue Network; and Jo- 
in the “Can You Top This?” program. Ann Summer, dancer, whose most recent 

Featured entertainers include the De- appearance was as star of the Embassy 
Marco Sisters, five girls ranging from 10 Club show in Philadelphia. 

k to 19 years of age who supply the close The entertainment will be staged by 
harmony on the Fred Allen show each Ed Cutting, who for years has staged 
Sunday night; Rose Marie, singer of bal- some of the outstanding Broadway musi- 
lads, novelty and character songs, nowap- cal hits. 

sion} pearing at the Copacabana; Johnny It is expected that the entertainment 

0 beIThompson, romantic baritone now ap- will start about 9:30 and run for about 

. of 

Con 

neral 

, and 

Som Program 

SiON. ‘ ‘ e.° 

—- National Oil Heat Exposition 

— Monday, April 22, 1946 

a 10:00 a.m.—Distribution Division Directors’ Meeting, Ben Franklin 

Hotel 
se 10:00 a.m.—Accessory Division Directors’ Meeting, Ben Franklin 
Hotel | 
2:00 p.m.—Oil Heat Institute Directors’ Meeting, Ben Franklin Hotel 

g on 

rthur Tuesday, April 23, 1946 

_ 10:00 a.m.—Distribution Division Annual Meeting, Ben Franklin 

“ Hotel 

ak 10:00 a.m.—Accessory Division Annual Meeting, Ben Franklin Hotel 

| 1:30 p.m.—Ceremony Opening Exposition, Commercial Museum 
relop- oe 
| 10:00 p.m.—Exposition Closes 

uring 

4 Ol Wednesday, April 24, 1946—Ladies’ Day 

‘on in} 10:00 a.m.—Ladies’ Day Party Assembles, Ben Franklin Hotel 

ners'| 10:00 a.m.—Oil Heat Institute Annual Meeting, Ben Franklin Hotel 

1 Oi] 12:00 M. —Oil Heat Institute Directors’ Meeting, Ben Franklin Hotel 

ity. | 1:30 p.m.—Exposition Opens, Commercial Museum 

n S04 2:00 p.m.—Distribution Division Directors’ Meeting, Ben Franklin 

yr the Hotel 

zation| 10:00 p.m.—Exposition Closes 

mn A 

imken Thursday, April 25, 1946—Dealers’ Day 

f th! 10:00 a.m.—Retail Sales Session, Ben Franklin Hotel 

y, De} 10:00 a.m.—Oil Heat Institute Engineering Committee, Ben Franklin 

Hotel 

nitte| 1:30 p.m.—Exposition Opens, Commercial Museum 

nan} »:00 p.m.—Exposition Closes 

m the 7:00 p.m.—OHI Annual Banquet and Dance, Ben Franklin Hotel 

5 to a s 

—_ Friday, April 26, 1946—Industry Day 

“a 10:00 a.m.—‘‘Industry Looks at Itself” Session, Ben Franklin Hotel 

anklil’ 1:30 p.m.—Exposition Opens, Commercial Museum 

nmenY 2:00 p.m.—Engineering Session, Ben Franklin Hotel 

Enter] 10:00 p.m.—Exposition Closes 

e sup’ 

)-piect Saturday, April 27, 1946—Philadelphia Day 

ol 1:30 p.m.—Exposition Opens, Commercial Museum 

ppe*"110:00 p.m.—Exposition Closes 





an hour before the dancing gets under 
way. 

Saturday, Philadelphia Day, is free of 
convention sessions, but will be devoted 
to consumer attendance at the show in 
Commercial Museum. The closing of the 
exposition at 10:00 p.m. Saturday night 
will mark the end of the OHI 23rd Na- 
tional Oil Heat Exposition and Conven- 
tion. 
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1945 Warm Air Furnace 
Output 364,867 


THE BUREAU OF THE Census has recently 
released complete shipment data for 1945 
of warm air furnaces, separated as to 
gravity and forced air types, as shown in 
the following table: 











War air furnaces, total .......... 364,867 
Fonced: die 00608 3 6.0.6 iiccendewe 70,106 
Cast iron: 
Solid fuel (coal, coke, wood): 
250,000 BTU bonnet out- 
put and under ....... 2,066 
Over 250,000 BTU bon- 
Net Output .ccccsacns 390 
Ce. ct aaceren avass soekwas 162 
Cais CCAS Hee 9,421 
Steel: 
Solid fuel (coal, coke, wood) : 
250,000 BTU bonnet out- 
put and under ....... 21,937 
Over 250,000 BTU bon- 
DOhGURaNt 2 <6 + cacades 1,130 
Oil: 
250,000 BTU bonnet out- 
put and under ....... 11,781 
Over 250,000 BTU bon- 
ROG COANE: 60.0 dc eee ae 447 
Gas: 
250,000 BTU bonnet out- 
put and under ....... 22,092 
Over 250,000 BTU bon- 
Het OUCBUE 65.6 <6 2.0 80/54 680 
Gravity air flow, total .......... 294,761 
Cast iron: 
Solid fuel (coal, coke, wood): 
20 inches and under .... 21,465 
Over 20 inches ......... 96,776 
CO «= sca tereress 2,363 
Steel: 
Solid fuel (coal, coke, wood) : 
20 inches and under .... 15,004 
Over 20 inches ......... 142,553 
OR Fei eee cai PENCR 958 
Geeks os cu es sae 15,642 
Floor and wall furnaces, total ..... 165,700 
OME. cs SaleG Vache aes See 9,152 
Gases ERE A eer 156,548 
Unit heaters, direct-fired (all fuel 
CURE iss cee reas eiaes 891 
Blower-filter units (furnace blowers) 
for sale separately ............ 358 
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Post-War Product Progress 


Technicalities of Interest to Philadelphia Visitors 


By 
J. W. Schulz 


Goo combustion is first of all a prob- 
lem in the design of burners, boilers, fur- 
naces, controls, and all the accessories 
which comprise a complete oilheating sys- 
tem. It is an installation problem only sec- 
ondarily. A dealer must start with a burn- 
er capable of good combustion and he 
must have boilers and furnaces expertly 
designed to burn oil, or his customers will 
not have economical oilheating. Equip- 
ment that operates is not enough; it must 
be capable of operating at minimum cost 
and still be inexpensive to buy and in- 


stall. 


Considerable progress has been made 
along this line. However, before the pub- 
lic can learn how much and how signifi- 
cant this progress has been, dealers and 
salesmen who sell burners need to know 
in detail what has been done. FUELOIL & 
Om Heat has therefore surveyed leading 
manufacturers and has prepared the 
progress reports which follow. These re- 
ports interpret the trends in overall, 
rather than in individual products, thus 
giving the reports general use. They will 
be immediately helpful to those dealers 
who attend the National Oil Heat Ex- 
position at Philadelphia, April 23-27, 
since they provide the necessary back- 
ground for a critical appreciation of the 
products displayed. 


Burners and Controls 


Those details of burner design which 
make efficient combustion more certain 
in the field, especially for installations in 
small homes, have received the major at- 
tention of factory engineers. The prac- 
tice of testing for CO, and stack tempera- 
ture has spread, focusing attention as 
never before on combustion. Thousands 
of job analyses have been made, and these 
have indicated the need for more thought 
in the design of the parts which affect 
clean burning, flame shape, flame noise, 
mechanical noise, current consumption, 
and ease of service. 
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The thousands of combustion analyses 
made in the field emphasize this point: to 
get, say, 9% CQOz with no chimney 
smoke is one thing, but to get 9% from 
a bright, silent flame that deposits little or 
no soot on heating surfaces is something 
entirely different. And since a bright, si- 
lent, sootless flame is impossible unless 
the burner has been designed to produce 
it, not alone in the laboratory, but in the 
field where firebox shapes and sizes differ, 
design engineers have set out to solve 
what is primarily a combustion problem. 


To put it plainly, field tests have re- 
vealed more than a few burners short on 
COs,-with small models especially short. 
Some burners were found incapable of 
8% to 10% COz with no chimney smoke. 
Others which gave 8% to 10% with no 
smoke during the test, packed the boiler 
or furnace with soot in the first 30 days 
of operation. Still others, when adjusted 
for acceptable COgz and little or no soot, 
gave unexpected flame sounds; an ordi- 
nary flame roar, as from an oversized 
plumber’s torch; a muffled rumbling; even 
a mysterious rattling of windows and 
doors upstairs, called “silent banging” by 
one dealer because the air pulsations 


which caused the rattling can be traced to 
a noiseless flame. 




















Clean burning and generally higher efficiencies are the trend among the more 
conscientious elements of the industry. 
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Added Flexibility 


Some burner models have been altered 
for greater flexibility in order to fire eff. 
ciently at low as well as high gph rates, 
and to give quiet flames in odd types of 
boilers and furnaces as well as in types 
which deaden flame sounds. By the use 
of special air-handling parts on standard 
models these become usable at exception: 
ally low gph rates. 


New models also show the results of 
efforts to minimize mechanical sounds in 
addition to flame sounds. Motor manu 
facturers have produced smoother-run 
ning motors for burners. Pump and fuel 
unit companies have contributed to quiet- 
ness by developing practically noiseless 
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pump gears which place a minimum load/tank 


on motors. Burner dealers and manufac 
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turers are keenly aware today that affhe fi 
blower wheel of given dimensions andthe suc 
capacity will be either noisy or quiet infion ir 


operation, depending on the cacti 
skill used in designing and building it. 
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The best modern blower wheels are prefir do 


cision built and almost silent. 
To gain quieter performance in small 


bump, 


the 


heating plants, some pressure burner man-ealed 
ufacturers have introduced low gph 
models with smaller and quieter motors 
and blowers. 
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The old problem of “pump hum” or 
n load/‘tank hum” has received careful atten- 
nufa¢-fion, with two possible solutions at hand. 
that affhe first provides additional vacuum on 
1s andthe suction side of the pump, by a restric- 
uiet infion in the strainer or pump intake line 
eerie through the use of the equivalent of a 


ing it. paded check valve. The second places an 


re prepir dome in the suction line near the 
bump, or the equivalent of an air dome 
. small the form of a small amount of air 
r man-aled in flexible metal. 

y gph 
motors 


Other Quieting Factors 


Other developments in quiet operation 
nclude: Modern control panels do not 
bP off with a shot-like sound, the trend 
aving been to eliminate as nearly as prac- 
ically even the click of a light-weight re- 
by action. A manufacturer of vaporizing 
urners declares that a continuously run- 
ing motor seems quieter to homeowners 
cause it does not start and stop. 
Although some dealers believe that con- 
rols are as dependable as they can be, 
ontrol manufacturers still aim at more 
ependable operation. One company fea- 
ures a safety control panel and combus- 
ion indicator device for mounting on gun 
urners, claiming easier, less expensive in- 
allation work with service work reduced 
d simplified because the effects of vari- 
ble stack temperatures are eliminated. 
| More trouble-free operation with small 
— ee has been studied with definite re- 


Its. To prevent clogging, a considerable 











number of burner manufacturers filter or 
strain the oil more thoroughly than has 
been their practice for larger nozzles. 


Small-home Models 


Vaporizing burner enthusiasts have 
welcomed the opening of the small-home 
market for oilheating and have produced 
special models for it. These are said to be 
capable of especially high efficiencies and 
low oil bills. Several vaporizing manufac- 
turers are stressing combustion testing 
and the actual checking by the dealer of 
the gph feed rate by measurements on 
each installation. Extremely interesting to 
some dealers are vaporizing models hav- 
ing electric ignition, listed for No. 3 oil, 
and designed apparently with a greater 
insight into combustion problems than 
has generally been given in the past to 
this type of burner. 

The growing importance of the small- 
home heating problems seems to have 
made at least a few manufacturers cur- 
rent conscious. Manufacturers are mak- 
ing known the current draw of motors 
when burners are in normal operation. 
For example, a vaporizing burner com- 
pany declares its motor, continuously op- 
erated, draws only 42 watts. Another 
says that '70 watts is all its small model 
consumes. A third points out that inter- 
mittent ignition saves so-much a year over 
continuous ignition. It is pointed out that 
in the small home which might be heated 
by five tons of coal a winter, the expendi- 


ture of $2 a month for current to operate 
an oilheating plant is out of line. Reduc- 
tion in current consumption is therefore 
important. 

Sootless, silent burning on every in- 
stallation, large or small, usual or un- 
usual, with COz readings up to 10% or 
12% -is not something which the industry 
as a whole can achieve overnight. The 
urge toward improved combustion there- 
fore may affect designing in the burner 
industry for some time to come. 


Forced Hot Water 


In the “gay nineties” or a little later, 
heating men developed a fairly good de- 
sign for hot water heating plants. It was 
used almost without change until about 
1930, when the circulator was introduced. 
This did things to hot water heating. First, 
it lowered fuel bills and gave positive heat 
in radiators at the far end of the line by 
speeding the hot water through the sys- 
tem under power. Second, a system 
equipped with a circulator needed only 
one or two special but inexpensive valves 
for summer-winter hot water. Third, 
smaller mains could be used. 

Important as these three advantages 
are, the fourth, maximum heating com- 
fort, takes the limelight voday. Indeed, 
the proponents of modern hot water heat- 
ing have adopted the challenging attitude 
that no other type of plan can provide 
equal heating comfort. They base their 
argument on the hot water plant’s ability 
to keep radiators hot all day, in mild as 
well as in cold weather. There’s a con- 
tinuous output of heat from every radia- 
tor, at a rate which varies with the out- 
side temperature, even with intermittent 
firing. 

One leading manufacturer of hot water 
heating specialties obtains steady heating 
by a method which most old-time dealers 
and contractors would have regarded as 
revolutionary. The circulator operates 
continuously, speeding warm water 
through the radiators, maintaining equal 
temperatures in all of them, and collect- 
ing the returned water near the boiler for 
re-distribution. With the outside tem- 
perature steady for a few hours, an elec- 
tric valve opens for a few minutes peri- 
odically and permits some boiler water, 
which is maintained steadily at about 
200°, to circulate to the radiators. Radi- 
ator temperature holds within about 5° 
of the optimum temperature, giving a 
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steady output of heat from each radiator. 

Other manufacturers who provide spe- 
cialties and controls for modern hot water 
heating plants declare that other methods 
also can achieve steady heat output from 
radiators. Rapid-acting thermostats, for 
example, are said to accomplish this. 
With them, radiators will be at nearly 
the same temperature all day when the 
outside temperature changes little, for the 
circulator motor starts and stops frequent- 
ly. Such a thermostat may cause a circu- 
lator to operate for about four minutes 
on a 20° day, then stay idle for ten min- 
utes, not long enough for the radiators to 
chill noticeably. . 

Of course, if a living room in which 
the thermostat is located chills because 
windows are raised for ventilation or be- 
cause an outside door is opened, the rapid- 
acting thermostat instantly gives slightly 
longer “‘on”’ periods, slightly shorter “off” 
periods. If the thermostat setting is low- 
ered the radiators provide less heat; if it 
is raised, they provide more heat. The en- 
gineers who developed these thermostats 
stress the point that they operate at their 
best when providing short cycling for hot 
water circulators, and that unsurpassable 
heating comfort comes from the hot water 
. plant provided with short-cycling by a 
modern room thermostat. 


Improve Specialties 


Although the more spectacular im- 
provements in hot water heating have in- 
volved controls, other specialties have not 
been neglected. Efforts have been made to 
provide hot water heating equipment for 
small homes, to make circulators quieter 
and more dependable, to reduce the 
amount of current used by circulators, 
and to provide greater safety. 

One product is an improved pressure 
relief valve. Instead of opening slightly 
and permitting water to dribble slowly 
from a system under too great a pressure, 
this snaps suddenly to a wide-open posi- 
tion when the pressure rises to a pre-se- 
lected maximum. Its use is especially de- 
sirable in systems having no summer load 
on the boiler except an indirect heater. 
Should a failure occur in the electric con- 
trol system during the summer the full 
power of the oil flame would start gen- 
erating steam. This should be relieved 
from the boiler by a large, not a small, 
valve port. The new valve gives-hot water 
heating plants a new measure of safety. 
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One-Pipe Steam 


Oilfired one-pipe steam is the radiator 
system which has been groomed to meet 
the challenge of forced-air conditioning 
in small homes. It is heralded as the sys- 
tem providing all the advantages of radi- 
ator heating at the lowest installed cost, 
perhaps $65 to $110 less than any other 
modern system using radiation. Its piping 
layout is simple, the amount of radiation 
required is relatively small, and the spe- 
cialties used are not expensive. 

Steam boilers are efficient. When com- 
bustion is good, their stack temperatures 
are low. They steam rapidly, giving off 
no more heat to the basement than neces- 
sary to remove the chill. Steam systems 
are safe and dependable, a low water cut- 
out being standard today. A combination 
cutout and water feeder increases safety 
and dependability and in addition makes 
the system fully automatic. 

In new homes, the use of concealed 
radiation has removed the objection of 
some home builders to radiator heating 
plants. With one-pipe steam it is possible 
to improve the appearance of the system 
in old homes by the use of concealed pipes 
to the radiators. A 34” steam riser is fished 
up through an outside wall together with 
a 4” “drip line” for the condensate. Two 
vent valves are then used on each radia- 
tor instead of one. 

The improvement of vent valves is per- 
haps the most outstanding development 
of recent origin in one-pipe steam. The 
venting rates of these have been speeded 
up, sizzling and hissing have been silenced 
by mufflers, and the valves have been re- 
designed to eliminate spitting of water 
or steam. 


Looking Ahead 


Additional improvements to one-pipe 
steam systems can be expected in the near 
future. These will enhance its advantages 
in small homes requiring firing rates of 
1.5 gph or less. There are five possibilities: 

1. Although smaller boilers for oilfir- 
ing have appeared in the past, a demand 
continues for additional small models en- 
gineered from draincocks to smoke out- 
lets for excellent performance with oil 
flames from .6 to 1.0 gph. Small steel 
boilers designed for vaporizing burners 
are an example of what can be done. 
Their efficiency and fuel economy equals 
the performance of large models. In gen- 


eral, however, small boilers could by 
speedier in steaming from a cold start, 
and could attain maximum output rate 
in less time. They could be lighter and 
more compact, and built more in propor. 
tion to the firing rates to be used. Stack 
temperatures could be lower in some in. 
stances, for greater fuel economy. They 
might, in brief, be developed to appear 

if the designers began with a small oj 
flame and worked to a boiler which suited 
this flame and no other. 

2. Special controls for one-pipe steam 
plants could be developed easily, giving 
this system the same advantages of pre. 
cise control provided for forced-circula/ 
tion hot water. The characteristics of one’ 
pipe steam invite the development of sim: 
ple and inexpensive controls which wi 
improve heating comfort and fuel econ: 
omy. « 

3. Although improved’ mixing vale 
are offered at low prices today, there is a 
need for equipment which will prevent 
the water tank from becoming too hot 
during the heating season. Field study 
shows that some galvanized tanks wear 
out in relatively few years because of 
overheating; that washers in faucets give 
trouble because the water is too hot; that 
there is danger of children scalding them- 
selves, and that many homeowners avoid 
these troubles only by manipulating a 
valve in the indirect water heater line 
whenever the weather changes. 

4. One-pipe steam is at a disadvantage 
today for lack of information on layouts 
specifically adapted to oilfiring. Mord 
often than not, systems are designed ac 
cording to patterns used as much as 2 
years ago for large coal-fired systems 
These designs do not permit oilfired sys 
tems to attain maximum performance, fo 
with oil much smaller piping or coppe 
tubing can be used. Dealers and contrac 
tors, however, do not have sufficient spe 
cific data on pipe sizes for oilfired systems 
and so many continue to be guided b 
outmoded methods. 


5. A practical and fairly low-priced 
unit is needed to add winter aircondition 
ing to the one-pipe steam plant. Thi 
might provide humidification only, fo 
the entire house or for the lower floor. Af 
optional or integral feature of air circ 
lation and air cleaning would, with hu 
midification, best solve the problem. Tht 
price, of course, must be within the rea 
of those who buy $3,500 homes. 
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Airconditioning 


If the new forced-air conditioners, and 
especially those with vaporizing burners, 
live up to the expectations of their de- 
signers, they will open a new chapter in 
the history of oilheating. Because they are 
available, the man who plans to build a 
4-room cottage with a heat loss of 60,000 
Btu an hour can look forward not only 
to automatic heat with oil, but also to 
those features of winter airconditioning 
which the new units provide. 


The vaporizing method of burning oil 
has had a vigorous re-birth in the furnace 
field, chiefly because the burners operate 
under far more favorable conditions than 
when used to convert an existing boiler 
or furnace to oilfiring. A modern vaporiz- 
ing burner is built into a furnace which 
has really been planned and developed 
for a pot-type burner. And it is not easy 
to find, among the products of well known 
manufacturers, a vaporizing burner which 
handles oil and air poorly. Castings, oil 
feed systems, and vaporizing arrange- 
ments of odd and nightmarish design are 
conspicuously absent. Sound design, based 
on a thorough knowledge of the princi- 
ples and actual performance of this type 
of burner, are used instead. 


When working in a furnace built es- 
pecially for it, a vaporizing burner has 
advantages denied to earlier models used 
for conversion installations. Its operation 
in the furnace has been carefully studied 
and improved until combustion is good. 
The burner runs no risk of being installed 
in a furnace entirely too large or too 
small, in a furnace not of the proper 
shape or proportions for oil, or in a fur- 
nace infested with cracks and air leaks. 
The special furnace has the proper size 
and shape of combustion space; the flame 
will not be too hot or too cool. Modern 
vaporizing burners, moreover, have an- 
other advantage over their predecessors; 
the attention of experts who know com- 
bustion from A to Z. 


Still another reason for the successful 
performance of these units in the field is 
the practice of assembling them at the 
factory. Controls are completely mounted 
and wired by factory men and then 
tested. 

Direct-fired conditioners using gun or 
rotary burners have been improved re- 
cently by steps to make the burner a more 
integral part of the unit. One company 


offers a small unit in which one motor 
drives the circulating blower, the oil 
pump, and the blower which provides air 
for combustion. The air for combustion 
is taken from outside the jacket. Failure 
of the motor, blower, or belts cuts off the 
oil flow to the nozzle. The motor and fuel 
unit, and even the ignition transformer, 
are rubber-mounted for quietness. Though 
the unit is thus engineered to be a single, 
coordinated piece of machinery, special 
care was exercised in its design to permit 
easy servicing of any part. 


* * 


I F THE FOREGOING article has a familiar 
ring or seems to take up where equipment 
manufacturers left off before the war, 
here is the reason. The material is not 


article. Interestingly, the appearance, of 
cat-cracked fuelo‘ls for domestic oilburn- 
ers, which occurred since 1941, has given 
added impetus to the development of 
these air-handling parts. When the cat- 
cracked oils first appeared in the field, it 
was learned speedily that they were han- 
dled well by pressure burners in larger 
sizes and with highly developed, really 
well engineered, air-handling parts to di- 
rect the air into the oil spray properly 
and at high enough velocity for the 
needed penetration and thorough mixing. 
Typical small pressure burners, which as 
the original article indicated in many 
cases had air-handling parts not especial- 
ly engineered for lower gph rates, in gen- 
eral gave more trouble with the cat- 
cracked fueloils than was given by larger 
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Proper oil 
on the postwar team to overcome the kind of competition that is expected. 


original at this time. It consists of the 
main parts of an article written by the 
author and published here originally in 
the March, 1941 issue. 


Obvious minor changes have been made 
in the original material to refer to the 
present show instead of the 1941 exposi- 
tion. 

Since the original article was published, 
production of oilheating equipment was 
interrupted by the war, of course. At the 
present time, manufacturers are, in many 
instances, producing not the equipment 
they want most to produce, but the only 
equipment which their best efforts make 
it possible to produce. For the most part, 
post-war models are not yet in produc- 
tion. 
~ Combustion quality and the develop- 
ment of improved air-handling parts for 
the firing ends of the gun tubes of pres- 
sure burners were stressed in the original 
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Engineered burners must play together 


models firing higher gph. Of course, 
there were exceptions. The small pressure 
burners fitted earlier than 1941 with truly 
excellent air-handling parts gave no more 
trouble with incomplete combustion than 
did the larger well-designed burners. 


Nozzle trouble caused by the switch to 
cat-cracked oils was something different. 
Earlier than 1941, several burner manu- 
facturers announced that they had solved 
the practical problems of firing as low as 
.6 or .7 gph in pressure burners, and deal- 
er experiences confirmed the claim that 
efforts to obtain very small flames from 
pressure burners were meeting with great- 
er and greater success on actual installa- 
tions. The domestic fueloils introduced 
during the war gave a setback, however, 
to many dealers’ efforts to fire pressure 
burners at exceedingly low gph rates. In 
certain instances, for example, in the field 

(Continued on page 102) 
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Range Oil Sales 
By Grades and by States for 1944 
U. S. Bureau of Mines Figures 
(Thousands of barrels of 42 gallons) 


NEW ENGLAND STATES 








Kero- No.1 1944 1943 
1 sene Fuel Total Total 
Massachusetts 10,577 416 10,993 10,251 
Connecticut 3,530 388 3,918 3,608 
Rhode Island 1,967 13-2042: LOTT 
Maine 1,360 T§$ 24a ASS: 16885 
N. Hampshire 785 23 808 835 
Vermont 401 12 413 452 
18,620 998 19,609 18,418 

MIDDLE ATLANTIC STATES 
2 Kero. No.1 1944 1943 
New York 6,888 125 7,013 6,494 
New Jersey 3,433 71 3,504 3,085 
Pennsylvania 1,026 29 1,055 891 
Maryland 683 # 690 666 
Dist. of Col. 107 2 109 97 
Delaware 103 1 104 102 
12,240 235 12,475 11,335 


MIDDLE WESTERN STATES 





3 Kero. No.1 1944 1943 
Illinois 1,803 1,336 3,139 3,281 
Michigan 365 736-1402 = 1,023 
Wisconsin 277 587 864 856 
Iowa 302 662 964 878 
Minnesota 357 501 858 750 
Missouri 561 166 727 700 
Ohio 480 82 562 634 
Indiana 260 322 582 553 
Nebraska 226 103 329 312 
Kansas 140 44 184 223 
N. Dakota 71 62 133 120 
S. Dakota 77 32 109 106 
4,919 4,633 9,552 9,438 

WESTERN STATES 

4 Kero. No.1 1944 1943 

California 278 179 457 79 


Montana 29 20 49 87 








Colorado 28 123 151 81 
Wyoming 11 cj 18 35 
New Mexico 73 5 78 69 
Washington 29 - 29 14 
Oregon 29 6 29 15 
Utah cf 13 20 13 
Arizona 22, 0's 22 14 
Idaho 6 27 33 6 
Nevada 3 a 3 2 
515 374 889 415 
SOUTHERN STATES 

5 Kero. No.1 1944 1943 
N. Carolina 739 22 761 809 
Florida 710 25 735 719 
Texas 922 9 931 865 
Georgia 394 33 427 321 
S. Carolina 275 29 304 252 
Virginia 273 58 331 281 
Oklahoma 224 10 234 162 
Arkansas 330 89 419 254 
Tennessee 285 46 331 180 
Louisiana 166 1 167 171 
Alabama 166 48 214 200 
Kentucky 121 1 122 132 
Mississippi 82 16 98 98 
W. Virginia 36 1 37 47 
4,723 388 5,111 4,491 


TOTAL UNITED STATES 


Kero, No.1 1944 1943 
U. S. Total 41,017 6,619 47,636 44,097 
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U. S. Bureau of Mines Reports 
1944 Fueloil Consumption 


D EALERS REPORTED record sales of 
fueloil and kerosene in 1944, according to 
a canvass by the Petroleum Economics 
Div., Bureau of Mines, U. S. Department 
of the Interior. Domestic sales of fueloil 
for civilian and military purposes as re- 
ported by distributing companies rose 
from 690,189,000 barrels in 1943 to 753,- 
284,000 in 1944, a gain of nine per cent. 


Deliveries of kerosene, which have 
varied little since 1940, increased by five 
per cent from 67,815,000 barrels in 1943 
to 71,214,000 in 1944. Exports for fuel- 
oil, reflecting peak war activity, expanded 
by 44 per cent from 39,851,000 barrels 
in 1943 to 57,172,000 in 1944. Deliver- 
ies of heating oil to consumers, controlled 
by strict rationing, declined 2 per cent in 
1944. 


Milder weather also contributed some- 
what to the heating oil drop from 155,- 
251,000 barrels in 1943 to 152,203,000 
in 1944. Viewed in another way heating 
oils represented only 20 per cent of the 
national demand for fueloils for all pur- 
poses in 1944, compared with nearly 23 
per cent in 1943 and about a 30 per cent 
share in prewar years. 


The relative share of light oils in the 
heating oil total expanded from 72 per 
cent of the demand in 1940 to well over 
73 per cent in 1944, while heavier grades 
have contracted proportionately. It is also 
important to note that the proportionate 
share of No. 2 oils has declined from 
about 65 per cent of the 1941 total for 
light heating oils to less than 62 per cent 
of 1944 deliveries, a shrinkage due large- 
ly to the rising demand for diesel fuel. 
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The lower heating oil sales in 1944 
were evident in all parts of the country 
except on the Pacific Coast and in the 
Rocky Mountain area. West Coast re- 


‘ quirements rose by 22 per cent from 17, 


283,000 barrels in 1943 to 21,028,000 in 
1944, evidently resulting from mounting 
wartime population. 

Dealers operating in the East Coast 
area reported 56 per cent of all heating 
oil sales in 1944, and deliveries in that 
important market, under rationing and 
wartime distribution difficulties, declined 
from 89,348,000 barrels in 1943 to 85, 
301,000 in 1944, nearly a five per cent 
shrinkage. Distillate sales in the Atlantic 
Coast States dropped by three per cent 
from 65,082,000 barrels in 1943 to 62, 
898,000 in 1944, while heavier oils fell 
off even more, eight per cent, from 24, 
266,000 in 1943 to 22,333,000 in 1944. 

About one fourth of all heating oils are 
consumed in the North Central States, 
and in that part of the country deliver- 
ies fell from 40,861,000 barrels in 1943 
to 38,670,000 in 1944, a five per cent de- 
cline. The loss for light heating oils was 
relatively less in that market than for the 
heavy grades. Distillates, 31,541,000 bar 
rels in 1943 and 30,145,000 in 1944, were 
down four per cent, while the decline in 
sales of heating residuals was nearly nine 
per cent, from 9,320,000 barrels to 8, 
525,000 in 1944. 

Range oil sales were up eight per cent 
for the year, due partly to rations issued 
for new space heaters and partly to using 
more kerosene in central heating plants. 
The rise was from 44,097,000 barrels in 
1943 to 47,636,000 in 1944. 


Fueloil Sales 1940-1944, by Uses 


(In millions of barrels) 











-__ DISTILLATE — RESIDUAL — 
1940 1941 1942 1943 1944 1940 1941 1942 1943 1944 
USES 
6° 382 49 SB a Heating 45 47 47 43 40 

4 4 5 6 7 No. 1 Sold as Range ay es ei eG .. 
ae 5 6 9 11 Railroads 65 81 100 116 = 115 
13 11 9 11 13 Vessels 62 57 38 62 92 
5 5 6 6 6 Utilities 28 34 28 31 34 

7 10 13 15 17 Industrial 67 78 85 84 87 

1 1 1 1 1 Oil Company Fuel 51 54 45 47 55 

1 3 11 33 43 Armed Forces 16 26 57 93 +101 
10 12 14 14 15 All Other Uses 5 6 6 6 4 
160 172 187 208 #225 Total United States 339 383 406 482 528 
19 17 22 25 43 Exports 16 14 12 15 14 
179 189 209 233 268 Total 355 397 418 497 542 
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1944 
ntry NEW ENGLAND STATES 
rT ae 1944 Total Distillate 1944 Total Residuum Grand Totals 
OM TNo.1 No.2 No.3 No.4 1944 1943 1 No.5 No.6 1944 1943 1944 1943 
C ree 222 7,688 244 92 8,246 8,572 Massachusetts 360 2,890 3,250 3,503 11,496 12,075 
17. |<. 80 3,723 478 59 4,340 4,335 Connecticut 372 694 1,066 1,158 5,406 5,493 
s 39 1,863 284 33 2,219 2,181 Rhode Island 31 544 575 695 2,794 2,876 
)0 in 6 621 10 11 648 TES N. Hampshire P. Ziz 214 248 862 1,023 
iting 34 789 seiee 823 ‘866 Maine “ 141 141 186 964 1,052 
q 447 9 a 456 443 Vermont 11 45 56 86 512 529 
oast 381 15,131 1,025 195 16,732 17,172 776 4,526 5,302 5,876 22,034 23,048 
ating | MIDDLE ATLANTIC STATES 
that No. 1 No. 2 No. 3 No. 4 1944 1943 2 No. 5 No. 6 1944 1943 1944 1943 
and | 796 19,634 1,678 531 22,639 23,741 New York 765 7,799 8,564 8,945 31,203 32,686 
E 151 9,229 923 529 10,832 10,992 New Jersey 830 2,602 3,432 3,883 14,264 14,875 
lined 110 4,218 1,284 180 5,792 6,074 Pennsylvania 1,189 1,949 3,138 3,515 8,930 9,589 
85. | 30 2,313 128 91 2,562 2,552 Maryland 122 576 698 661 3,260 3,213 
: 31 1,382 6 ze 1,419 1,556 Dist. of Col. 10 568 578 554 1,997 2,110 
cent 20 235 106 6 367 339 Delaware 10 80 90 137 457 476 
antic 71138 37,011 4,125—=«1,337 + 43,611—«45,254 2,926 13,574 16,500 17,695 60,111 62,949 
cent 
Ce MIDDLE WESTERN STATES 
f i No.1 No.2 No.3 No.4 1944 1943 3 No.5 No.6 1944 1943 1944 1943 
5 en 1152 4,573 6,081 293 12,099 12,201 Illinois 2,033 2,566 4,599 4,949 16,698 17,150 
24, 775 23201 840 34 3,880 4,474 Minnesota 312 76 388 530 4,268 5,004 
44 1,138 1,594 1,165 94 3,991 4,208 Michigan 972 807 1,779 1,543 5,770 5,751 
: 377 1,280 1,659 45 3,361 3,688 Missouri 1,068 344 1,412 1,698 4,773 5,386 
Is are 385 1,688 1,195 35 3,303 3,771 Wisconsin 313 189 502 726 3,805 4,497 
tates 368 1,081 344 1 | 1,808 1,898 Iowa 132 30 162 267 1,970 2,165 
’ 297 614 403 76 1,390 1,296 Indiana 326 209 535 643 1,925 1,939 
liver- 240 340 821 15 1,416 1,376 Nebraska 142 20 162 216 1,578 ‘1,592 
1943 393 188 685 z 1,268 E293 Ohio 142 a 149 195 1,417 1,488 
7 18 180 65 3 363 404 S. Dakota 6 8 14 18 377. 422 
it de- 153 169 56 1 379 392 j Kansas 116 53 169 95 548 487 
: ae 56 173 47 ae 276 295 N. Dakota oie aa ee 6 276 301 
yr the | 5,449 14,111 13,361 613 33,534 35,296 5,562 4,309 9,871 10,886 43,405 46,182 
) bar WESTERN STATES 
wert | No. 1 No. 2 No. 3 No. 4 1944 1943 : 4 No. 5 No. 6 1944 1943 1944 1943 
ne in 1 3.314 \. ON ie mae. California 3,630 773 4,403 4,074 10,728 8,309 
: 1,845 is 2,062 si 3,907 3,509 Washington 1,310 367 1,677 1,667 5,584 5,176 
nine fF 943 es 1,062 4 2,005 1,764 Oregon 1,254 300 1,554 1,084 3,559 2,848 
70 8 291 = 237 i 528 332 Nevada 101 aia 101 142 629 474 
255 ¥e 207 iy 462 415 Arizona 66 3 66 61 528 476 
60 144 92 a6 296 251 Colorado ka “a aa 11 296 262 
- cent 69 42 44 5 160 143 Idaho as os mf 7 160 150 
, d 34 23 64 7 128 146 Utah 6 vi 6 4 134 150 
ssué 28 51 55 10 144 123 Montana 19 43 62 63 206 186 
using 38 42 20 5 105 87 Wyoming 2 1 3 7 108 94 
1 17 20 aa 37 58 New Mexico ie aa is 5 37 63 
lants. be 
els in | 6,877 319 6,874 27 14,097 11,063 6,385 1,487 7,872 7,125 21,969 18,188 
SOUTHERN STATES 
No. 1 No. 2 No.3 No.4 1944 1943 5 No. 5 No. 6 1944 1943 1944 1943 
69 991 7 oe 1,067 1.72 Virginia - 152 152 210 1,219 1,382 
81 321 98 18 518 520 Florida 12 298 310 400 828 920 
46 165 291 7 ae 502 439 N. Carolina “a 20 20 25 522 464 
—— 53 118 60 9 240 261 Louisiana 4 42 46 56 286 317 . 
1944 16 150 108 3 277 269 Georgia 9 35 44 55 321 324 
22 84 73 16 195 232 Texas 2 30 55 104 250 336 
40 2 149 9 ag 183 174 S. Carolina 5 7 5 5 188 179 
ss 44 88 94 6 232 204 Kentucky “h 130 130 156 362 360 
115 at 42 21 i 63 68 Arkansas <5 53 53 oe 116 68 
92 16 32 14 1 63 73 Oklahoma Pa 1 1 ee 64 73 
34 46 33 99 en 178 142 Alabama 7 1 8 6 186 148 
87 17 50 52 aoa 119 121 Tennessee a 105 105 71 224 192 
55 .. 25 53 re 78 82 W. Virginia ‘oa Ka sit -- 78 82 
i. * 22 18 hie 40 39 Mississippi ~ iF a Ee 40 39 
- 435 2,270 997 53 3,755 3,796 62 867 929 1,088 4,684 4,884 
14 TOTAL UNITED STATES 
542 No. 1 No. 2 No. 3 No. 4 1944 1943 No. 5 No. 6 1944 1943 1944 1943 
u 14,280 68,842 26,382 2,225  LLET2Z9.. £12,585 U; S::-A; 15791 24,763 40,474 42,670 152,203 155,251 
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We're Not in The Oil Business 


Though We Sell Millions of Gallons, Our Real Business is 70° 


By 
H. M. Spade* 


Because he has developed several unique 
and successful fueloil distribution meth- 
ods, Mr. Spade was asked to write a series 
of articles outlining some of the steps he 
has taken,:in response to requests from 
readers of the magazine for such material. 
In discussing with him the planned series 
it became apparent to the editors that his 
successful methods had not been so much 
the result of peculiar insight as of a par- 
ticularly sound philosophy of business. So 
Spade was asked to devote the first article 
to his basic thinking, before writing the 
“how”’ series. 


Onc: A FRIEND TOLD me that he wore 
his winter underwear until the Fourth of 
July, because it felt so good when he took 
it off. Looking back over 16 years of fuel- 
oil marketing it is now clear that we 
started to “feel good” on the day that we 
discovered we were not in the oil business, 
that instead we were in the delivery busi- 
ness, or better yet, in the seventy degree 
business. ; 

Once we got our attention seriously 
riveted to customer satisfaction, we be- 
came so engrossed with a thousand de- 
tails that we no longer had time to worry 
about our storage position in relation to 
the market or to hunt bargains at a couple 
of points off. 

Any fueloil distributor who ‘still thinks 
he’s in the “oil” business has not experi- 
enced that “good feeling”; he’s wearing 
the red flannels all summer. Of course we 
have to blank out the four war years from 
all of our progress thinking . . . in that 
period we wore our summer beeveedees 
all winter; there were other things to keep 
us warm. 

But that’s behind us, and it’s time to 
shift gears and rationalize, time to take a 
good look at where we’re going from here, 
and how we're going to find some fun 
along the way. 


*Manager Oilheating Division, Robison Oil 
Co., Hartsdale, N. Y. 
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When I agreed to attempt this series of 
articles I made it plain to the editors that 
they would not be the usual success stor- 
ies, for we didn’t start with nothing and 
make a million. We did start with a fair 
capital and have added something to it 
from profits, but there were a few weeks 
in those years when we had to look 
around for the payroll. But if our experi- 
ences are useful to some other dealers, 
perhaps they in turn will write some of 
theirs. 


In the 16 years since 1930 we have built 
up 2,500 good heating oil customers. One- 
fifth of those came through our own burn- 
er installations, the others came the hard 
way, in straight competition. Yet we have 
not had to cut a price on either oil or 
burners, and we are just as careful not to 
overcharge. And because of the extreme 
limits to which we have gone to complete- 
ly satisfy customers, I don’t believe any 
company in the country has a more loyal 
lot of them. 


We have been accused by other indus- 
try men of being screwballs in our cus- 
tomer attitude; perhaps we are, but with 
gas making inroads in our area, West- 
chester County, I don’t expect many of 
our customers to switch over. It is true 
that in our early years we worked some 
hardship on other companies in the indus- 
try by inaugurating customer practices 
that they were reluctantly forced to fol- 
low. Yet their hardship was temporary, 
and oilheating as a facility was benefited 
and the industry’s growth better assured. 


I don’t think we ever knew we had a 
business philosophy, though we’re now 
told we have. If so, and if we must define 
it, it seems that our thinking falls into 
three brackets, or three general steps to 
take toward whatever goal you may set. 


I. It is necessary to plan in minute 
detail any operation before start- 
ing it; if you don’t, you'll soon find 
that the operation is planning you. 


II. Develop your plan . . . put it to 
work and wring out of it the last 
ounce of efficiency, but always re- 
membering that you are not in the 
oil business. 


III. Police the plan, making sure that 
the system you have instituted ig 
working, by insisting on continu- 
ous and adequate records. Dili- 
gently search out the weaknesses 
for correction, thus finding the 
troubles before they hurt you. 


In this first discussion we'll show some 
examples of our planning, and in the later 
articles the development of methods and 
the policing of the plans. 





H. M. Spade 


Our company was in business long be 
fore it started selling fueloil. It operated 
some hardware stores, garages and gaso- 
line stations. Fueloil first interested us in 
1930 when we became convinced that 
there was room in our area for someone 
who would offer a more complete oilheat- 
ing service. 

It is hard now to realize that fueloil 
marketing just 16 years ago was so crude. 
A heavy truck, usually a gasoline truck, 
would pull into a driveway, however deli- 
cate its construction, get right up to the 
fill pipe, get out its 15 feet of hose and 
drop the oil by gravity. Some went so far 
as to carry three of the 15 ft. sections and 
couple them together on the lawn. They 
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leaked at the joints, or would occasionally 
come apart, and kill the grass. 

The truck only came when the cus- 
tomer called and ordered. If he forgot to 
order and ran out during a week-end he 
was in for trouble. The oil companies 
closed at noon Saturdays, and if a cus- 
tomer in trouble phoned after that he 
eventually got the watchman, who spoke 
broken-English, and was told that if he 
would bring some buckets in his car he 
could yet a few gallons. 

Our first truck, in 1930, brought to our 
community its first glimpse of a reel with 
100 ft. of hose, a pump behind the hose, 
even a meter. The truck carried only 1,000 
gallons since we still had to go into some 
driveways; but this was not yet light 
enough for the delicate ones, so we got an- 
other 600 gallon truck. But this is getting 
ahead of the story; first, how did we get 
customers? 

Concentration of accounts was our first 
guiding principle for delivery efficiency, 
and still is. We plotted a circle with a two 
mile radius from our center. The fire de- 
partment gave usa list of all of the burner 
permits that had been issued in that circle, 
about 600. With a street directory phone 
book we then identified all of the users 
and sent a well-trained salesman to call on 
each one. 

Most of them had never seen an oil 
salesman, none of them had seen one who 
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Our earliest trucks, this one in 1932, were dolled up like a circus wagon to attract 





notice. Now we design them for efficiency only, keep them inconspicuous. 


could talk about oilheating. He promised 
automatic deliveries. We didn’t use a de- 
gree-day system until 1936, but from the 
start we had automatic deliveries. One- 
fourth of all the calls were push-overs; we 
had 150 of the 600 accounts by the end of 
the first season. By the end of the second 
season we had half of all the accounts in 
our small circle. 

The third year we went outside of our 
first circle and started another concen- 
trated sales drive, working thoroughly 
one neighborhood or village at a time as 
we gradually enlarged our radius. By the 
end of the fourth year we passed the 1,000 
mark, with all of these customers taken 
away from some other company, for we 
did not go into the burner business until 
1936. 

Today all of our 2,500 accounts are in- 
side of an eight mile radius. During the 
war the ODT regulations showed us how 
well we had concentrated, for less than 
two dozen customers were outside of the 
limits of effective concentrated delivery. 
At that time a number of oil companies 
whose accounts were badly scattered came 
to us wanting to trade some in our area 
that they couldn’t cover within ODT 
limits for some of our two dozen remote 
ones that they could better serve. We 
wound up by trading the two dozen for 
about a hundred closer home. 

We worked pretty closely with the ra- 
tion boards during the war and knew how 
many central heating rations were issued 
by each of the five boards that covered 
all or parts of our territory. Then we 
could calculate our per cent of each. Of 
the three boards that were wholly within 
our area we had, respectively, 42%, 58% 
and 67% of all customers. Of the two 


other board areas where we covered only 
the fringes we had 19% and 5%. In the 
one board area where we had 67% there 
were 42 companies getting the remaining 
third of the business and some of these 
were operating from plants 22 miles 
away, serving 275 gallon tanks. 

But back to the beginning—how did 
we provide automatic deliveries before we 
adopted degree days . . . five years before? 
We used tank stickers. Nearly all tanks 
were then outside buried tanks and the 
system worked very well. We had grown 
to 1,600 accounts before we started de- 
gree-days, and then we did it principally 
because the 275’s had grown to about a 
fourth of our total. 

The tank sticker chased around in a 
car and could measure 50 to 70 tanks a 
day. Back at the office in late afternoon he 
and the dispatcher worked out the next 
days routing, with no drops in 275 tanks 
to be under 200 gallons, and averaging 
about 600, including the large tanks. 

The dispatcher developed another idea 
that was unheard of in those days. He 
gave the driver each morning his delivery 
tickets arranged in order so that he could 
drive in such way as to arrive at every 
drop with his truck on the right side of 
the street, and after the last one be facing 
toward home. There was never any turn- 
ing around in driveways or street corners, 
with their attendant possibilities for in- 
curring ill will. 

No doubt this is extreme, but we have 
learned to enjoy the extreme, and the idea 
paid off. In the coldest part of the 1935- 
36 season our five trucks delivered a total 
of 50,000 gallons a day, working 14 hours. 
I was warned not to put this in print, for 
it would prove I'm a liar, but we did it. 
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We started in the early years the 
pumping out of all buried tanks on each 
new account to remove condensation. We 
couldn’t have burner service men telling 
our customers that the trouble was not in 
the burner, but that the oil was half water. 
So we used a hand pump, worked from 
the bottom of the tank, and when the 
sludge and water were out and the line 
showed clean oil the pump stopped. We 
made no charge for this since it was done 
in our own interest. 


Own Degree-Day System 

Another example of our planning 
might be mentioned in connection with 
our degree-day system. Our first 1935 
model was straight out of FUELOIL JouR- 
NAL. It worked fine through the cold 
months, but then came April with less 
oil being used for heating and more for 
hot water, and it went haywire. We 
looked for help and couldn’t find it, so 
had to devise our own system in which 
we applied an adjustment factor to recog- 
nize just how much oil was used for hot 
water in each month. The higher the 
heating load, the less oil was used for hot 
water, and vice-versa. To show how well 
this worked, one of our periodic checks 
just before the war covered some 28,000 
drops on automatic deliveries, during 
which time we had had only ten run-outs, 
in spite of the fact that we seldom drop 
less than 200 gallons, even in 275 gallon 
tanks. 


Confidence in Accuracy 


We were so confident of the accuracy 
of our methods that when rationing 
started and OPA required from dealers 
a statement of each customer’s purchases 
in a base period, we gave them, in addi- 
tion to the amount purchased, a statement 
of the amount actually consumed in the 
period, plus the exact amount in their 
tanks on October first . . . and all of this 
from our records. The boards, when they 
had seen our system in operation, ac- 
cepted the consumption figure instead of 
the purchase figure in calculating rations 
for Robison customers. Then they used 
our figure for gallons on hand October 
first instead of assuming that each tank 
had a minimum of 250 gallons on hand, 
as they were instructed to do in the early 
months of rationing. As a result, our peo- 
ple got the right ration from the start. 
The average ration cut of our entire list 
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was 21%, reflecting primarily the degree 
of efficiency to which heating plants had 
been brought, plus the fact that we had 
emphasized home insulation . . . we sold it. 

More about our planning—our sales 
organization. From the start we gave 
salesmen exclusive territories, and the 
man is more than a salesman .. . he’s as- 
sistant manager in charge of that zone. 
He has full responsibility for seeing that 
every customer in his territory is fully 
satisfied, not only with oil but with burn- 
ers and burner service. He soon learns 
that most of his prospects come from 
happy customers, not that he chases 
around asking for leads, but rather that 
ladies will tell their friends to call Robi- 
son. 


Salesmen Oilheating Experts 


That kind of salesman doesn’t develop 
overnight; he has to understand oilheat- 
ing. The quickest way to ruin our busi- 
ness would be to send out a green man 
with simply an order book and the knowl- 
edge that oil costs eight cents, yet there 
are still a lot of this type around. 

It takes us at least three months to train 
a salesman. He has to know about oil- 
heating and enough about burner service 
to discuss it intelligently. The same man 
sells oil and burners, Timken burners in 
our case. The man must work hard be- 
cause he has a fairly small territory. He’s 
got to get most of his new business by tak- 
ing it from other companies. This is the 
hard way, the expensive way, but we have 
always believed that high sales expense is 
justified if it results in concentration 
rather than scatteration of oil accounts. 





When a man gets a new oil account, he 
makes an exhaustive survey and report on 
every relevant factor. Illustrated is the 
report he turns in for our general file, so 
that when anyone phones about some 
trouble we can better understand it. For 
example, a lady says she isn’t getting 
enough hot water. Her card may show 
that the indirect water heater is of too 
small capacity, so we tell her what's 
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wrong and how much a larger one would 
cost. Customers don’t resent this when 
they recognize from your phone conver. 
sation that you know all about their situa. 
tion. A lady phones that the water tank 
is leaking. We can tell her, “You have a 
66-gallon galvanized tank, it has rusted 
through; we can provide a new one just 
like it for so much, a better one with in- 
sulation for so many dollars, or put ina 
temporary plug for such a price.” 

On a new account the salesman also 
makes a map of the property, locating the 
house and driveway on the lot, measured 
in feet, locating the fill pipe and show. 
ing its distance in feet from a tree, walk, 
corner of house, or whatever, so that the 
driver can immediately locate it under 
snow. The map, on a lacquered card, goes 
out with the delivery ticket for every 
drop. | 


Want Robison in Background 


In the early years we wanted Robison, 
the name, to be as conspicuous as possi- 
ble. Now, curiously, we don’t. Our first 
trucks were full-skirted (at $500 extra 
cost), painted in brilliant hues. We did 
about everything else to make a noise. 
Now we don’t want that. Our late trucks 
are designed 100% for efficiency, colored 
in quiet tones, like a public utility truck. 
We want to be recognized as a public util: 
ity, and we’re moving in that direction. 
We want people to stop thinking about 
oil or about burners, as such. Their only 
real interest is in '70 degrees, and as long 
as they get it without interruption they 
never think of it. When they don’t get it 
they think of Robison, and whether or 
not it’s our fault, indirectly it is. I say 
this because it is our responsibility to un 
derstand each heating plant so thorough: 
ly that if anything is wrong or inadequate 
we can point it out and ask that they 
spend the money to improve it; they rare’ 
ly refuse. We haven't reached this goal, 
but it’s fun to shoot at. 

Eventually, we want people to think 
of Robison only when they pay the 
monthly bill or when some friend met 
tions heating, and then they will say, 
“Oh, we never have any trouble; Robr 
son looks after us. We don’t know just 
what they do, but we send them a check 
now and then.” At that stage we will 
know that we are completely out of the 
oil business and wholly in the 70 degree 
business. 
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ANNOUNCING 


“a 
WEBSTER ELECTRIC 


thermodrive 


FOR CONTROL OF WARM AIR FLOW 












































Thermodrive is designed to increase and decrease 
speed of the fan in a forced warm air heating system 
$0 as to give more even room temperatures; along 
with more economical heating performance. 


Thermodrive automatically increases fan speed as 
bonnet temperature increases. Speed change can be 
as much as 65 percent from low to high. The off-cycle 
operation is reversed, and fan continues at decreasing 
speeds until cut-out temperature on bonnet control is 
reached. 





A warm air “‘sample”’ is continuously drawn from the 
plenum chamber and blown over a thermostatic bel- 


WEBSTER 


RACINE ts 





v 
lows, which in turn actuates a sliding sheave of a 
split pulley. This changes its effective diameter and 
results in either increased or decreased speed of the fan. 
Years of experience gained in making fuel units and 
transformers for the heating field are responsible for 
this latest Webster Electric development in the control 
of warm air heat. 


ELECTRIC 


WISCONSIN 


Established 1909 
Export Dept.: 13 E. 40th Street, New York (16), N. Y. Cable Address: “ARLAB’’ New York City 


‘'Where Quality is a Responsibility 


and Fair Dealing an Obligation’’ 
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NOW AVAILABLE FOR INCORPORATING 





IN NEW EQUIPMENT OR FOR MODERNIZATION 


PLENUM CHAMBER 








Thermodrive Brings a NEW Measure of 
Comfort to Those Who Heat with Warm Air 


® Two results are obtained by the 
use of Thermodrive: it gives added 
comfort in the home and a more 
economical use of heat. 


Both features are important selling 


points that make Thermodrive a step 
forward in new equipment and an 
item to be desired by those who al- 
ready have warm air heat installed. 


The market for this new item is far- 
reaching, as every owner of a warm 
‘air heating plant is a prospect for 


at-MeoLofeo(-oMeoluiiolsmilcim@ lil-teuelelaha 
provides. You will also welcome it as 
an item of year-round sales value. 
Original equipment manufacturers 
will want to incorporate Thermodrive 
in their latest designs as a means of 
offering ereelitatel roTeWZelal cele lt Melire) 
outstanding performance to the 
trade. 


Now is the time to get full informa- 
tion on Thermodrive. For conven- 
ience, use the coupon below or write 


Bonnet tem 
low-speed 





Bonnet temperature 110°. Belt rides on 
mid-speed position, driving fan faster. 
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perature 90°. Belt rides on 
position, driving fan slowly. 
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to. us: direct for the complete story Bonnet temperature 135°. Belt rides on 
high-speed position. Fan at full speed. 


Webster Electric Company 


Racine, Wisconsin 


We would like full information on the new Thermodrive: 





1945 Domestic Burner Shipments by Types 























ATOMIZING — VAPORIZING—-—_—_—__-_-—- 
Pot Pot Grand 
High Low Atom. Natural Mechan. Vapor. 
Pressure Pressure Rotary Total Draft Draft Rotary Total Total 
Conversion Burners 93,604 15,703 3,630 112,937 4,019 2,338 369 6,726 119,663 
Boiler-Burner Units 
Cast Iron 1,127 er 1,127 98 98 1,225 
Steel 4,681 1,789 vee 6,470 na OP Peek ae 6,470 
Furnace-Burner Units 6,104 622 4 6,730 3,981 3,745 99 7,825 14,555 
Total by Types 105,516 18,114 3,634 127,264 8,000 6,083 566 14,649 141,913 
Per cent of Total 74.4 '2.7 2.6 89.7 5.6 4.3 0.4 10.3 100.0 
Water Heaters 658 69 nae 727 8,677 7 27 8,711 9,438 
Per cent of Total 7.0 0.7 Vial § Bie 91.9 0.1 0.3 92.3 100.0 


Final 1945 Shipment Data 
Show 141,913 Burners 


BASED ON U. S. CENSUS BUREAU compila- 
tions, and adjusted to include manufac- 
turers not reporting to the Bureau, 1945 
factory shipments of domestic oilburners 
and units were 141,913. This compares 
with FUELOIL & Or HEat’s estimate pub- 
lished in its January issue, and based pri- 
marily upon reports from dealers in the 
industry, of 145,596, a difference of 
2.5%. 

For the first time the Census Bureau 
last year separated all of the general 


burner classifications into types, as shown 
in the accompanying table. Some classifi- 
cations make an unfavorable showing in 
the summary primarily because the prin- 
cipal factories making them had unusual 
problems in getting reconverted from war 
work. Thus, the 1945 shipment figures 
are not an accurate index to the relative 
popularity of the various types. 
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Rochester Plans Natural Gas 


THE ROCHESTER GAS and Electric Co., 
Rochester, N. Y., is reported as planning 


to substitute natural gas in place of oil for 
enriching its mixed gas, and ultimately 
switching completely to natural gas. 


© 


Roger M. Wilkinson, who during the 
war was deputy director of the Distribu- 
tion and Marketing Div. of PAW at 
Washington, has rejoined Socony-Vacu- 
um Oil Co., New York, to head its Mar- 
ket Analysis Div. 

Eugene D. Uman, assistant manager of 
the division, was price executive heading 
the Oil Price Branch of the Fuel Price 
Div. of OPA at Washington. 








IF YOU WANT Sales Help 


NOT JUST CONVERSATION 


For a sound business future check on Wayne 
Home Equipment. Wayne Packaged units of es- 
% sential home requirements make every home own- 


er a prospect. 














A Few Full-Line Franchises Are Still Available 
Wayne’s complete sales program is thorough in every selling de- 
tail with more sales help than you will need. 
Wayne gives you those “extras” for more sales with continuous 
help and profit-making Wayne “Partnership Plan” guidance. 


FOR A STRONG BUSINESS FUTURE 


Not luxury items, but basic home needs, Wayne 
units are easily installed and you can rely on 
Wayne “common sense” construction for depend- 
ability and satisfaction that produces repeat sales. 
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WAYNE'S FACTORY GUIDED SALES PROGRAM IS A PACKAGED UNIT 
OF SALES AND PROFIT PRODUCING HELPS 


White for Details of the Wayne Dealer Partnership Plan 















, IND. 





(Formerly Wayne Oil Burner Company) 
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‘When it comes to the ‘Heart of the House’— 


Install a sound SPENCER” 


OO an CY ee NE 


What feature of the modern home is more discussed, more heartily appreciated than an 
adequate, thrifty heat-and-hot-water system—the “heart of the house”? 
It can add so much to the owner’s praise of the architect, builder or heating contractor. 


That’s why men who “live” heating problems bank on Spencer—a great name 
and a great outfit to do business with. Combining precision-built 
efficiency and modern design, there is an economical Spencer steel boiler 

for every type of heat, for every fuel and for every size of building. 


Write or wire for catalog and specifications of the new Spencer’s. Also, let us send you 
the name of our nearest engineering consultant, skilled in advising on every 
type of heating installation. Send us a card today. 


SPENCER HEATER 


Division—The Aviation Corporation, Williamsport, Pa. 


fueloil , 
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KNOWN AND USED 
THE WORLD AROUND 


Aldrich Oil Burners and Burner-Boiler units girdle the globe. 
Standard equipment in U. S. Insular Bases—proof of greater 
efficiency, finer performance. 


ALDRICH BURNER-BOILER UNITS 
AND WATER HEATERS ..... 


Modern appearance, compact, efficient. Heavy gage 
steel — no-cast-iron sections. Replaceable combustion 
chamber. Design permits repairs — even flue replace- 
ment if ever necessary. Boiler capacity syncronized 
with burner for greatest economy of operation. 


la a 


BOILERS made in 6 sizes up to 3040 sq. ft. E. D.R. 


steam. 


WATER HEATERS made in sizes from 100 to 750 
G.P.H. recovery at 100° F. 


ALDRICH OIL BURNERS 
Built and guaranteed by ALDRICH—the leading oil 


burner manufacturer. Famous Aldrich features—inter- 
changeable draft tube equipment that enables one 
model to cover an extreme firing range; high COxe 
readings with small fires; extreme resistance to pulsa- 
tions even under bad draft conditions; and many others 
—mean extra profits to dealers. 


Model AX—.75 to 5.00 G.P.H. 
Model BX—4.00 to 9.00 G.P.H. 
Jumbo — 5.00 to 19.00 G.P.H. 


0 
dilliich COMPANY The, Aldich Heat Pek 


leading oil-fired equip- 


WYOMING, ILLINOIS ment. 


Visit us at Booth 501 at the Show 


WORLD'S LEADING OIL BURNER MANUFACTUR! 
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At the Show—VISIT 
NOZZLE HEADQUARTERS 






— 
BURNER NOZZLES 


Monarch Nozzles are preferred by most of the Oil Burner Industry because: 
1. Capacities and spray characteristics are uniform. Each nozzle is 
individually spray tested and checked for capacity against the flow of 
a calibrated master sample and capacity tolerances are as low 
as plus or minus 214%. 
2. Standard nozzles will fire most gun type high pressure burn- 
ers satisfactorily, but special series are also available for 
burners requiring nozzles with specified spray character- 
istics. 
3. For twenty years “Monarch” has pioneered most 
major oil burner nozzle improvements. 
Take advantage of the opportunity to obtain 
authoritative information on Monarch Nozzles 
from factory engineers. 


Come in and discuss your burner problems 
with men having practical knowledge and ex- 
perience gained from years in the industry. 






















AIR CONES 
AND STABILIZERS 


No burner can operate 
efficiently without suit- 
able air mixing equipment. 

Monarch air cones and stabiliz- 

er combinations have made thou- 
sands of old burners more efficient 
and are used as original equipment by 
many burner manufacturers. They are the 
result of years of practical burner experience. 


BOOTH No. 127 


MONARCH MFG. WORKS, INC. 


E. WESTMORELAND & SALMON STS. PHILADELPHIA 34, PA. 


tue/o// 


REPLACEMENT 
VALVES 


Monarch piston type 
pressure regulating and 
cut-off valves are available 

in several models to suit most 
replacement needs. G-49 valves 

can be mounted in any position and 
piston will not jam from dirt. Contain no 
bellows or diaphragms to wear or corrode. 








Free-running, combina- 
tion ball-bearing and 
swing joint, easily tight- 
ened or repacked in 


Double outlet simplifies 
piping and permits a by- 
pass connection when re- 
quired. 


place. The bearing takes 
the entire weight and 
thrust of the reel, remov- 
ing all strain from the 


king gland. 
packing gian Hose clamp by its snub- 


bing action takes strain 
off hose coupling and 
prevents hose breakage 


Recessed front makes 
whereitisattachedtoreel. 


this the most compact 
reel obtainable. All 
parts easily accessible. 


New design all ‘ball-bear- 
ing universal driving 
mechanism. Reel frame 
punched, so that driving 
mechanism can be in- 
stalled in any of 4 po- 
sitions. (See diagram 


below.) 


Hose connection at 
correct angle to pre- 
vent hose kinks. Hose 
can be attached to 
reel or renewed eas- 
ily by first removing 
the elbow. This elbow 
is fastened to the reel 
by four bolts. 





Roller chain drive in 














front for easy access. stalla 
Free-running and eas- Reel can o si 
ily adjusted for wear. cranke ae 
, from the side O-M: 
or the rear. 
Designed so stand 
Combination braking and locking device, Rigid construction ; that the side sram 
with renewable asbestos brake disk. With with welded spokes cranking va 
this device, the reel can run free, with a and supporting angles mechanism 1s tur 
slight drag, or can be locked securely. assuring long life. can be in- a yee 
stalled in any 
of 4 positions. men 
ment 
ing < 
prod 
comp 
dustr 
a En 
The New Hose Reel You Have Been Looking For |. 


COMPACT, RUGGED, LIGHT IN WEIGHT, easily accessible. It is light in weight, a reel that 
BALL-BEARING CONSTRUCTION THROUGHOUT holds 100 feet of 11/,"’ hose, weighs only 93 pounds. 








The New Philadelphia Valve Co. reel is the finest 
reel built. It is compact, rugged, and light in 
weight. All parts are of steel, malleable iron, or 
bronze; no cast iron is used. It is ball-bearing 
throughout with hardened and ground races. 
(6 ball bearings are used.) It will never wear out. 

The reel can be changed from top winding 
to bottom winding by reversing the hose con- 
nection and rotating the drum. All working 
parts and hose connections are in front and 


We can furnish hose reels in any size or 
shape. They can be furnished for installation 
either in bucket box at rear of truck or in under- 
slung box on side of truck. Give inside dimen- 
sions of box when writing for information. 
Special reels can also be furnished for Airfield 
Refueling Pits and Ship Docks. 

Delivery can generally be made in a few days 
after receipt of order. For sizes, prices, and 
dimensions, write for Catalogue No. 165. 


PHILADELPHIA VALVE COMPANY 


ARAMINGO AVENUE AND ONTARIO STREET, PHILADELPHIA 34, PA. 





Oil Marketing Equipment Company, 321-325 Fremont Street, San Francisco 5, California 
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N O OILBURNER IS BETTER than its in- 
stallation and service. 

It is on this truism that Williams Oil- 
O-Matic has put in operation an out- 
standing Factory Service Training Pro- 
gram at the Bloomington, IIl., plant which 
is turning out 1,000 oilheating specialists 
a year. Officials believe the skill of the 
men who install and service the equip- 
ment “must match the precision engineer- 
ing and manufacture we put into the 
product,” and have set up one of the most 
complete factory service schools the in- 
dustry has seen. 

Enrollment in the school, open to all, 
runs about twenty men per week, and 





James H. Lahey, director of training, and 
F.W. McCune, La Junta, Colo., dealer, 
look on as the latter’s son-in-law, Allen 





Factory Burner Service School 
Trains a Thousand Men a Year 


represents dealers from all sections of the 
United ‘States and Canada. Some regis- 
trations have been received from Europe, 
and these men will be processed as soon 
as they can arrive. About 40 per cent of 
the trainees are veterans of World War 
II. 

The course includes 54 hours of work, 
with more than half the time devoted to 
shop practice. Classes begin at 8 a.m. and 
close at 5:45 p.m. Time is taken out for 
lunch in the factory cafeteria. 


Students work only with “live” models, 
including modern and obsolete types of 
competitive equipment as well as the com- 
pany’s own models. Mock-ups provide 
clear visualization of the workings of all 


Classroom scene at factory service school. 
Instructor Pat Palmer is explaining the 
principles of operation of low pressure 
oilburners. He is working from 4 cut-away 
burner and one of the 43 special wall 
charts used as visual aids in the training 
program. Motion pictures and strip films 
are also employed during the training 
Sessions. 
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parts of the system. Complementary 
courses are given in basic electricity, elec- 
tric motors and control systems. 

The men analyze and learn about both 
low and high: pressure burners. They 
study types of home heating, heating 
loads, installation procedure, combustion 
chambers and performance of equipment. 
Boiler equipment for the students consists 
of five types; round, vertical and hori- 
zontal, including an Oil-O-Matic oilfired 
boiler unit. On the warm air side the 
equipment includes units typical of most 
popular makes in cast iron, steel, steel 
furnace-burner unit, and a fueloil burn- 
ing water heater. 

Working in teams of two, the students, 
always under close supervision of an in- 
structor, dismantle various types of equip- 
ment and then re-assemble them. Func- 
tions and construction of each part are 
explained. An example of thoroughness is 
found in the trouble-shooting class. Here 
students are required to locate and cor- 
rect faults in installation and operation 
of the burners. Instructors “snafu” the 
equipment before the student sees it, and 





Trouble shooting on the boiler side. These boilers represent five different makes and 
types . . . round, vertical and horizontal, including a boiler-burner unit of the Com- 
pany’s own make. 


tue/oi/ 
: 


H. Coburn, registers in lobby of admin- 
istration building. 








Learn by doing. Students tear down and re-assemble both low pressure and high pres- 
sure burners. Of the 54-hour course, 282 hours are devoted to shop work. Students 
work in pairs, always under close supervision of an instructor. 


Mock-ups of fireboxes give students an opportunity to figure size of combustion cham- 
ber required for a specific job, then build it. By using mock-ups the work is always 
visible. 


Illuminated board shows step-by-step control action in forced warm air system. Special 
switches enable the instructor to show the following action progressively: 1. Thermo- 
stat calls for heat; 2. burner goes on; 3. stack temperature rises; 4. blower goes on when 
temperature is sufficiently high; 5. when the room need for heat has been met, the 
burner shuts off. Arrows light up, red, to show warm air current rising, and blue, to 
show cold air returning. 


it is up to him to diagnose and correct the 
trouble as though he were alone in a cus. 
tomer’s basement. 

Mock-ups of fireboxes give students an 
opportunity to figure the size of combus 
tion chamber required and then build it, 

An illuminated board which traces the 
step-by-step control action in a forced 
air heating system is typical of the visual 
supplements which include 43 special wal] 
charts, motion pictures and strip film. In 
the control board a hook-up of switches 
enables the instructor to show progres 
sively how and when the thermostat calls 
for heat, the burner starts, the stack tem- 
perature rises to hold the circuit, and 
when the temperature is sufficiently high 
the limit controls operate or the thermo 
stat is satisfied and the burner is stopped. 

The week of intensive factory training 
is entirely practical. Among things the 
student is asked to supply (on the in- 
struction sheet he received before he 
leaves home) is work clothes. Of the 54 
hours of free instruction, 28/7 are in the 
shop. 

James H. Lahey, actively identified 
with industrial instruction since 1926, 
heads the training program. He was in 
War Production Training when he went 
to Bloomington in 1943, and during the 
school years of 1944 and 1945 he was 
local administrator for Engineering 
Science Management War Training for 
the University of Illinois. 

Bryan Wright and N. A. (Pat) Pal 
mer are chief instructors in the Oil-O- 
Matic program, which is approved by the 
state superintendent of public instruction 
in accordance with the GI Bill of Rights 
and the vocational handicapped law for 
disabled veterans. 


eee: 


Instructor Bryan Wright looks on as 4 
student demonstrates the high pressure 
fuel unit action to show results produced 
at the nozzle. 
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Typical of the highly personalized instruction is this shot of Pat Palmer in action dur- 
ing an obsolete model discussion. "As he tears down a burner, Pat describes the con- 


struction and function of each part. Here the discussion centers around the Model J, 
introduced in 1927. 
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Trouble shooting on the furnace side. Popular makes are represented in this line-up 
which includes one cast iron, two steel, and one steel furnace-burner unit. In the im- 


mediate foreground is an Oil-O-Matic water heater. All installations are “live.” 
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Veterans Housing Order 
Stymies Some Burner Deals 


THE VETERANS HOUSING ORDER, VPH+1, 
enacted and made effective March 26, is 
going to stop a lot of oilheating installa- 
tions, but it may not seriously hurt the in- 
dustry in total dollar volume. The boys in 
CPA who wrote it identify the initials 
VHP as “Very hard to please,” pretty 
well knowing what is ahead in appeals 
and squawks. 


Oilheating installations in existing resi- | 


dences are limited to $400 value, which 
means that they virtually must be conver- 
sion jobs, for there are few, if any, boiler- 
burner or furnace-burner jobs that can be 
installed complete within that figure. 


In checking with Washington for in- 
terpretations of any clauses that might be 
misunderstood, the editors got no favor- 
able surprises. For example, if an old boil- 
er gives out and must be replaced, the re- 
placement must stay within the $400 fig- 
ure, unless relief is granted on appeal. 


In the early months of the program it 
is expected that few appeals will be 
granted, but it is reasonable to believe that 
if unshipped inventories of higher priced 
equipment start to pile up, and it can then 
be shown that new homes are not taking 
these items as fast as they are produced, a 
more lenient policy on appeals may be ex- 
pected. That, however, is several months 
in the future. 


Under the terms of the order, any jobs 
actually started with the materials at the 
site on March 26 may be completed. 


For buildings other than private dwell- 
ings the limits of expenditure are: hotel, 
apartment or other residential building 
designed for occupancy by more than five 
families, $1,000; stores, garages, theaters: 
and other commercial buildings, $1,000; 
farms, excluding farmhouses, $1,000; 
churches, hospitals, schools and other 
public buildings, $1,000; industrial build- 
ings, factories, laboratories, utilities, oil 
bulk plants, etc., $15,000. 

An appeals committee is to be set up in 
each of 72 FHA areas to include FHA’s. 
district manager and a representative, but 
unspecified, number of citizens. 

Because of the exceptional importance 
of this order to the oilheating industry, 
its text is given in full, starting on page 
104. 
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Cottage 
—-HOT WATER AT ITS BEST! 





In Mansion and 


oe _ n i 
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TRIPLEX FLOW CONTROL UNITS 


Assure Dependable Heat eee Unvarying Comfort 


These installations (locations on request) in every other installation, Triplex preci- 


are typical of the wide range of Triplex sion-made units operate with such constant 
hot water flow control applications. Inthe __ efficiency that fuel consumption and main- 
massive mansion, five Triplex Vertical Cir- tenance costs are held to meager mini- 


culators automatically balance the heat in- | mums. Ample hot water for domestic use 
put with heat loss—for steady temperature is also provided at practically no additional 
in every room, near and far. In the compact cost. 

cottage, heat is equally well regulated and Cash in on the big sales-profit oppor- 
unvarying comfort assured by one Triplex tunity offered by Triplex Flow Control 
Indirect Drive Circulator (preferred in Systems that assure hot water 
some localities where odd cycle current heating at its best! Write 
is encountered and motors have slower today for facts and your 
r.p.m.). In both cottage and mansion, and _ copy of new catalog. 


SEE YOUR WHOLESALER TODAY 
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INDIRECT HEATERS 








FLOW CONTROL VALVES DIRECT DRIVE CIRCULATORS 
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L., the fable, the owners of the goose were 
so greedy for gold that they couldn’t wait 
to get it one egg at a time. They killed the 
goose to grab all her fortune in a hurry. 
You know what happened ... no more 


goose, no more eggs, no more gold. 


We don’t intend to make the same mis- 
take. We know that the quality of QUIET 
MAY oil burners must be kept alive and 


intact ... if we and our dealers want to 


Long live the goose 


that lays the 
golden eggs! 


insure the “golden eggs’’ of future sales. 


Shortcuts and substitutions might be one 
answer to today’s production problems .. . 
one way to fill our many immediate orders. 
But that, to our way of thinking, would be 
“‘killing the goose’. . . so we don’t believe 


in it. 


We believe in building only top-quality 
oil burners . . . aS many as we can, as soon 


as we Can. 





MAY OIL BURNER division of GEROTOR MAY CORPORATION 


Maryland Avenue and Oliver Street ° 
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Baltimore 1, Maryland 
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Home Building Contracts 
Nearly at Level of 1929 


RESIDENTIAL BUILDING mounted steadily 
in the thirty-seven states east of the Rocky 
Mountains in February, it was reported 
by F. W. Dodge Corporation, fact-find- 
ing organization for the construction in- 
dustry. 

The month’s dollar-volume of contracts 
awarded, amounting to $102,079,000, 
was the highest peacetime February resi- 
_ dential total since 1929. In that month 
the contracts totaled $129,486,000. 

February’s residential volume was 14 
per cent higher than January’s, and 426 
per cent higher than in February, 1945. 

While the gains in residential construc- 
tion were most pronounced, increases of 
1 per cent in nonresidential construction 
over January and 130 per cent over Feb- 
ruary, 1945, were also reported. 

The total for the first two months of 
1946, for all construction contracts 
awarded in the states east of the Rockies, 
was $744,900,000. This was a gain of 
159 per cent over the corresponding two 
months of last year, the Dodge corpora- 
tion reported. 


“The substantial gains in residential 
building contracts in February, in the face 
of uncertain conditions in building ma- 
terials manufacture and distribution,” a 
spokesman for the Dodge corporation de- 
clared, “lend emphasis to the point of 
view that the industry has the capacity to 
meet the demand for housing. 


~ “There still remain, however, unsolved 
price and wage problems. The proper 
solution of these problems, now under in- 
tensive study by various government 
agencies, will open the doors to the big- 


' gest residential volume in the nation’s his- 


tory.” 


© 
Davies Asks PAW Termination 


ACTING PETROLEUM ADMINISTRATOR for 
War Ralph K. Davies has recommended 
to the Bureau of the Budget that the war 
oil agency be terminated April 30, 1946, 
and has asked that an Executive Order be 
issued accomplishing this final liquida- 
tion. 

On December 7, 1945, Mr. Davies re- 
ceived from President Truman the Medal 
for Merit Award for his war service. 


Capt. Charles A. Nelson and Lt. Com, 
mander John A. Thvedt have joined the 
staff of McDonnell & Miller, Chicago, 
Nelson saw six years of Army service 
in the European theater, starting with 
Iceland. He was in the Normandy inva- 
sion and then with Patton’s Third Army, 





Thvedt 


Nelson 


Thvedt had five years with the Navy, 
a pilot on the carrier U.S.S. Intrepid, 
and was one of the 21 surviving pilots out 
of the original 48 in his squadron. He 
was in eleven major engagements. 

Guy F. Evered has joined Maritime Pe 
troleum Corp., New York, as comptroller 
and treasurer. Evered comes from the 
banking field, where he was vice-presi- 


dent of the Rye Trust Co., Rye, N. Y. 














Portable display burni 
without aid of firebox— 


outdoors 


IGNITION CUT-OFF— 
NORMAL FLAME RETAINED. 


Ask the Dealer 


The WAR YEARS proved the TRUTH 


of the 


Beckett COMMODORE slogan:— 


1N THE FINAL ANALYSIS, IT'S 


Ask the Service Man 


and NOW! 


ENGINEERING THAT COUNTS 


Ask the User 


Another BURNER 


designed especially for applications such as apartments, 
business blocks, churches, schools and large residences, etc. 





2. us 
3. ef 


SELL with Conviction 
Beckett COMMODORE—Saves 3 Ways 


over conventional burners 


1. WHEN STARTING 
RUNNING 
STOPPING 


Patented features save every minute of heating season 


R. W. BECKETT ENGINEERING COMPANY 


ELYRIA, OHIO 
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MILLER OIL BURNER 


i eS a 
complete with all controls 





Complete Combustion of Carbon 
on Each Operating Cycle 





The Miller Oil Burner is designed expressly for small home heating — comes with all 
controls. Low first cost — low operating cost. May be installed in warm air furnaces 
and steam or hot water boilers. Underwriters’ approved for No. 1, 2, or 3 oil. 


VALUABLE FRANCHISES ARE AVAILABLE 


Write or wire for more details today 
See the Miller Exhibit, space 208, at the NATIONAL OIL HEAT EXPOSITION 


THE MILLER COMPANY © MERIDEN, CONN. 
Heatin Products Division = 
MLLER 








Study Types of Customers 
If You Want More Sales 


By 
W. D. Wallard 


M ANY OILHEATING DEALERS and their 
sales staffs make the mistake of placing 
customers in certain type classifications 
and always thinking of them as falling 
definitely within these groups. Don’t get 
into the habit of thinking that customers 
always remain true to form; many have 
been found to change during a single 
transaction. 

If dealers think in terms of customer 
traits they will be more alert to changes 
in attitude and many times will bring out 
desirable traits to offset those that hinder 
the sale. 

The very act of classifying a customer 
as an unwelcome type, psychologically 
makes oilheating dealers take an undesir- 
able attitude in trying to sell her or him. 
The traits that give us the most trouble 
in selling are those in which emotion plays 
a strong part. One reason for this is that 


a strong emotion on the part of the cus- 
tomer tends to center his or her attention 
on himself rather than on what we are 
showing him. 

Fueloil dealers all know that emotions 
are contagious. This, of course, has its 
advantages as well as its disadvantages. 
Enthusiasm and good humor are just as 
catching as are discontent and listlessness. 
The contagion works both ways, from 
customer to dealer, and from dealer to 
customer, a fact which is often overlooked 
in selling. 

Customers react in an infinite number 
of ways when they buy. Consequently 
the traits they reveal are many and varied. 
Therefore, oilheating dealers profitably 
can learn how traits are shown and the 
various ways of handling them, so as to 
make more sales. There are many types 
of customers, with varying traits; here 
are a few of them. 

You may think there are only four or 
five different types of customers. There 


are many more, and each must be handled 
differently if maximum sales are to be 
made. 

Here are twenty-five of the types; un- 
doubtedly you will recognize many of 
them: 

Smiling Customer 


Not hard to handle, if the right prod- 
ucts are shown and explained properly. 
But don’t try to oversell such a customer; 
they'll often resent your taking advantage 
of their good nature. 


Shopper 
The customer who admits he or she is 
shopping and takes pains to tell you of 
bargains at other places. Center his or 
her attention on what you have to sell, 
and show how good it is, and thus make 
them forget about what others have to 
offer. 
Sarcastic 
A hard type to handle. However, be 
patient with this type. Discover what's 
“eating” them, and work on that in a nice 
way. Don’t take offense in any case. 


Price 


This type of customer talks only price. 





EXCLUSIVE FRANCHISE NOW AVAILABLE 








Mechanical Draft Vaporizing Type 


m=> ACT QUICKLY .. . NOW'S THE TIME TO CASH-IN ON THE SMALL HOME MARKET WITH 


KRES-KNO 4cl Zicme OIL BURNER 


PRICED LOW to suit the average con- 


sumer-prospects who are looking for depend- 
able oil heat for their homes. 





Domestic Type SET Illustrated 




















ere's the famous automatic pat- 
H ented Ball Flame vaporizing type 
burner. Packaged for your convenience ~ 
with electric oil control valve, boiler 
control for automatic operation. Spe- 
cially designed in two sizes to fit fire 
boxes from 10 to 24 inches, any type of 
boiler, steam, hot water systems or 
warm air furnaces. Other models avail- 
able. 


KRESNO-STAMM MANUFACTURING CO. 


730 Sixth Ave. 
New York 10, N. Y. 






Visit Our Booth 
No. 344...April 23-27th 


National Oll Heat Exposition 
Philadelphia, Pa. 

and Booth #248, May 4-11th 
National Modern Home 


Exposition 
Grand Central Palace, 
New York 


Approved by 
Underwriters’ Laboratory 
Chicago, Ill. 
Canedian Standard Ass‘n. 


University Tower Bldg. 





Montreal, Quebec, Canada T 
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Series A 


Gas-Fired, Steel 
Air Conditioning Units 
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Series G 


Gas-Fired, Steel 
Gravity Unit 


7 RY Me (ee Role) SINGS 
FASY TO SE\L.\ 


Series H 
Gas-Fired, Utility — 
Steel Air Conditioning Unit 





NEW 1946 GAS-FIRED 


HEATING EQUIPMENT 


Yes, Luxaire's New 1946 Gas-Fired line is 
definitely a sensation in the postwar heating 
market. It meets the latest stringent require- 
ments of the American Gas Association! 


Never before has the buying public been 
offered heating and air conditioning units so 








SERIES AC-700 


SERIES 8000 


Oil-Fired, Steel 
Air Conditioning Unit 


THE C. A. OLSEN 


Coal-Fired Steel 
Air Conditioning Unit 


MANUFACTURING COMPARY 


distinctive . . . so outstanding! 

Never before has the instant Eye Appeal 
. . . Buy Appeal . . . been so predominate in 
any heating line. 

Luxaire provides you with opportunity for a 
bigger share in postwar heating sales. 








SERIES 700 SERIES C 


Coal-Fired, Cast 
Gravity Furnace 


ELYRIA, OHIO 
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Coal-Fired, Steel 
Gravity Furnace 








Remedy here is to show clearly the differ- 
ence between price and service, versus 
what you have to sell. The customer buys 
products and services desired, not price. 
Impress that on them, and you will find 
the road much easier to a profitable sale. 


Chiseler 

This person thinks he can chisel on 
every price you quote. Tell him firmly it 
can’t be done, that your products and ser- 
vices are priced as low as possible and are 
a good buy for the money. Don’t let him 
chisel. If you do, he'll brag about it, and 
then you'll have to drop your price to 
others. 


Bargain Minded 

Some people are always looking for a 
bargain. The mere mention of the word 
seems to send their blood pressure up, like 
a dog scenting prey. Stress the fact that 
what you are trying to sell is a bargain at 
the price offered, and the chances are 
you'll ring up a sale. 


Silent 
Watch out for this type. Try to get 
them to make a few comments; then from 
the answers work out your selling presen- 


\e 


\ 
\ ane 
tation. The silent type listens more than 


he talks, and he'll remember everything 
you say. So tread carefully. 


Crab 
The confirmed crab is often crabby 
about everything, usually because he or 
she is finicky about details. So pay atten- 
tion to his or her every whim and stress 
details. He'll stand lots of attention, if 
you want to sell him. 





\ 
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Dissatisfied Customer 
In this case, even if your firm is in the 
right, you have a condition to set right. 
Do it as nicely and pleasantly as possible, 
and still retain your self-respect and the 


customer’s good will. No merchant can 
afford to let any customer remain dissat- 
isfied; if so, the business man is bound to 
lose in the long run. 


Satisfied 


A nice type to handle. However, don’t 
brag too much. You may queer yourself 
with this type if you do. 


Bashful 


Lots of people are bashful. Don’t let 
such customers know you realize their 
condition. Be nice and put them at ease, 
and sales will come your way. 


Farmer 


This kind of customer and his wife are 
always interested in price and durability, 
rather than in streamlined styles of any 


kind. 


~ 


Big Shot 

Nothing is ever too good for him or 
her. Show them the best you've got right 
off. They won't back down. And listen 
with interest when they brag. 


Influential 


This type can recommend your firm to 








Copper 
IS ENDURING 





VISIT US IN BOOTH 
NO. 437 
NATIONAL 
OIL HEAT 
EXPOSITION 











...and G & € ALL COPPER WATER HEATERS 
assure the MOST ENDURING service! 


OPPER IS LASTING—IS DEPENDABLE, and when 

these factors are ENGINEERED and BUILT into 
G & C line of ALL COPPER WATER HEATERS you are 
assured years of satisfactory performance. Rigid standards 
are adhered to in the Manufacturing of G & C ALL COP- 
PER TANKLESS HEATERS, G & C ALL COPPER 
OIL FIRED WATER HEATERS and the G & C COP- 
PER RANGE BOILERS and COPPER STORAGE 
TANKS with removable Heating Elements in all sizes. 


PAtenreED 


G & C ALL COPPER 
TANKLESS HEATER 


The ideal tankless unit 
for summer and winter 
service where an ample 
supply of hot water must 
be constantly maintained. 
Boiier water shell of 
heavy gauge copper elec- 
tric welded. Heavily in- 
sulated, minimum radia- 
tion loss. Constant up- 
flow of heated water al- 
lows circulation line to 
be used. 





G & C ALL COPPER 
OIL FIRED WATER 


HEATER For DOMES- 
TIC HOT WATER, or 
can be used as a COM- 
PLETE FORCED CIR- 
CULATION HOT WA- 
TER HEATING SYS- 
TEM for all DOMES- 
TIC ard COMMER- 
CLAL INSTALLA- 
TIONS. FURNISHED 
LESS BURNER CIR- 
CULATOR AND CON- 
TROLS. 
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ASK YOUR WHOLESALER FOR THESE FAVORITE G & C PRODUCTS & THE NEW DESCRIPTIVE 
ATALOG OR WRITE DIRECT TO US 


PATENTED 


GERSTEIN & COOPER CO. 


1-3 WEST 3RD STREET, SOUTH BOSTON, MASS. 
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GOoD PERFORMANCE has always identified Petro 
equipment. From the first Petro that was in- 
stalled in 1903 to the modern Petro Oil Burners 
that are found in every building—from the small- 
est bungalow to the tallest skyscraper—Petro 
equipment has been the first choice of discrimi- 
nating owners who want only the best in oil heat. 


Today the demand for Petro is unprecedented. 
It is necessitating an‘all-time high in production 
that is destined to go still higher as soon as 
greater quantities of urgently needed component 
parts become available. 


Today’s Unprecedented Demand For PETRO | 
foretella PEAK SALES 
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This gratifying recognition of Petro excellence 
is your best assurance of volume sales in the 
months and years ahead. In combination with 
the striking sales features of the new Petro line 
that includes both attractive, styled-for-eye- 
appeal “‘conversion”’ burners and “units”, it fore- 
tells your continued leadership for quality oil 
burner equipment in your community. 

Petro equipment is distributed through estab- 


lished heating supply houses. Upon request we’ll 
gladly tell you the name of the one nearest to you. 


PETROLEUM HEAT AND POWER COMPANY STAMFORD, CONNECTICUT 


PETRO FUEL OIL BULK PLANTS, DISTRIBUTION TERMINALS AND FACILITIES IN: BOSTON « PROVIDENCE + STAMFORD 
BALTIMORE - 


MT. VERNON + NEW YORK + LONG ISLAND »* NEWARK «+ PHILADELPHIA - WASHINGTON «+ CHICAGO 





REG. U.S. PAT. OFF. 


| 
MAKERS OF GOOD OJL BURNING EQUIPMENT 
é SINCE 1903 
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his or her friends if she desires so pay 
them lots of attention, but don’t lay it on 
too thick. 


Doubtful 
People who can’t make up their minds 
are usually waiting for a convincing per- 
son to make it up for them. 


Confident 
Don’t argue with this type. They know 
what’s best and that’s all there is to it. 
State your points clearly and pleasingly, 


but if they still insist on their own way, 
give it to them. 


Exclusive 
Play up your line and service to this 
type. They will like it. 


Old Fashioned 
You can lead a horse to water but you 
can’t make him drink. This type wants 
the good, tried, old fashioned products, 
so give them what they want. 


Newlyweds 
Very gullible. They'll ask for your ad- 
vice and accept your suggestions as a rule. 
The easiest type to sell, as long as their 
money lasts. 


Factory Customer 
Easy to sell average priced products, 
but they are ruled by their weekly pay 
checks, so don’t oversell them. 


Tough 
Be nice, but don’t let them step all over 
you. Dignity goes a long way with such 
people. 


Salesmen 
They like to know the why and where- 





fore of everything. Give them the whole 
story with both barrels full. 


Out of Town 
Show them especial attention and 
they'll come back and bring their friends 
with them. 


Talkative 
This kind of person is just blowing of 
steam, with you as the listener. You'll sell 
‘em if you listen long enough, but don’t 
let them inveigle you into personal gossip, 


Hurrying Type 
Don’t aggravate such a person by slow 
motion stuff or drawn out explanations, 
Hurry a little, too, but make good sales 
presentation. 


Study these types carefully, and you'l 
evolve ways of handling them, which will 
increase your sales. 


© 


Vincent. Camerin, for 20 years asso 
ciated with Volcano Burner Corp., New 
York, has organized Vin’s Oil Burner 
Parts Supply Co., in the Bronx section of 
the city, to render a general service in sup 
plies and repair of burner parts. 














ORIFICE CONTROL 


WY CO 








Designed particularly for Oil Burning or automatically fired jobs. 


MAKERS OF AIR VALVES 
SINCE 1898 














SHOWING INSIDE 
CONSTRUCTION 








Air which fills each unheated radiator must be driven out by 
entering steam before heat is obtained. Using this air as a 
“cushion” and limiting or increasing its elimination time, the 
largest or smallest radiator, whether it be near or far from the 
boiler, can be heated at the same time, thus balancing the job. 


The NYAVCO Orifice Control Air Valve, with its six variable 
venting ports, makes this possible. Has a definite metered disc, 
easily adjusted and then "locked in" thus tamper-proof. Ad- 
justment does not depend on thread or needle valve principle. 


NYAVCO vents three to five times faster than ordinary valves, 
because of unusally large vent port. 


We also manufacture the "NEW YORKER" precision made valve 
of sealed thermostatic float type which embodies every refinement 
availabie in this type of construction and the "KNICKERBOCKER" 
of which thousands, together with other brands of airvalves, such 
as Air Out, Air-X-Pel, Manhattan, and Nos. 476, 621, 100, are now 
giving dependable service throughout the country. Backed by 
over 44 years experience, our products also include water gauges, 
Try Cocks, Pop Safety Valves and other specialties. Send for 
catalog and wholesaler discount sheet. 


New York Air Valve Corporation, 611-621 Broadway, New York 
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THRUSH Indirect Water Heater is compact, easy to install, with removable 
heads for convenient cleaning. Straight copper tubes stay clean longer. Ingenious 
circulation arrangement assures rapid, efficient heat transfer. A better Indirect Water 
Heater that operates at less cost than other automatic sources of hot water supply. 
Include a No. 75 Thrush Water Relief Valve for safe pressure relief. For better home 
heating, install forced circulating Thrush Flow Control Systems. See your wholesaler 
today or write Dept. C-4. 


H. A. THRUSH & COMPANY PERU, INDIANA 
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THE 


HERI.) NU-TROJAN 

















Each chamber is packed 
with a “steel mixture" baf- 
fle head and 15 Ibs. of 
bonding and flooring ma- 
terial 


Walls are of 2" thickness. 
Made of Ist quality flint 
clay 


Flexible, and yet can be in- 
stalled very quickly 


Will not fuse below 3180° F 


Scientifically correct — 
will give maximum effi- 
ciency and is quiet in its 
operation 

No steel bands required to 
hold it in place—it's 2" 
wall thickness and weight 
supports itself efficiently 


Packed securely for rough 
handling and is protected 
against breakage during 
shipment 


An exclusive McLeod-Hen- 
ry product 


COMBUSTION CHAMBER 





A product of McLEOD-HENRY Inc., Troy, N. Y. 


After many months of development, 
the McLeod-Henry Co., creators 
of fire brick materials for over 100 
years, proudly present the superb— 


NU-TROJAN COMBUSTION CHAMBER 
the chamber which embodies the 


experience gained over many years 


of working closely with the refrac- 
tory requirements of leading oil 
burner dealers and manufacturers. 


SUPERB IN QUALITY 
ECONOMICALLY PRICED 
EASILY INSTALLED 








Exclusive territorial distributorships now available—write 
for prices and details 


A. R. WEBBER CO.-national distributors 
780 State St. - New Haven, Conn. 


“EVERYTHING FOR THE OIL BURNER TRADE" 
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ELECTROL 
MODEL TCV 




















STAY 20 YEARS AHEAD| | 


For over 20 years Electrols have been equipped with a burner-mounted combus- 
tion control and a quick cutoff valve directly in back of the nozzle. These desirable 
features are not new with Electrol this year. They have been proven. 


Electrol users and dealers are accustomed to deluxe equipment. Electrol promises 
that no burners will be shipped unless they come up to Electrol perfection. First 
quality material is still unobtainable in large quantities. The demand for quality 
Electrol Burners has hardly been touched because of th aterial shortage. As 
rapidly as critical items are received, burner shipments . be made. 


ELECTROL BURNER MANUFACTURING CO., INC.| 


22 UNION AVENUE | | 
R). ERFORD, NEW JERSEY 


Phone — Rutherford 2-8300 


fueloil 











Postwar Product Progress 
(Continued from page 73) 


there was plugging several times a week 
of nozzles in sizes of 1.0 to 1.35 gph de- 
spite the use of special oil line strainers 
and filters. This occurred when the own- 
ers ordered No. 2 fuel oil, and was elim- 
inated by certain dealers by instructing 
the burner owners to have their tanks 
pumped out and re-filled with No. 1 oil. 

Certain manufacturers will exhibit, at 
the National Oil Heat Exposition in 
Philadelphia, models of post-war oilheat- 


ing equipment considerably different 
from their pre-war models, which are al- 
ready in at least limited production or 
will be produced sometime during 1946. 
Other manufacturers are announcing 
flatly that while their testing laboratories 
and development departments are well 
stocked with improvements and brand- 
new ideas, they have not yet reached 
concrete plans for their post-war equip- 
ment. Swamped with demands for equip- 
ment of the types and models offered be- 
fore the war, thousands of important 
oilheating equipment dealers are more 
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than willing to order carloads of equip. 
ment of high quality pre-war design, 
Because they view their immediate prob- 
lem of supplying the present demand a 
the most important problem, most of 
these dealers appear to want to take ac 
tion concerning the pre-war models they 
can get delivery on today. They are ex. 
tremely interested in the real facts about 
the post-war models which will appear 
later, but for the most part seem patient 
enough in waiting for these while the 
attempt to fulfill part of the present swol 
len consumer demand with pre-wa 


models. 
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U. S. Department of Labor 
Fueloil Prices January 


FIELD INVESTIGATORS for the Department 
of Labor monthly check prices of princi 
pal fuels in several cities in each section 
of the country. Getting retail quotations] 
from various suppliers in each market. the 
prices are averaged and published. Those 
in the table that follow were taken Jan. 
15 (cents per gallon) : 


Range No.1 No. 2 aa 


Boston 9.38 9.20 7.75 7.7 
Bridgeport 9.30 ... 7.70 7.70 
PallsRiver 6%. se. $AO .ah 
Manchester 9.85 ... 8.45 
New Haven 9.30 ... 17.70 
Portland, Me. 9.20 9.10 7.70 
Providence ... 9.22 7.80 
Baitimorce: 33. GeOue LID “aes 
Buffalo 9.40 9.40 8.50 8.50 
Newark: «.. 9:00 7.70 7.10 
WINCWORORK: a cree vec’ FORO cae 
Philadelphia ... 8.86 7.61 7.58 
Rochester 10.00 10.00 8.40 8.40 
Washington ... 9.30 8.10 ... 
**Chicago 7.76 7.45 7.45 7.45 
ee Cleveland) ..0 So ..s. 8:05 
***Detroit  ... 8.45 7.93 742 
**Des Moines ... 8.29 7.75 7.75 
Milwaukee 8.62 8.67 8.12 8.17 
Minneapolis 8.40 8.30 8.10 8.10 
Omaha... 8:10 7.60 17.60 
7S¢ Louis 8.47 7:33 7:55 7.9 
St. Paul 8.30 8.30 8.10 8.10 
e*eNew Orleans? ... 8.72. F721 7.21 
Nottie: ... $00 7.50 ..: 
Richmond ... 9.30 7.70 
**Denver ... 8.67 7.14 
Portland, Ore. ... 7.06 6.05 
7? * Seattle - 4. « 7.471 6.44 


*Price includes 1% sales tax. 
** Price includes 2% sales tax. 
*** Price includes 3% sales tax. 
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Charles H. Reeves is the new works 
manager for Kalamazoo Stove & Furnacq 
Co., Kalamazoo, Mich. { 
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7.10 
7.10 | EOS R Ee ee 
Easily recognized—this trademark means ability, facilities and experience . . . your 
assurance of product-excellence backed by the integrity and permanence of two great names. 
ae PRODUCT OF = 
nn Ajii¢ 
Kp ¢\viation Corporation is one of America’s largest industrial 
7.58 
8.40 organizations—creative engineers and manufacturers of essential products in fields 
aa vital to better living. Bendix achievements include basic advancements in electronics, 
sy magnetics, optics, ceramics, electro-mechanics, hydraulics, pneumatics, carburetion, 
be aerology and metallurgy. : 
8.10 
Le / id f Cz Instrument Division is one of 
10 
’ America’s foremost manufacturers of controls and standard weather instruments. 
7.21 
“we Continuously, for over seventy years, Friez has built a world-wide reputation for quality— 
building the most advanced and precise instruments used in this exacting field. | 
A real trademark—Bendix-Friez means products first in Creative 
Engineering . . . and the last word in quality. 
ork BENDIX AVIATION CORPORATION © Baltimore 4, Maryland 
rnac 
[ MEET US IN PHILADELPHIA .. . SPACE 650-54-56 














Text of VHP No. 1 


Part 4700—VETERANS’ EMERGENCY Hovs- 
ING PROGRAM 
{ Veterans’ Housing Program Order 1} 
GENERAL RESTRICTIONS ON CONSTRUCTION 
AND REPAIRS 
The Veterans’ Emergency Housing Pro- 
gram, set forth February 7, 1946, by the 
Housing Expediter in his report to the 
President, calls for the construction of an 
unprecedented number of moderate and 
low-cost housing accommodations to meet 
the needs of returning veterans. The fulfill- 
ment of requirements for the defense of 
the United States has created a shortage 
in the supply of materials and facilities re- 
quired for construction, for defense, for 


private account and for export. It will be 
imposible to carry out the Veterans’ Emer- 
gency Housing Program without diverting 
critical materials from deferrable or less 
essential construction. The following order 
is deemed necessary and appropriate in the 
public interest and to promote the national 
defense. 

§ 4700.1 Veterans’ Housing Program 
Order 1—(a) What this order does. In 
order to carry out the Veterans’ Emergency 
Housing Program, this order forbids the 


beginning of construction and repair work’ 


on buildings and certain other structures 
without specific authorization under para- 
graph (h) of the order, with the exception 
of certain small jobs and other work cov- 





A Better Flexible Coupling 






A.—L-R Body inserted in rubber body. 


B.—L-R Socket molded in rubber engages 
blower hub. 


The new L-R Type CX Coupling satisfies a need 
long felt by oilburner engineers and service men. 
By providing the rubber driving unit with a 
coupling body securely inserted at one end, and 
jaw sockets at the other, this coupling combines L-R 
its advantages with those of L-R Type UX 


Coupling : 


1. Quiet operation 


2. One-piece construction of rubber unit 


3. Permits pump to be moved with coupling 
into engagement with built-in jaws of blower 
hub, without handling coupling parts. 


OTHER L-R COUPLINGS FOR DUTIES TO 2500 H.P. 





L-Rivee CX DOUBLE-FLEX 
FLEXIBLE COUPLING 


for OIL BURNERS 
IMPORTANT 


IMPROVEMENTS 





for Oil Burners 


While gor 


NEW BULLETIN 


For all the facts on the new 
Flexible Coupling write 
today for bulletin. 





MANUFACTURERS! L-R Type 
CX Double-flex Couplings 
give your product plus ad- 
vantages. 


REPAIRMEN! The Type CX 
Double-fiex is easily  in- 
stalled. 





LOVEJOY FLEXIBLE COUPLING CO. 


5012 W. Lake Street 


Chicago 44, Ill. 








ered by paragraphs (d), (@) and (f). The 
restrictions of the order apply whether or 
not the materials needed are on hand or are 
available without priorities assistance, 

(b) Structures and work covered ty 
this order—(1) Kinds of structures. The 
restrictions of this order apply to certain 
kinds of work on structures. As used in the 
order, “structure” means any building 
arena, stadium, grandstand, pier, moving 
picture set or billboard, whether of a per. 
manent or temporary nature (however, the 
erection of stands or other structures which 
have been used before and are being erectej 
only for a temporary purpose and are t 
be taken down after the temporary pu. 
pose is served is not covered by the order), 
The term “structure” does not incluée 
roads, streets, sidewalks, railroad or street 
car or interurban or plant railway tracks 
or operating facilities (other than build. 
ings), fences, silos, trailers (except when 
demounted and installed on a foundation) 
bridges, tunnels, subways, pipe lines, util- 
ity facilities (except buildings) providing 
for electric, gas, sewerage, water, central 
steam heating or telephone or telegraph 
communication services including power or 
utility lines and sewers, surface or under. 
ground mines, wells, dams, canals or drain- 
age or irrigation ditches. The term “struc. 
ture” also does not include anything that 
is not attached to the land or to a struc 
ture as defined above, or any kind of equip- 
ment installed outside of and not attached 
to a building or other structure. 

(2) Kinds of work. The restrictions 0 
this order apply to constructing, repairing 
making additions or alterations (includ 
ing alterations incidental to installing an 
kind of equipment), improving or convert 
ing structures, or installing or relocatin 
fixtures or mechanical equipment in stru 
tures. These terms include any kind 0 
work on a structure which involves the put 
ting up or putting together of processe 
materials, products, fixtures or mechanica 
equipment, if the processed materials, prod 
ucts, fixtures or mechanical equipment ar 
attached to the land, or are attached to 
structure and used as a functional part 0 
the structure, or are attached so firmly t 
the land or structure that removal woul 
injure the material, product, fixture or m 
chanical equipment or the structure. Th 
laying of asphalt or other tile or linoleu 
cemented or otherwise attached to th 
structure is covered by the order. Howeve 
repainting, repapering and sanding floor 
and greasing, overhauling, repairing or in 
stalling repair or replacement parts in eX 
isting mechanical equipment in all types 0 
structures, where no change in the struq 
ture is made, are not covered by the order 

(3) Fixtures and mechanical equipment 
The term “fixture” means any article at 
tached to a building or structure and use 
as a part of the building or structure. Th 
term “mechanical equipment” means an. 
equipment which is used to operate a buil 
ing or other structure. The following ite 
are included within the phrase “fixtur 
and mechanical equipment” if they are 4 
tached to the building or structure in a0 
of the ways indicated later in this par 
graph: plumbing, heating, ventilating aD 
lighting equipment, panelling, bookcase 
bars, soda fountains, show cases, booth 
wood or metal partitions, counters, and thy 
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We won't be represented at the National Oil Heat Exposition in the 
Quaker City this year. 


Reason? — NO MATERIAL! 


During the war years, we were able to devote a part of our time to 
the development of new equipment that we intended to have in 
production before now. You know why we are unable to produce 
today — but — tomorrow we expect will be another story. 


COMING SOON! 


Weatherall 


FUEL OIL BURNERS 





Weathenrthenm 


COMPLETE HEATING UNITS 





WATCH FOR OUR 
ANNOUNCEMENTS 


We 


PACKAGE UNITS FOR 
HOT WATER ° STEAM ° WARM AIR 











WEATHERALL ENGINEERS. INC. 


3 FRIENDSHIP STREET °* PROVIDENCE e RHODE ISLAND 
* Manufacturers of Quality Heating Products Since 1928 * 


tueloil 
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like. These articles are considered to be 
attached to a building or structure if they 
are attached by nails or screws to the build- 
ing, if they are connected to the plumbing 
or other piping system of the building, if 
they are connected to the lighting system 
of the building (except by connection to an 
existing outlet), or if a base or foundation 
is built for the item, or if the item is ce- 
mented to the building or structure. The 
phrase “fixtures and mechanical equip- 
ment” does not include the following: ma- 
chine tools, blast furnaces, conveyors, ele- 
vators, process piping, control or testing 
equipment used for industrial or utility 
purposes or in a laboratory, power gen- 
erating or transmitting equipment, such as 
boilers, generators, transformers, and the 
like (however, where the purpose of boil- 


ers, transformers and similar equipment is 
primarily to provide electricity or steam 
for lighting or heating the building in 
which they are installed they would be 
mechanical equipment), medical equipment 
in a hospital, washing machines or dryers 
in a commercial laundry, compressors or 
cooling equipment in a cold storage ware- 
house or frozen food locker plant, gasoline 
pumps and hydraulic lifts in a garage or 
service station, and stoves, refrigerators 
(other than refrigerators constructed as 
an integral part of a building), food-warm- 
ing equipment and dishwashing equipment 
in a restaurant. 

(c) Prohibited construction. (1) No per- 
son shall begin to construct, to repair, to 
make additions or alterations to, to im- 
prove, to convert from one purpose to an- 








Different! 


“QUITE FLAME” 
with 
“BAFFLED CONTROLLED AIR” 


Exclusive! 
Gield Tested ! 


other, or to install or to relocate, fixtures 
or mechanical equipment, in any structure 
public or private, in the forty-eight States, 
the District of Columbia, Puerto Rico oy 
the Virgin Islands, except to the extent per. 
mitted under paragraphs (d), (e) and (f), 
or when and to the extent specifically ay. 
thorized under paragraph (h). No person 
shall carry on or participate in any cop. 
struction, repair work, addition, improve, 
ment, conversion, alteration, installation 
or relocation of fixtures or mechanica 
equipment prohibited by this order: Th 
prohibitions of this paragraph apply to 
person who does his own construction work 
to a person who gets a contractor to d 
the work, to contractors, sub-contractors 
architects and engineers working on a jo 
which is being carried on in violation of 
this order or getting others to work onj 
or to supply materials for it. 


(2) This order forbids the beginning o 
certain kinds of work. To “begin” work o 
a structure means to incorporate into 4 
structure on the site materials which a 
to be an integral part of the structure j 
question. Demolition, excavation and sini. 
lar site preparation do not constitute 
ginning construction. The order does no 
apply to work which was begun befor 
March 26, 1946, and which was being car 
ried on that date and which is carried 0 
normally after that date. However, thi 
rule only applies to the particular buildin 
or other structure begun before March % 
1946. It does not apply to any other build 
ing or structure which had not itself bee 
begun by that date even though the tw 
are closely related. 




























This patented Burner baffle construction 
and design featuring, “BAFFLED CON- 
TROLLED AIR”, creating an economi- 
cal “NEW QUIET FLAME PRINCI- 
PLE”, is a money maker, an ideal Burn- 
er for mass sales. 


Available for hot air furnaces and 
flanged boiler units also, Capacity 3 gal. 
to 20 gal. 


Valuable Franchises are Available 
Write for Details 


“VOLCANO” 
With 
“SLAMMING PROCESS OF AIR” 


25 years of manufacturing 
and developing experience 
has created this exclusive 
Model X Volcano Burner. 
This burner has met every 
test and satisfied every deal- 
er and user. The famous, 
“SLAMMING PROCESS 
OF AIR”, a Volcano pat- 
ented feature, which achieves 
the unequalled Volcano Flame, has made it the leading profit maker 
for dealers. Quiet, Simple, Well-Made, Volcano will aid any dealer to a 
secure future. 
Sold in Europe, South America, Canada, 
and other parts of the world. 


VOLCANO BURNER CORP. 


(d) Hxemption for small jobs. (1) Thi 
order does not restrict a construction, r 
pair, alteration or installation job, the cos 
of which does not. exceed the allowan 
given below for the particular kind 
structure involved: 


(i) $400 for a house or other structu 
(such as a garage) on residential propert 
designed for occupancy by five families 0 
less. This allowance also applies to farm 
houses and other housing accommodation 
on farms, except bunkhouses and other 4 
commodations for transitory farm labor 
ers. 

(ii) $1,000 for a hotel, resort, apartmen 
house, or other residential building 4 
signed for occupancy by more than fiv 
families. 

(iii) $1,000 for a building used primaril 
for one or more commercial or service ¢ 
tablishments such as offices, banks, store 
laundries, garages, restaurants, nigh 
clubs, theaters, repair shops, warehouse 
frozen food locker plants and radio st 
tions. 

(iv) $1,000 for a farm, excluding far 
houses which. are covered by paragrap 
(d) (1) (i) above. A farm means a pla 
used primarily for raising crops, livestoc , 
dairy products or poultry for the marke] | 

(v) $1,000 for a church, hospital, scho 
college or a publicly owned building us 
for public purposes, or for an orphanage 4 
other building used exclusively for char! 
able purposes. 

(vi) $15,000 for a factory, plant or a 






















































3612 E. Tremont Ave. Bronx 61, New York industrial structure which is used for tt 
manufacturing, processing, or assemblil 
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of any goods or materials, for a logging and 
lumber camp, for a pier (other than a pier 
designed for amusement, entertainment or 
commercial purposes), for a structure used 
for or in connection with a railroad or 
street railway, or a commercial airport, for 
a bus terminal, for a truck terminal oper- 
ated by a common or contract carrier by 
truck, or for a research laboratory or pilot 
plant or for a motion picture set. This al- 
lowance is applicable to structures used for 
oil, gas or petroleum producing, refining, 
or distributing. (except service stations and 
garages which are covered by paragraphs 
(d) (1) (iii) above). It is also applicable 
to utility structures (public or private) 
providing for electric, gas, sewerage, water, 
central steam heating, or telephone or tele- 
graph communication services. 


(vii) $200 for a structure covered by this 
order which does not fall within one of the 
classes listed above. 


(2) For the purpose of determining 
whether a particular job is exempted from 
this order by paragraph (d), the “cost” of 
a job means the cost of the entire construc- 
tion job as estimated at the time of be- 
ginning construction. This includes the cost 
of paid labor engaged in the construction 
work, regardless of who pays for it, the 
cost or value of new fixtures, mechanical 
equipment and materials incorporated in 
the structure, whether or not obtained 
without paying for them, and the amount 
paid for contractors’ fees. It does not in- 
clude the cost or value of previously used 
fixtures, mechanical equipment and ma- 
terials, the value of unpaid labor, or the 



























2981 Franklin 


The Dongan Line 
Since Nineteen-Nine 





SEND FOR 
BULLETIN: 














“Standard 
Designs 





















of Ignition . 
Transformers" oe 








Complete w ith 
specifications and 
engineering data 
for gas and oil 
burner ignition. 








Order a Sample Transformer 
for Your Pilot Model. 


DONGAN ELECTRIC MFG. CO. 


Detroit 7, Mich. 






WRITE 
LITERATURE 
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cost or value of machinery and equipment 
(other than mechanical equipment) or the 
cost of labor engaged in assembling ang in- 
stalling the machinery and equipment. 


(3) For the purpose of this exemption, 
a related series of operations which are 
performed at or about the same time Or 
as part of a single plan or program ¢op. 
stitute a single job. No job which would or 
dinarily be done as a single piece of wor} 
may be sub-divided for the purpose of cor 
ing within this exemption. When a build 
ing or part of a building is converted froy 
one purpose to another, all work incidents 
to and done in connection with the convey 
sion must be counted as one job. So algo if 
a building is being renovated, improved o 
modernized over an extended period, al 
work done in connection with the moden 
ization (other than work done befor 
March 26, 1946) must be considered as pa 
of one job, even though separate contract 
are let for the different parts of the wor 
The definition of a job given in this pan. 
graph may not be used in determiniy 
whether construction has started prior to 
the issuance of the order under paragraph 
(c) (2). 

(4) Ifa structure is used for more than 
one purpose and might therefore fall withing. 
more than one of the classes indicated, the 
use to which the greatest part of the str 
ture will be put (computed on the basis of 
the floor area where applicable) determine 
the allowance. If a structure is being con 
verted from one purpose to another, the al 
lowance applicable to the structure afte 
the conversion is the maximum allowance 
for the conversion. The allowances givel 
for jobs on a structure apply to all subo 
dinate or related structures situated ne: 
and used in connection with the structure 

(e) Hxemption for repair and mainte 
nance work in industrial, utility and trans 
portation buildings and structures. Th 
prohibitions of this order do not apply t 
maintenance and repair work in structures 
covered by paragraph (d) (1) (vi) of this 
order. For the purpose of the exemptiol 
given by this paragraph, “maintenance 
means the minimum upkeep necessary 
keep a structure in sound working condi 
tion and “repair” means the restoration 0 
a structure to sound working conditiol 
when the structure has been rendered ull 
safe or unfit for service by wear and tea 
damage, failure of parts, or the like. How 
ever, neither maintenance nor repair it 
cludes the improvement of any structur 
by replacing material which is still usabl 
with material of a better kind, quality 0 
design. No maintenance or repair wor 
which is capitalized by the person doing th 
maintenance or repair work may be pe 
formed under this exemption. Alteration 
to a building or other structure covered }. 
paragraph (d) (1) (vi), including altera 
tions incidental to installation of equi 
ment, are not exempted by this paragrap4 
even though they are not capitalized, al 
may only be done when and to the extel 
permited under paragraph (d) or whe 
specifically authorized. 

(f) Other exemptions—(1) Disaster 
(i) The prohibitions of this order do 0 
apply to the minimum work necessary 4 
prevent more damage to a building or struj 
ture (or its contents) which has been da 
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The New 
SILENT GLOW Air-See 








agd by flood, fire, tornado, or similar dis- 
aster. This does not include the restoration 
of the structure to its former condition. 

(ii) The prohibitions of this order do 
not apply to the repair, rebuilding or re- 
construction of any house (including a 
farmhouse) or any farm building which 
was destroyed or damaged by fire, flood, 

‘ tornado or similar disaster, if the total cost 
of the repairs, rebuilding or reconstruction 
does not exceed $6,000 and if the recon- 
struction is started within sixty days of 
the occurrence of the disaster. 

(2) Military construction. The wedhitel- 
tions of this order do not apply to work by 
or for the account of the U. S. Army or 
Navy. 

(3) Veterans’ Administration. The pro- 


hibitions of this order do not apply to work 
on construction projects of the Veterans’ 
Administration, including projects being 
built by the Corps of Enginers for the Vet- 
erans’ Administration, or to the remodeling 
of a building or any part of a building which 
has been leased to the Veterans’ Adminis- 
tration or to Public Buildings Administra- 
tion for occupancy or use by the Veterans’ 
Administration. 

(g) Prohibited deliveries. No person 
shall accept an order for, sell, deliver or 
cause to be delivered materials which he 
knows or has reason to believe will be used 
in work prohibited by this order. 

(h) Authorizations. Persons who wish 
to begin work which is prohibited by this 
order may apply for authorization. If the 











OIL FURNACES 


WATER HEATERS 


AIR CONDITIONERS 






2300 Sinclair Lane 








America’s Finest 
OIL BURNER FACTORY 


OFFERS WISE DEALERS A REAL OPPORTUNITY 


* General Automatic’s new factory 
. . 10 times larger than pre-war 
. finest in the East . . . offers 
dealers many advantages. 
A complete line of oil burners, 
e oil furnaces, air conditioners, 
; and accessories. 


BOILER-BURNER An expanding organization... 
UNITS established in 1924, having 
more oil burners installed than 

@ any other kind in the Baltimore 


territory. 

Immediate delivery, with maxi- 
mum production of the com- 
e plete line ready in May, 1946. 
Customer satisfaction, vouched 
for by thousands of home own- 
ers ... see us at the Oil Heat 
Show, the Ben Franklin Hotel 
e in Philadelphia. 


ENERAL 
‘\ilomalic 


GENERAL OIL BURNER COMPANY 


SEE US AT THE BEN FRANK- 
LIN HOTEL IN _ PHILADEL- 
PHIA DURING SHOW WEEK. 


Baltimore 13, Md. 
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’ mining whether the application should be 


application covers housing accommodations 
under Priorities Regulation 33 (including 
farm dwellings), it should be made op 
Form CPA-4386. Applications for nonfarm 
housing accommodations should be filed 
with the local office of the Federal Hous. 
ing Administration. Applications covering 
housing accommodations on a farm should 
be filed with the appropriate County Agri- 
culture Conservation Committee. The ag. 
signment of ratings for or approval of 
housing accommodations under Priorities 
Regulation 33, whether before or after the 
issuance of this order, constitutes an ap. 
thorization under this order to do the work 
for which priority assistance or approval 
was given under that regulation. If the ap 
plication covers work on a farm (othe 
than farm dwellings), the application 
should be made on Form CPA-4428 ani 
should be filed with the appropriate County 
Agricultural Conservation Committee. If 
work on any other kind of structure is in. 
volved, the application should be filed on 
Form CPA-4423 with the appropriate Con- 
struction Field Office of the Civilian Pro 
duction Administration. Applications will 
be reviewed to see whether and how much 
the proposed construction would interfere 
with the Veterans’ Emergency Housing 
Program. In addition, the essentiality of 
the proposed work in relation to the Vet- 
erans’ Emergency Housing Program, to the 
elimination of a bottleneck to the reconver- 
sion of the national economy from a war- 
time to a peacetime basis, to the public 
health and safety of the community, or to 
eliminate an unusual and extreme hardship 
will be taken into consideration in deter- 


approved. In case of emergency, a request 
for authorization may be made by tele 
gram to the appropriate Civilian Produc 
tion Administration Construction Field 
Office. The telegram should state the na- 
ture of the emergency (fire, flood, ete), 
the use to which the building will be put, 
the type of construction, the estimated cost 
of construction and the reasons why in- 
mediate reconstruction is necessary. 

(i) Construction wnder authorizations. 
When a person is specifically authorized, 
either by approval of Form CPA-4423 or 
Form CPA-4386 or otherwise, to do work 
restricted by this order, he must observe 
the restrictions imposed on him by the au- 
thorization, and in doing the authorized 
work, he must not do any work of the kinds 
covered by the order unless it is specifically 
covered by the authorization. He may not, 
in connection with a job which has been 
specifically authorized, do additional work 
under the exemption given by paragraph 
(d). When an application on form CPA- 
4423 has been approved a placard will be 
sent to the applicant stating that the con- 
struction has been approved under this 
order. The applicant must place in the 
placard the project serial number and must 
set up the placard in front of the project 
site in a conspicuous location within five 
days after construction has been started 
and he must keep the placard there until 

completion of the work. 

(j) Violations. Any person who wilfully 
violates any provision of this order 0 
who, in connection with this order, wilfully 
conceals a material fact or furnishes fal 
information to any department or agency 
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‘FABORATORY APPROVAL of design is 
is by no means the last step in the 
Rheem system of quality control. 
Careful manufacture by skilled crafts- 
men is part of the pattern. A final 


performance test completes the process. 


The picture above typifies this last, 
tough hurdle. This man is hydrostatic- 
testing tanks for Rheem water heaters. 
Before galvanizing, water is put into 





each tank. Then the pressure is built 
up to a point far in excess of normal 
operating requirements. Only leak- 
proof, pressure-proof tanks get by 
here. And every burner assembly is 
subjected to equally rigid inspection, 
while actually operating. 

Whether it’s for gas, electricity, oil 
or coal, every appliance turned out by 
the nine Rheem appliance plants must 


pass this ‘‘final exam.” And, of course, 
every Rheem gas appliance carries the 


AGA Blue Star of Approval. 

The return to full-scale production 
will not relax these uncompromising 
standards of quality. In the future, 
as now, your customers can count 
on trouble-free service from Rheem 
equipment. You can recommend 
Rheem with a clear conscience. 


In your plans for the future ...include Rheem 


& HH E E. M MANUFACTURING COMPANY 


New York 


A 


General Sales Offices 


San Francisco . 


é of/ heat 


Los Angeles 


Chicago 








of the United States is guilty of a crime, 
and upon conviction may be punished by 
fine or imprisonment. In addition, any such 
person may be prohibited from making or 
obtaining further deliveries of, or from 
processing or using material under priori- 
ties control, and may be deprived of priori- 
ties assistance. 

(k) Communications. All communica- 
tions concerning this order should be ad- 
dressed to the Civilian Production Admin- 
istration, Washington 25, D. C., Ref.: 
VHP-1. 

(1) Reports. All persons affected by this 
regulation shall file such reports ag may be 
requested by the Civilian Production Ad- 
ministration, subject to the approval of the 
Bureau of the Budget in accordance with 


the Federal Reports Act of 1942. 
Issued this 26th day of March 1946. 


CIVILIAN PRODUCTION 
ADMINISTRATION, 
By J. JOSEPH WHELAN, 
Recording Secretary. 


John Hammond, formerly with Gener- 
al Controls, has joined Allied Control 
Valve Co., South Norwalk, Conn., as 
vice president and general manager. 


George W. Brown is the new indus- 
trial manager of the Cincinnati office of 
the Brown Instrument Div., Minneap- 
olis- Honeywell Regulator Co. 





To: Perform 
with Precision 








ATOMIZING 





Commerce Dept. Estimates 
Income Payments by States 


ASSUMING NATIONAL INCOME payments 
in 1946 total $140 billion, how will this 
be divided by states? Two Department of 
Commerce analysts, Clement Wilson and 
Mable A. Smith, have worked out for. 
mulas by which state income payments 
may be calculated if national payments 
are known. Checking the formula against 
past financial history shows a percentage 
of error of less than five per cent for any 
state. The division of $140 billion would 
be as follows: (all in millions of dollars) 
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For Better Oil Burner Operation | 


You will find the OILJET Atomizing 
Nozzle well worth the time required for 

test. Ability of OLLJET toimprove burner 
performance has been measurably dem- 
onstrated. OILJET operating efficiency 

is the result of design based on experi- 
enced spray nozzle “Know-how” plus 
maintenance of precision manufactur- 

ing standards. 

Precision Construction... OILJET parts 

are precision machined to close toler- 
ances. Wearing parts are Type 303 (18-8) 


stainless steel. Screen is welded Monel 


OPTIONAL 
OILJET 
NOZZLE ASSEMBLY 


Metal. 


Supplied without 
adapter. Consists of 
(1) brass core, with 
18-8 stainless steel core 
top and welded monel 
metal screen, and (2) 
tip with 18-8 stainless 
steel orifice insert. 


WHOLESALE 


DISTRIBUTORS 
Write for information 
on representing us. 





SPECIALISTS IN 


Precision Performance ... OILJET pro- | 
vides a highly atomized spray of urtiform | 
density. Available in capacities from 0.50 | 
GPH upward. Oil volume accurately | 
delivered at rated capacity for given | 
pressure. 

If you are an oil burner manufacturer, 
you are invited to send for OILJET 
Atomizing Nozzles for test. Please give 
nozzle dimensional size, spray character- 
istics, and capacity required. 


SPRAYING SYSTEMS COMPANY | 


CHICAGO 24, ILLINOIS 


THE DESIGN AND 
MANUFACTURE OF SPRAY NOZZLES 


Maine $ 678. 

New Hampshire 425.8 
Vermont 292.5 
Massachusetts 4,764.4 
Rhode Island 804.9 
Connecticut 2,410.3 
New York 18,159.7 
New Jersey 5,102.1 
Pennsylvania _ 10,8249 
Maryland 2,034.7 
Delaware 392.8 

1D Ri & 1,706.4 
Michigan 7,313.3 
Ohio 8,834.4 

Indiana 4,050.7 
Illinois 11,153.0 
Wisconsin 3,357.7 
Minnesota 2,776.3 
Iowa 3,078.0 

Missouri 3,307.0 
Kansas 1,459.2 
Nebraska 1,128.8 
South Dakota 581.9 
North Dakota 1,099.6 
Virginia 2,024.1 
West Virginia 1,321.0 
North Carolina 2,381.3 
South Carolina 1,150.4 
Georgia 1,870.3 
Florida 2,067.7 
Kentucky 1,675.2 
Tennessee 1,842.2 
Alabama 1,518.3 
Mississippi 934.9 
Louisiana 1,5322 
Arkansas 1,013.9 
Oklahoma 1,619.5 
Texas 5436.2 
Montana 768.4 
Idaho 593.9 
Wyoming 285.0 
Colorado 1,147.6 
New Mexico 511.4 
Arizona 535.8 

Utah 543.8 

Nevada 209.9 
California 11,318.4 
Oregon 1,388.5 
Washington 2,354.8 


O. L. Gregory has been appointed sales 
manager of bulk terminals for the Royal 
Petroleum Corp., New York. During the 
war he was deputy director of PAW Dis 
trict I at New York, in charge of Zone 2. 


R. J. Hull has been appointed ‘sales 
manager of Cities Service Oil Co., New 
York, being formerly manager of the | 
New York Div. 


April 
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were M. N. Vining, president of the Oil 
Heat Institute of Washington, J. C. Yeo- 
mans, vice-chairman for the West of 
OHI’s national set-up, F. B. Caldwell, na- 
tional secretary of OHI’s Distribution 
Div., Harry Norquist, president Camp- 
bell-Norquist Co. of Portland, Douglas 
W. Smith, Standard Oil Co. of Califor- 
nia, and W. A. Kemp, sales manager of 
Sundstrand Machine Tool Co. and chair- 
man of OHI’s Accessory Division. 

All officers were re-elected for the com- 
ing year. M. N. Vining of Diesel Oil Sales 
Co., Seattle, is president; G. H. White- 
man, Whiteman Fuel Co., Wenatchee, is 


Indusirny Groups 


Activities of local and national indus- 
try associations are reported monthly in 
this department. Secretaries are invited 
to send reports of their group’s activities, 
to reach the editor by the 20th. 


Pacific Coast OHI Holds 
Annual Meeting at Seattle 


THE PACIFIC COAST Section of the Distri- 
bution Div. of the Oil Heat Institute held 
its annual meeting in Seattle’s New 
Washington Hotel, March 9. Speakers 








“NEWTYPE CORD” Fuel Oil Hose 


Because of its kinkproof, non-flattening construction and oilproof “Syn- 
plastic” tube, “NNewtype Cord” provides a full, fast flow even through 
the reeled portion. The time required for each delivery is therefore 
greatly reduced, and the number of deliveries per truck materially in- 
creased. There’s another advantage . . . despite its rugged strength and 
durability, “Newtype Cord” is extremely flexible, light in weight, easy 
to handle. Drivers like it! 


Contact Our Nearest Branch or Main Office for Details. 






WE ARE 


RATION 





THE GOODALL-WHITEHEAD COMPANIES 


Philadelphia * Trenton * New York * Chicago ° Pittsburgh * Boston 
Los Angeles * San Francisco * Seattle * Salt Lake City » Houston 
Factory—Trenton, N. J. Established 1870 


NATIONAL 
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vice-president; H. H. Myers, Bremertoy 
Oil Delivery, Bremerton, is secretary, and 
Mark C. Dolliver, Fueloil Service Corp, 
Tacoma, is treasurer. Six directors elected. 
including four re-elections, are A. (' 
Jenkins, Jenkins Engineering Co., Seattle 
R. S. Roberts, Great Western Fuel Co, 
Spokane, C. E. Johnston, American Dis! 
tributing Co., Everett, John B. Wolf 
Hurley Engineering Co., Seattle, an 
Fred P. Griffin, Griffin Fuel Co., Seattle 
H. W. Montgomery of Seattle is th 
group’s full-time manager. 





Empire State Petr. Assn. 
Annual Convention April 10-1] 


THE SIXTH ANNUAL Convention of the 
Empire State Petroleum Assn. will bx 
held at Hotel Mark Twain, Elmira, N.Y, 
April 10 and 11. Harry B. Hilts is exec 
tive secretary of the group. 

An impressive list of speakers — 
John Harper, former director of market: 
ing for PAW District I, G. Denny 
Moore, managing director, the Gasoline 
Pump Mfrs. Assn., R. M. Sherman, presi 
dent, Silent Glow Oil Burner Co., L. 
Haacke, manager, Price and Brand Diy. 
Socony-Vacuum Oil Co., C. M. Silcoy 
secretary-treasurer, Cooperative G. L.F. 
Howard Berolzheimer, economist, Na 
tional Tax Equality Assn., M. O. Hick 
man, Ramyond Shaw, president, Chek 
Chart Corp., M. F. O'Neill, se 
Tire & Rubber Co., Howard Page, econo 
mist, Standard Oil Co. (N.J.), J. Howard 
Pew, president, Sun Oil Co., Hon. Had 


wen C. Fuller, U. S. Congressman. 


Independent Oil Men of N.E. 
22nd Annual Meeting Apr. i114 


THE TWENTY-SECOND Annual Conven 
tion of the Independent Oil Men’s Assn 
of New England will be held in Boston 
Hotel Statler April 11 and 12, the i 
since 1944. The opening day prografl 
will be relatively informal, with registra 
tion, inspection of 33 booths of new prod 
ucts, two hours of industry movies an 
the annual night club party. On the sec 
ond day the morning will be devoted 4 
round table discussions on credit extef 
sion, truck operation and catalytic fuel 
plus a “Town Meeting.” The luncheo 
speaker will be Capt. A. A. Nicholso 
of the Texas Co. and the evening ban 
quet speaker is to be a man of nation 
importance, not yet named at press tim4 
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AVAILABLE NOW 
Model EMX Burner 
| to 5 gal. per hour 


Ace you looking to the future — when you can again sell 
a complete line of heating, cooling and other related equip- 
ment? Look at the list of high quality S-N products that can 
be real profit makers for you just as quickly as they can be 
produced in quantity. 


The famous S-N oil burners are available and shipments 
are now being made — with production increases expected 
in the coming months. Some of the other products listed 
will be made during 1946 and S-N expects to be in produc- 
tion of all items during 1947. They will be put on the 
market just as fast as the supply of materials and labor 
permits. 


The first model of the S-N oil burner was produced by 
L. L. Scott and E. C. Newcomb in 1917. It was the first 
pressure atomizing burner. Today many of the develop- 
ments of these two men are in general use — including 
electric ignition, thermal type safety-pressure oil cut-off 
valve, non-leaking oil pump driven at motor speed 


It is the constant search for new and better designs and 
better methods of manufacturing that has kept the Scott- 
Newcomb product far ahead in quality. These are products 
which you can sell with complete confidence — at a price 
that will give your customer greater value for his dollar. 


Some desirable territories are open, but don’t delay, 


write now giving complete information about your past 
experience. 


NEWCOMB 


tuel/oi! 
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NEWCOMB Line 





























When materials are avail- 
able again S-N will offer 
these profit-making items: 


for No. 3 or No. 5 Oil 


e Zeromatic Frozen Food Lockers 


rs and Room Coolers 


e Oil burners, 


e Store Coole 


e Attic Fans and Blowers 


e Stokers—Both Domestic and 
mercial 
e Furnaces—Oil, Gas and Coal 
Burning 
e Boilers—Steel and Cast Iron 


Com- 


e Oil Water Heaters 


e Space Heaters 
« Dispos-O-Matic Garbage Disposers 





e Water Softeners 
e Vacuum Cleaners 


e Kitchen Cabinets 
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Philadelphia Oilheating Men 


Attend Discussion on Fuels 


THE OIL HEATING Division of the Elec- 
trical Assn. of Philadelphia held a dinner 
meeting March 13 in the Association’s 
dining room. John Morrison, executive 
secretary, announced that the attendance 
of 108 was a record for the oilheating 
group. A discussion, led by Robert Gray, 
of Fugtoi & Om Heat, explored vari- 
ous phases of the existing competitive situ- 
ation between fuels, with members join- 
ing in an exchange of viewpoints. 





° 


Philadelphia local group dinner. 








New Jersey Fueloil Men 


Ble FUTURE FOR OIL HEAT! to Asbury Park June 6-7 


THE FUELOIL DISTRIBUTORS Assn. of New 


Surveys show that most home owners prefer Jersey will hold its eighth annual conven. 
the cd li . 3 tion, the first since 1942, at Hotel Mon. 
e cleanliness, convenience and economy of oil nites Miliety Pusk, fone 6 ond 7,0 
to any other method of home heating! cording to an announcement from A. W. 


Rich, executive secretary. Further details 
are not yet available. 


BIG i UTURE F OR- Milwaukee Oil Heat Group 


Intensifies Promotional Job 





MEMBERS OF THE Wisconsin Oil-Heat 
Assn. now have 32 billboards in place 
throughout Milwaukee advertising the 
advantages of oilheating. In addition, 
Deep Rock Oil Corp. has ten boards in 
other Wisconsin cities, and Wadhams 
Oil has ordered 12 illuminated posters to 
go up in Milwaukee during April. 

The Assn. has also just issued two new 
pieces of promotional literature, attrac: 
tively illustrated in color, for use of mem 
bers. One is a large eight page folder ex 
plaining the adequacy of future oil sup: 





*& Home Owners prefer the Branded Product 


they know — ply, listing six principal advantages of oil: 
heating, and setting up 20 specific ques’ 
* They know what to expect from Mobilheat tions with their answers. The second fold: 


er in four small pages is devoted to com 


Quality wakes parative fuel costs. 
. The Milwaukee group, headed by 
* They know it’s Backed by 80 Years’ Walter J. Schroeder as president and 
Experience, Greatest in the Oil Industry... Harold Mottram as secretary has done the 
outstanding job among all local associa’ 
* Already Mobilheat is One of America’s tions in popularizing oilheating in the face 


of active gas competition. 


Largest-Selling Fuel Oil Brands! 





New York Oil Heating Assn. 

' Raises Dues, Installs Credit Dept. 

Socony-Vacuum Oil Company, Inc. AT 178 REGULAR monthly meeting of 
March 4 the New York Oil Heating Assn. 

- voted to raise the membership dues to a a 


April 4 
1946 


TUNE IN “INFORMATION PLEASE’’—MONDAY EVENINGS, 9:30 E.S.T.—NBC 
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resenting 


“The 
Oil Burner 


of ‘Tomorrow, 


TODAY”! 


The Bethlehem 
DYNATHERM 


with the “Whirling” Flame 








~ ve W. cordially invite you 


to visit our Exhibit of Bethlehem Oil Burners 


at the 


NATIONAL OIL HEAT EXPOSITION 


Booth 418 


Commercial Museum, Philadelphia, Penna. 


April 23 to 27 


THE BETHLEHEM FOUNDRY & MACHINE COMPANY 


BETHLEHEM, PENNSYLVANIA 








tue/oi/ 














a year, to pay increased operating costs 
and establish an emergency fund. The 
Assn. also announced the installation of 
a credit information department for ser- 
vice to members at no additional cost. A 
speaker from the Veterans Administra- 
tion explained the rehabilitation program 
sponsoring the employment and training 
of veterans as oilburner installation and 
service men. William T. Riley, executive 
secretary, briefly discussed a cooperative 
advertising program developed by A. G. 
Winkler of FuEtom & Or Heat, ex- 
plaining that this would be further de- 


veloped by the Executive Committee. 


Metropolitan N. Y. Council 
In Process of Organization 


AT A MEETING sponsored by the Atlantic 
Coast Oil Conference, Inc., at New 
York’s Hotel Commodore on March 5 
preliminary plans were laid for the de- 
velopment of an over-all fueloil group to 
cover the entire New York Harbor area, 
embracing New York City, Long Island, 
Westchester County and Northern New 
Jersey. With some 60 companies repre- 
sented, the project was believed to have 











One Mie Is Worth 
Ten Thousand Words... 





Silent-Flame Oil Burners are the product of 29 years of 
oil heating experience. 


Models from | gallon-per-hour to 20 gallons-per-hour. 
Standard Equipment. 


Precision Built. 


SILENT-FLAME MFG. CO., Inc. 


2315-27 Westchester Ave. 








124 








r 


New York 61, N. Y. 
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considerable merit, and a committee of 
four prominent local operators was ap 
pointed to develop further possibilities 
These are Wiley Butler, chairman, H. 8 
VanCleve, Harry Bloomberg and Tog 
Brown. 


Mass. Oil Heating Assn. 
Hears John Dale, Engineer 


AT ITS 133RD monthly meeting hel 
March 19 in Boston, the Massachuse 
Oil Heating Assn. heard John Dale, presi 
dent of the Mass. Chapter of the Ameri 
can Assn. of Sanitary Engineers, discus 
the correct location of protective devices 
for heating systems. At its next meeting 
April 16, Robert Gray of FuELom & On 
HEAT will review the implications of the 
new Veteran Housing Priority Regula 
tions in their effect on oilheating. 


} 
Bids for Inch Lines for Gas 


TRANS-CONTINENTAL GAS Pipe Line Co, 
Longview, Tex., has offered $40,000,000 
for three big pipelines-which were built 
by the Government during the war. The 
Federal Power Commission says Trans 
Continental also proposes to spend an: 
other $40,000,000 to convert “Big Inch,” 
“Little Inch,” and the “Southwest Emer 
gency” lines to transport natural gas from 
Texas to Pennsylvania and New York. 
Total cost to the United States Govern 
ment for the line was about $152,000, 
000. 

The offer was made to the War Assets 
Corp., by a “recently organized” Texas 
corporation—one of several offers now 
under consideration. If War Assets 
Corp. does not sell, Trans-Continental 
proposes to construct to Texas-to-New 
Jersey lines costing about $160,000,000. 
First of these alternate lines, according 
to reports, would cost $80,000,000 and 
run roughly along the route of the pres 
ent “Big Inch” line from Longview to 
Linden, N. J., a distance of 1340 miles. 

The second line would be 26-inch pipe 
which would “loop” the original line and 
cost $80,000,000. This second line would 
be built last, as the market for gas was 
developed in the Eastern area. 

The Trans-Continental company is re’ 
ported to have options on 200 million 
cubic feet of natural gas a day and #8 
said to be negotiating for additional gas 
sufficient to supply the maximum capac| 
ity of the line for 30 years. 
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This lightweight brick means es 








It’s Johns-Manville Insulating Fire Brick 


OU'LL find it easier to build domestic fire- 

boxes with J-M Insulating Fire Brick— 
because this lightweight brick can be readily 
cut with a saw to fit fireboxes of any required 
size or shape. 


Your customers will find it easier to heat 
their homes with less fuel— because this money- 
saving brick does not absorb heat like dense 
fire brick. With Johns-Manville Insulating 
Fire Brick, combustion chambers get hotter 
faster . . . and soot, smoke and odors are 
retarded from forming. It also provides quieter 
oil burner operation. 






Send for this new illustrated folder 


Now available! ... for counter use oz distribu- 
tion to your customers—J-M’s new, illustrated 
folder IN-107A on Insulating Fire Brick. Use 
coupon for sample copy. 


Johns-Manville 
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Economical to install 


Building fireboxes with this lightweight brick 
can be done quickly with ordinary tools. Bond- 
ing is easy, too. Just dip Fire Brick into JM-1626 
Bonding Cement... and rub in place. 

Two Types: JM-20 Insulating Fire Brick for 
temperatures to 2000°F. Recommended for most 
domestic fire-box jobs. JM-26 Insulating Fire 
Brick for service to 2600°F. 

For further information on these and other 
J-M Insulating Refractory Products, consult 
your local J-M distributor or write 
Johns-Manville, 22 East 40th Street, 
New York 16, N. Y. 


OM MS -MANY! 


JM 


PRODUCTS 


Johns-Manville 
22 E. 40th St. 
New York 16, N. Y. 


Please send copy of Insulating Refractory Brick 
Folder IN-107A. 


NAME 
COMPANY. 
STREET. 
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Preferred Opens Plant 


PREFERRED UTILITIES Mfg. Corporation 
celebrated the opening of its new Dan- 
bury, Conn., plant on March 16, with a 
dinner party for company personnel. 
Manufacturing and laboratory facilities 
have been moved from Port Washington, 
N. Y. 


New Norge-Heat Identity 


PLANS HAVE BEEN completed for the es- 
tablishment of a new Borg-Warner unit 
to be known as the Norge-Heat division, 
C. S. Davis, Borg-Warner president, an- 
nounced at a meeting of the corporation’s 
directors. 

At the same time, he announced that 
Howard E. Blood had been named presi- 
dent of Norge-Heat. Mr. Blood is also 
head of the corporation’s Norge and De- 
troit Gear divisions and a director. 

Mr. Davis said the division was cre- 
ated to bring the utmost efficiency into 








- For Transferring, 
Proportioning, Processing 


The Socony-Vacuum Oil Company 
uses many Yale & Towne TRI- 
ROTOR Pumps for transferring, pro- 
portioning and processing many of 
the products bearing the famous 
trade-name SOCONY-VACUUM. 

YALE TRI-ROTOR truck pumps 
are the only modern low-pressure 
pumps that have the high volu- 
metric efficiency of a rotary pump 
' plus the positive handling character- 
istics of a piston pump. This means 
that TRI-ROTOR Pumps operate 
economically, quietly, safely . . . with- 
out overheating, chewing, foaming or 
agitating the product. And because it 
has only three moving parts, the 
TRI-ROTOR also assures minimum 
maintenance. 

Three head styles are available: 
Solid, By-Pass and Variable Volume 


OF LOCKS, HARDWARE, 
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MAKERS OF THE FAMOUS YALE LINES 
HOISTS AND 





Head, covering all types of truck 
pump installations. Sizes 5 gpm to 
200 gpm. 

Write your pump requirements to 
The Yale & Towne Manufacturing 
Company, 213 Henry St., Stamford, 
Connecticut. 


PUMP DIVISION 


INDUSTRIAL TRUCKS 











Blood 


Davis 


the manufacturing and marketing of 
Norge residential heating and condition- 
ing equipment “in anticipation of a great- 
ly expanded demand for these products in 
the months and years ahead.” 

Outlining the projected operations of 
the new unit, Mr. Blood stated that ini- 
tial production would include output of 
several improved models of automatic, 
thermostatically-controlled oilfired fur. 
naces, utility room and under floor heat- 
ing units, oilfired water heaters and air 
filter units. These will be built to meet 
the requirements of every home owner, 


he said. 


Perfex Canadian Subsidiary 


THE PERFEX Corporation of Milwaukee, 
manufacturer of automatic temperature 
controls and industrial engine radiators, 
has announced the formation of a Cana- 
dian subsidiary, Perfex Controls Limited, 
with headquarters at 73 Simcoe Street, 
Toronto 1, Ontario. 

The officers of the subsidiary are J. K. 
Luthe, President; C. E. Lewis, Vice-Presi- 
dent; E. G. Spall, Vice-President; V. R. 
Tate, Secretary; A. L. Eastcott, Treas 
urer; and J. F. Van Lane, Assistant Treas 
urer. 

Opening his offices in Toronto on 
March 15, and actively heading the Cana- 


poem On dian operation is 


Vice - President Ed- 
ward G. Spall, a na- 
tive of Canada. 
Spall is a veteran of 
17 years experience 
in the heating appli- 
ance field, having 
been Manager of the 
Penn Electric 
Switch Division of Powerlite Devices 
Limited for 7/42 years. Prior to that time 
he was affiliated with the James Robert- 
son Company, the C. A. Dunham Com- 
pany, and the Riley Engineering and 
Supply Company> He is on the Board of 
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Built For DEALERS By Men With “Know How” 
g of Designed by former deal- es 
ition- ers with much field expe- 
reat: rience who know dealer 
on problems. 
cts in 

The MARINE is simple— 

easy to install, adjust and 
o: of keep clean. 
be: Loosen two bolts, break oil 
at of line connection outside the 
latic, burner and ignition and 
fur- nozzle assembly is quickly 
reat removed. 
1 air 
neet oo | 
mer, P dhiisaoantataadienatthin ! 4 
, SEE US IN 
kee, BOOTH 
ture 125 
ors, 
na: | AT THE SHOW 
ted, 
eet, ee 
z pel 
esl 
R Three models. All capaci- 

ties. 

— Lightweight aluminum con- 
- struction. Attractive lines. 

Plated air shutter. Heavy 
on blast tube. 
ea The MARINE Firing Head, 
18 using our own design, pro- 
id- duces a soft, quiet flame. 
1a’ 
i? 
o AVAILABLE NOW! 
: Marine Oil Burners are being produced and shipped in volume. 
ng MARINE Burners point the way to profits. They are attractive in appearance, but 
he rugged in construction. Made for exacting dealers who know their business. We so- 
ic licit inquiries from reliable dealers who want to form a profitable arrangement with us 
es for the future. 3 
ne 
t- 
“ MARINE MANUFACTURING CO. 
d s a a 
€ 1757-61 North Park Ave. (Michigan 4422) Chicago 14, Ill. 
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Governors of ASHVE, Ontario Chap- 
ter; Director of the Stoker Institute of 
Canada; member of the RSES; and a 
Lieutenant in the Royal Canadian En- 
gineers Reserve. 

Assisting Spall at Toronto, is Murray 
K. Bowman, handling sales and field ser- 
vice. Bowman has been associated with 
the machine tool industry and was most 
recently Assistant Superintendent of 
automatic screw machine products of 


York Arsenal Limited. 


New Nozzle Manual 


SPRAYING SYSTEMS CO., 4021 W. Lake 
St., Chicago, has recently issued its Cata- 
log No. 22, “Spraying Systems Nozzles,” 
containing tables, charts and data on noz- 
zle applications. 


Heil Service Training School 


A NEW APPROACH to practical schooling 
was launched when The Heil Co., Mil- 
waukee, established a “pilot” class for its 
field service men at the Milwaukee School 
of Engineering. 

Working in close cooperation with the 
school, the company selected twenty men 





from its service and production depart- 
ments for screening and a series of apti- 
tude tests. The five men who received the 
highest ratings were appointed to take an 
intensive training course with a curricu- 
lum worked out jointly by the school and 
the company. 

Trainees attend classes for five 8-hour 
days and two evenings each week for six 
weeks. Six instructors furnished by the 
school conduct morning sessions on basic 


engineering theory and eighteen company 
department heads teach the practical ap- 
plication to Heil products in the after- 


. noon and evening periods. 


The course is conducted along regular 
academic lines with homework, periodic 
examinations, and a graduation certificate 
when the training has been successfully 
completed. The Heil Co. pays the school 
tuition fee for each student and also pays 
his regular salary. 











OIL HOT WATER MAKER A must for every 
dealer. This unit will sell quickly—will 
mean quick, easy profits. Economical, auto- 
matic—instant hot water maker. Compact 
design, flexible application. Write for 


UTILITY HEAT MACHINE A new Boiler 
Burner Unit for small homes! Takes care 
of 400 ft. H.W. Radiation and tank or 
tankless coil for service hot water supply. 
Compact in size. Efficient in operation. 













Low in cost. 


CONVERSION BURNER Offered as just a real 
good oil burner, this low-cost unit will mean 
quick sales, quick profits for you in the BIG 
conversion market. Write today for details of 

‘ our exclusive dealer plan. 


dealership details. 






Catswict Meta Works,|nc. 
CATSKILL.N.Y. 


130 1946 











ny 


er- 
lar 
lic 
ite 


ol 
ys 





( THIS B&G BOOSTER PUMP 
MECHANICALLY CIRCULATES HOT 
WATER TO THE RADIATORS- GIVES YO 
HEAT INSTANTLY 

WHEN NEEDED! 





THE BsG FLO-CONTROL VALVE 
PREVENTS OVERHEATING BECAUSE 
IT SHUTS OFF CIRCULATION WHEN 

THE THERMOSTAT IS 


THIS BeG INDIRECT WATER 
HEATER GIVES YOU HOT 
WATER ALL YEAR ROUND 


SATISFIED a mn| 24 HOURS A DAY 


HOW TO SAVE FUEL AND ADD COMFORT 


Now’s the time to convert comfortless heating plants to 8 & G HYDRO-FLO HEAT... 
with year ‘round hot water for all household uses 


Every owner of a gravity hot water heating plant 
already has the groundwork for the heating system 
of tomorrow . . . only the proper controls are missing! 
The installation of B & G Hydro-Flo Heat equipment 
will transform it into the last word in modern heating 
—unbelievably comfortable and much more economical 
to operate. 

Conversion of old, uncontrollable heating systems to 
B & G Hydro-Flo Heat (forced hot water) is a simple 
matter. First, a B & G Booster Pump is installed to 
provide heat instantly when needed. Second, a B & G Flo- 





a, 


AFPTER..... 


Solid comfort every hour 
of the day, because a B&G 
Hydro-Flo Heat System 
smoothly modulates the heat 
supply to match the weather. 
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Automatically regulated warmth... lower heating cost. . 


Control Valve, to prevent any “over-ride” of room 
temperature after the thermostat is satisfied. And finally, 
a B & G Water Heater to furnish plentiful hot water for 
kitchen, laundry and bath—all year ’round. 

This is a good deal for both you and the owner! You 
make a profit and he gets a dividend in reduced fuel 
bills and a vast improvement in living comfort. Re- 
member that thousands of home owners were plan- 
ning conversion to forced hot water heat when the 
war called a halt. This fuel-conserving program can 
now be resumed. 


--- BEFORE 


There’s seldom a really 
comfortable moment in 
the home with an old- 
fashioned, “‘slow-to-heat, 
slow-to-cool’’ heating 
system. 






Too hot one minute... too cold the next... and never enough hot water to bathe a bird. 





. year round hot water. 


SEND FOR B & G HANDBOOK 


This authoritative manual tells you simply and clearly how to 
design and install B & G Forced Hot Water Heating Systems in 
new and old buildings. Sent free if you write on your business 
stationery. 


BELL & GOSSETT CO. 
Dept. M-7, Morton Grove, Illinois 


Canadian Licensee: S. A. Armstrong, Ltd., 
115 DuPont St., Toronto 





Hydre-Fic HEAT 


FORCED HOT WATER HEATING FOR RADIATOR, CONVECTOR, 
UNIT HEATER, BASEBOARD AND RADIANT PANEL HEATING 
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New Building for Gillen 


J. L. GILLEN, president of the Dowagiac, 
Michigan company bearing his name, has 
announced the completion of a new brick 
building comprising 2800 square feet of 
office space, 13,200 square feet of ware- 
house space, a modern engineering and 
research laboratory and an attractive dis- 
play room. The company manufactures 
automatic oil burning and electric water 
heaters and oil burning furnaces. 


B&W Firebox Handbook 
THE NEW “B&W Firebox Handbook” 


covers the design and construction of fire- 
boxes for gun-type oil burners. 

The handbook is now available on re- 
quest from The Babcock & Wilcox Com- 
pany, New York, manufacturers of steam 
generating equipment and refractories. 

Kiln-fired refractories, the company 
points out, are best for application di- 
rectly in contact with flames of the high- 
est temperatures. Only kiln-dried brick 
will stand up in the fireboxes of large, 
hard-fired boilers, the company believes 
as the result of its experience with power 
plant boilers. The latest trends in domes- 





tic oilheating are towards higher flame 
temperatures, to minimize smoke and 
soot. 

The high flame temperatures are ob- 
tained by atomizing the oil especially well 
in domestic burners, mixing it thoroughly 
with air and having the flames fitted 
snugly into relatively small fireboxes with 
high side walls. In addition, to arrive at 
higher combustion efficiencies and cleaner 
burning, many oilburner dealers are us- 
ing lower firing rates for the same Btu 
loads than were used years ago, with the 


result that on zero days many oil burners 
are Operating a total of about 15 hours 
out of the 24 hours in a day. Kiln-fired 
refractories, the same as are made for 
industrial boilers in which very high tem- 
peratures are attained, are claimed to be 
an improvement for domestic oil-fired 
plants designed for maximum flame tem- 
peratures. 

The “B&W Firebox Handbook” is said 
to cover the practical aspects of building 
fireboxes for gun-type burners. Its fifteen 
sections deal with the reasons fireboxes 








ween | 


A compact ‘‘packaged’’ Oil Burner Unit! 
Supplies low-cost, automatic heat for a 10-room house! 
Supplies night-and-day domestic hot water! 






Dealers are enthusiastic about the new Econolux 150-V because it is so easy to sell and so 
easy to install. Though it is only 24 x 60 inches in size, it has abundant power and capacity 
for any average house, store, or small commercial building. 

It comes completely assembled, with the burner, automatic controls and wiring mounted and 
set for use. Connections to the flue, wiring circuit and water lines can be made quickly and 
inexpensively, without eating up the profits on the sale. 

Homeowners like the Econolux 150-V because it provides abundant dependable heat, plus 
an ample year ’round supply of automatic hot water for every domestic need without a sep- 
arate tank. It is completely automatic! It’s quiet! It is so small and so attractive looking 
that it is welcome in the kitchen or laundry if no basement is available. Most of all, they 
like its faithfulness and the way it cuts their fuel bills. 

If you want information about the profits you can make by selling the Econolux 150-V and 
other Johnson Oil Burners, write to us. We will gladly tell you if there is a Johnson Dealer- 
ship open in your locality. 

ECONOLUX 150-V SPECIFICATIONS 


Powered by the famous Johnson Bankheat Burner with 150,000 B. T. U. per hour 
output. Fires downward through 13 heavy 2” fire tubes in a two-pass action. Double 
shell domestic-hot-water jacket has approx. 10 gal. storage capacity, and approx. 
1750 sq. in. of heating surface for virtually instantaneous heating. Designed for 
either gravity or forced Hot Water Heating Systems. Heavily insulated. Refractory 
lining (in base only) can be replaced without dismantling boiler. 


ohmnson Ol Burners........ 


S. T. JOHNSON CO. 
940 Arlington Ave., Oakland 8, Calif. 
401 No. Broad St., Philadelphia 8, Pa. 
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ed 
or LONG with the usual high grade editorial features and 
m- articles, the MAY SHOW REPORTING ISSUE will carry 
’ a complete story on the National Oil Heat Exposition at Phila- 
7 delphia, April 23-27. Since this is the first national show in 5 
years there will be much in it, as well as all over the field, 
id that is new and interesting, and FUELOIL and OIL HEAT is 
g famous for its complete and accurate reporting ability. All 
‘ classes of readers will scan this issue, as they do all numbers 


of this paper, with much eagerness. 

Advertisers will find the MAY SHOW REPORTING ISSUE 
a very good one in which to take space. Those who had dis- 
plays at the Show will use this issue to drive home their story 
of products and services and thus add to the value of their 
exhibit. Non-exhibitors will use this SHOW REPORTING IS- 
SUE to obtain a share in the very great publicity values of this 
event of nation-wide interest. 


All advertisers will get the usual low rates and high reader 
interest, plus a field coverage circulation that is authenticated 
by our membership in the CCA. 


Forms Close On May ist 


FUELOIL & OIL HEAT 


232 Madison Ave. NEW YORK CITY 16 


{Member of Controlled Circulation Audit, Inc.) LExington 2-4566 & 7 





PSSSSSSSSSST! Watch out for Old Joe Keyhole. He is due to break loose in this issue again. We 
don’t approve of him, but lots of people like his down-to-earth and up-to-the-skies reports on the 
Shows, with their blow-by-blow account of people and things. —The Editors 
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are needed, characteristics of the best fire- 
boxes, firebox principles, nine steps for 
designing and building modern fireboxes, 
and “Don’ts” for firebox builders. 


Kucera Forms Automatic Devices 


H. T. KUCERA announces the organization 
of Automatic Devices Company, 53 West 
Jackson Boulevard, Chicago 4, Illinois, 
which will specialize in the manufacture 
and selling of the ‘“Weather-Man.” The 
“Weather-Man” is a fully automatic ther- 
mostatic control, actuated by outside tem- 
peratures for controlling heating. 


Kucera, president of Automatic De- 
vices, is the inventor of the Tritrol and 
until July 1945 was Vice President of the 
Marsh Tritrol Company in charge of sales 
and distribution of Tritrol Regulators. He 
has spent the past 16 years in the develop- 
ment and sale of “outside” type building 
heat controls, developing the automatic 
“programming” of building heating. Ku- 
cera was one of the organizers and mem- 
bers of the “Fuel Conservation Council 
for War, Automatic Controls Industry” 
and a member of the “Temperature and 
Combustion Control Industry” advisory 
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HOW IT WORKS ‘ 


A continuous flow of warm 
air, with varying blower 
speed provides heat when 
it is needed, and circula- 
tion to keep room temper- 
ature constant. Hot-and- 
cold blasts are eliminated, 
and heat stratification is 
prevented. 


THE AMAZING 


MANUFACTURED BY 


Highway 61 and Kolman Ave. 


KEEP YOUR SERVICE 








KNOW THE FURNACE OWNERS 


. ARE MAKING MONEY ALL OVER 


MULTI-SPEED BLOWER CONTROL 


SELLS LIKE HOT CAKES 


FREE PROMOTIONAL MATERIAL 


WRITE TODAY FOR FULL INFORMATION 


MULTI-SPEED BLOWER CONTROL 


NATIONAL THERMAL DRIVE CO., INC. 


SELLING THIS SLACK-SEASON PROFIT BUILDER 


ADAPTABLE TO ANY FORCED AIR HEATING SYSTEM 


KNOW THEIR EQUIPMENT 


THE U. S. SELLING AND IN- 
STALLING THE REVOLUTIONARY 
NEW 


j 


shit th 


@ EASY TO INSTALL 


@ NO MAJOR 
CHANGES 


@ PROFITABLE 
@ GUARANTEED 


St. Paul 9, Minnesota 


CREW BUSY ALL SUMMER 
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committee to the War Production Board. 


Thatcher Wins Name Award 


THATCHER FURNACE CO. on February 5th, 
received the Certificate of Public Service 
of the Brand Names Research Foundation 
at a testimonial dinner attended by over 
four hundred business leaders, radio, 
newspaper and advertising executives, in 
the grand ballroom of the Hotel Astor, 
New York City. 

The Certificate honored the name of 
his product, Thatcher which has been in 
constant use by the public for ninety-six 
years. Only brand names which have 
served the public for over 50 years qualify 
for the award which was created by the 
Foundation to recognize the proven value 
of brand names in their service to the con- 
sumer public. 


New Lamneck Manual 


A CATALOG-MANUAL showing improved 
and simplified methods for installing duct: 
work for heating and air conditioning 
units, has been issued by the Clayton & 
Lambert Manufacturing Company, Mid: 
dletown, Ohio. 

All instructions are clearly illustrated 
and are keyed to show the correct pre: 
fabricated duct or galvanized fittings to 
be used. 

Simplified instructions are given for 
both round and rectangular systems for 
forced or gravity warm-air heating. Close- 
ups assembling details are shown. 

Sizes and styles which are little used 
have been omitted to give the 28-page 
manual a streamlined appearance and add 
to its value as a handy reference book. 


Blackmer Pump Bulletin 


BLACKMER BULLETIN No. 307 was re’ 
cently issued by Blackmer Pump Co. 
Grand Rapids, Mich. It carries for the 
first time a comprehensive illustration and 
description of the new type of removable 
liner which is now standard construction 
in Blackmer power pumps. 


Sturtevant Reorganization 


FACILITIES for production of the first in’ 
dustrial and commercial air conditioning 
systems to be wholly engineered and man- 
ufactured by one company were reported 
by Gwilym A. Price, President of the 
Westinghouse Electric Corporation, Pitts 
burgh, Pa. 


To achieve these new systems the man- 
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And Keep It 
| Out With 


AUTO-VENT 
AIR ELIMINATORS | 


Circulation Troubles? 


Don’t fight air pockets or traps in hot or — 
cold circulating lines! “Get that air out of 

there” and keep it out simply by installing the No. 7 Maid- 
O’-Mist Automatic Air Vent. This reliable air vent has a 


» ° ° . 
self-closing float-controlled valve and is designed especially 
M ul fi od le S ta ge / : for circulating pipe lines, convector 


BU R N & Rr radiators, unit heaters, cooling 


manifolds, tanks, diese] engines, or 
any other application where air 

Exclusive feature. Passing from pilot See Soe fowe 

to high fire or back to pilot the flow sures up to 75 lbs. Bright brass 

of oil is changed gradually, therefore, finish. 

the burner is designed to operate on 

an infinite number of stages insuring 

aclean fire during the change. Econom- Venting Trapped Mains 

ical. 18 years of satisfactory service. Se 


DEALERS—Write for name of nearest Jobber 


| MICHIGAN TANK & FURNACE CORP. 


Lochinvar Division 
14101 Prairie Ave., Detroit 4, Mich. 




















PLAY SAFE—USE THEM 
ON EVERY JOB. 




























3221 NORTH PULASKI ROAD 
CHICAGO 41 ILLINOIS 
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DEALERS @ SALESMEN @_ ESTIMATORS! 


\ fe need this time-saving book to give you the answers quickly, and without measur- 
ing and calculating. 

STEAM AND HOT WATER RADIATION REQUIRED FOR EVERY ROOM FROM 
and HEAT LOSs GUID 5 x 5 to 20 x 30 FT. A SINGLE VOLUME OF 175 TABLES 

E This pocket-size book shows the required radiation for all rooms of ordinary size with 
from one to three windows, one to three exposures, and every combination of walls 


Compiled by exposed. Figures are based on calculations of the space by the Btu method on a 0° 
EDWARD BECKENS TEIN to 70° design temperature. A table shows corrections for other design temperatures. 


Other sections of the book show the square feet of radiation in each section of radi- 
ators of various styles and designs. A wealth of information on required radiation that 
can be carried easily in a pocket or brief case, or used as a desk reference. 


. BEACON RADIATION REFERENCE BOOK AND HEAT LOSS GUIDE 
Wikia’. Ready for delivery about June 1, 1946 


Order Your copy today: Check or money order with order: $3.00. If sent 
COD: $3.25. We ask that you send your check if at all possible, as we 
wish to avoid bookkeeping on the thousands of book orders we receive. 


HEATING PUBLISHERS, Inc., 232 Madison Ave., New York City 16 


Price $300 
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MILLS 


BOILERS 


the ead! 


For years H. B. SMITH 
“MILLS” boilers have been 
acknowledged as the leaders in 
their field. Now, more and more 
engineers are coming to realize 
the reasons why these units 
are uniquely suited to installa- 
tions where top _ performance 
with oil, gas or stoker is a No. 1 
requirement. 


Here are just a few “Mills” 
exclusive features. Think them 
over carefully before selecting 
a boiler for that important job 
you are figuring now. 


¢@ WATER TUBE construction 
romotes efficient water circu- 
ation, fast steaming. 


¢@ MORE prime heating surface 
than any other boiler of com- 
parable physical dimensions. 


¢ MADE of rugged cast iron for 
long service, low maintenance. 


¢ HEADER TYPE CONSTRUC- 
TION minimizes possibility of 
mid-season breakdown. 


¢ CONVERTIBLE from one fuel 
to another both easily and 
inexpensively. 


—Smith_ 


CAST-IRON BOILERS 
& 
Write for free catalogue 
THE H. B. SMITH Co., Inc. 


WESTFIELD, Mass. 


Offices and Sales Representatives in 
Principal Cities 
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ufacturing and engineering facilities of 
the B. F. Sturtevant Company, purchased 
by Westinghouse in September, 1945, are 
being integrated with the facilities of the 
Westinghouse Air Conditioning Division 
which has been transferred from Jersey 
City (N. J.) to the Sturtevant main plant 
at Hyde Park, Boston. 


| Minneapolis-Honeywell Film 


Shown Home Planning Groups 


BASIC PRINCIPLES of home heating are be- 
ing explained to thousands of prospective 
builders throughout the United States 
through an educational program insti- 
tuted by Minneapolis-Honeywell Regu- 
lator Company. 

The program, endorsed by the United 
States Savings and Loan League, is being 
presented for audiences made up of mem- 
bers of home builders’ organizations, civic 
clubs, home economics institutes and any 
other groups that are interested. It is built 
around a 35 mm. sound slide film entitled 
“Seven Keys to Comfort.” 

Several thousand home planners al- 
ready have seen the film, according to Roy 
H. Warmee, Honeywell manager of sales 


| promotion. At a typical showing, 500 


members of the Home Planners Institute 
of the Northwestern National Bank and 
Trust Company saw the film in Minneap- 
olis. 

The film, which carries no mention. of 
a commercial product, depicts in enter- 
taining manner the steps which a home 
builder should consider in planning his 
heating system. It is enacted by a profes- 
sional cast and a well-known radio an- 
nouncer is the narrator. 


Westinghouse Service Plans 


TO MEET ALL REQUIREMENTS of appliance 
and machinery manufacturers, three ser- 
vice plans that provide 100 per cent ser- 
vice coverage for all fractional horse- 
power motors are explained in a new 
booklet announced by the Westinghouse 
Electric Corporation. 

The new 12-page booklet describes in 
detail all three of these plans, tells who is 
entitled to use them, how they operate, 


and what can be accomplished when they _ 


are properly used. The motor exchange 
plan provides “over-the-counter” service 
for specified sizes and types of standard 
and special fractional motors. Special, 
semistandard, non-current and competi- 
tive types of motors are serviced under 


April 


the shop repair plan. For manufacturers 
who wish to retain direct control of all 
field service activities, the national service 
plan sets up individual service policies. 


New 5 Million Dollar Plant 
Occupied by Emerson Electric 


THE EMERSON ELECTRIC Mfg. Co., St. 
Louis, has announced its postwar expan- 
sion program which involves moving all 
manufacturing and office facilities from 
its downtown buildings, to one of St. 
Louis’ newest and most modern plants, 
located at 8100 Florissant Ave.; follow- 
ing lease arrangements with the Recon- 
struction Finance Corporation. 

This 5-million dollar plant, on approxi- 
mately 40 acres, was erected under Emer- 
son-Electric’s supervision, for the devel- 
opment and manufacture of airplane gun 
turrets during the war. Emerson-Electric 
had previously acquired the 162-acre tract 
on which it is built and completed its first 
plant there in 1940, for the manufacture 
of hermetic motors for the refrigeration 
and air-conditioning industry. 

All Emerson-Electric operations will 
be consolidated at this location and the 
entire move is scheduled for completion 
in September, without serious interrup- 
tion of production. An enlarged program 
of production of electric motors, electric 
fans, arc welders and several new prod: 
ucts is under way. As a result of Emer: 
son-Electric’s extensive participation in 
war production, a substantial armament 
engineering program is being continued 
for the Army and Navy. 


Rochester Office for Brown 


THE BROWN INSTRUMENT Company di 
vision of Minneapolis-Honeywell Regula’ 
tor Company has opened a sales and ser’ 
vice office at 16 State Street, Rochester, 
N. Y. 

The new Brown office, under the super’ 
vision of Gerald L. Britton, has been es 
tablished, according to the Brown com 
pany officials at Philadelphia, to provide 
more prompt and efficient customer ser’ 
vice and as part of its program of sales 
and production expansion. 


Kresky Expands Facilities 


KRESKY MANUFACTURING Company, 
Petaluma, California, manufacturers of 
oilburner equipment for home heating, 
ranges and light industrials, has recently | 
completed extensive additions to its plant 
{ 
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facilities more than doubling production 
capacity, according to Clarence Miller, 
president of the company. 

Even with the new plant additions, 
however, the company is unable at pres- 
ent to accept orders from new accounts, 
A. J. Matot, Kresky general manager 
stated. 

“With a large backlog of unfilled or- 
ders,” Matot stated, ‘“‘we have our hands 
full meeting demands of present dealers. 
Nevertheless we are receiving inquiries 
from the territories still not covered by 
franchises and are lining up dealers for 
future operations.” 


Autocar Enlarges Branch 


THE AUTOCAR COMPANY'S Branch in Oak- 
land, California, has just moved into a 
new $100,000 property at 785 Seventh 
Street near the intersection of West and 
Market Streets. Construction of the new 
building has been underway for several 
months. It contains a large display room 
and one of the most completely equipped 
heavy duty truck repair shops in the en- 
tire San Francisco Bay area. 

The Company has maintained a direct 
Factory Branch in Oakland for many 
years, but recently was obliged to close 
there temporarily when their previous 
building was sold and they were forced to 
vacate. The new building is approximate- 
ly 100 x 100 feet, and in addition to the 
area covered by the actual building there 
is a paved lot of approximately 8,200 
square feet for outdoor servicing and 
parking. 


Voleano Resumes 
Oilburner Production 


VOLCANO BURNER CORP., New York, after 
four years war work, making precision 
aircraft parts, has now resumed the pro- 
duction of domestic oilburners, according 
to an announcement from Ernest Cam- 
erin, president, and William Camerin, 
secretary of the Company. In addition to 
its line of Volcano oilburners, the com- 
pany will also manufacture Silent Flame 
burners in four sizes from 3% to 20-Gph. 


Wayne Expands, Changes Name 


A NEW CORPORATION known as Wayne 
Home Equipment Company, Inc., has 
been formed to succeed Wayne Oil Burn- 
er Company. There is no change of own- 
ership. The company’s scope of operation 
has been expanded. This announcement 
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ne THE 7th REASON WHY...YOU CAN 


R 
MAKE MORE MONEY AS AN H. C. LITTLE DEALE 





With The Complete H. C. Little 
Line of Factory Assembled Units 


YOU CAN MEET 
ANY HOME HEATING NEED 








‘Son tetael, Calif. 





(This is Advertisement #7 
in a Series of Eight) 


Seek 
ee 


Here are the units you can offer: 


THESE ARE THE 1. The H. C. Little Oil Burner — 3 
OTHER the only vaporizing oil burner with a 
SEVEN REASONS electric ignition available in a com- S: 
plete line. Truly automatic — no . 


@ Exclusive Burner 


pilot light. 





Design 

© Exclusive Ci Hectic 2. Oil Burning Floor Furnaces. 
ignition 3. Utility Room Furnace. 

@ 40% Quicker Burner 4. Winter Air Conditioners. 
Installation 


5. Circulating Heater. 


Ab f Servi 
o ieee oe 6. Water Heaters — Storage — Coil 


@ Complete Range of Type. 
Burner Sizes 


And Many Other Popular Units — 


@ No Neéise, Roar or The fact that H. C. Little has a complete 
Pulsation line of factory assembled units is one 

@ Designed for the ‘more reason why you can make more 
BIG Market of money as an H. C. Little dealer. 


Small Homes 


WRITE FOR A COPY 
of “How to Get Real Prof- 
its in Postwar Heating” 
and learn ALL the rea- 
sons why you can make 
more money as an H.C, 
Little Dealer. 


Dept. 4 
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OMATIC Hear Devices 


PHILADELPHIA + NEW YORK+ BOSTON 


COME SEE US 
BOOTH No. 133 


GENERAL FUELOIL FILTERS 


PHILADELPHIA OIL BURNER SHOW 





MAIN OFFICE 


619 ACORN STREET 


















For Handling 
FUEL OIL 


The Viking Pump is designed from start to 
finish for the handling of fuel oil. It is noted 
for its “2 Moving Parts—Gear Within A Gear’’ 
principle, its single outside bearing and packing 
box, its smooth, positive performance with no 
pulsation, its simple, correctly engineered con- 
struction for the job. 


In addition, the most complete line of styles 
and sizes in the rotary pump field eliminates 
compromise in your selection. The correctly en- 
gineered Viking Pump built to fit your job as- 
sures dependable and economical service. 


Send for free Bulletin Series 1506 today. 


It completely illustrates and describes Vik- 


SE: ing Pumps for the fuel oil and oil heat 


industry. 


VIKING PUMP COMPANY 


CEDAR FALLS, IOWA 











Let 


1K © 1 15 XO 


proven and guaranteed products aid 
you. 


KOREXO "Four Drops to the Gallon" FUEL OIL 
TREATMENT . .. will correct your sludge problem 
by dispersing the sludge thru-out the entire body 
of oil in the tank. It will lower the viscosity of the 
fuel oil and improve the combustion efficiency. You 
will have cleaner tanks and oil lines and, less carbon 
and soot deposits. 


' 
KOREXO "Greaseater" PETROLEUM SOLVENT 
. .. will clean carbon, oil residues and paint products 
from pumps, valves, strainers, nozzles, in fact all 
metal parts, swiftly, safely and economically. 


Write for literature and prices. 


EASTERN PRODUCTS COMPANY 


FORDS, NEW JERSEY 
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ANNOUNCING 


Prest- 





AUTOMATIC OIL 


WATER HEATERS 
PORTABLE RANGE and PRESSURE 
OIL COOK STOVES 

and 


HUMIDIFIERS 


for 


WARM AIR and 
RADIATOR HEATED 


HOMES 
PRESTOHEET humidifiers use 
the waste smoke pipe gases to 
actually vaporize water. 





PRESTOHEET water heaters 
are of 30 gal. capacity and are 
equipped with ABC burners; 
AP thermostatic float valves; 
fiberglass insulation—and have 
a rapid recovery rate. Con- 
struction throughout is steel 
—no iron castings whatever are 
used, 

Extended doorneck keeps steel 
door cool. The hingeless door is 
equipped with heat resisting 
glass inspection port. The 10” 
x 12” door permits easy access 
to burner. 


THE PRESTO 
WATER HEATER MFG. 
co. 


480 ANN ST., HARTFORD, CONN. 














was made by B. G. Duer, Vice President 
in Charge of Sales. 

The company is a pioneer manufac- 
turer of domestic oil burners and oil burn- 
ing furnaces. Designing and field tests 
have been completed and production 
started on “the Wayne Line of Home 
Equipment” which includes turbine 
pumps and water systems for shallow 
wells, centrifugal jet pumps and water 
systems for deep wells, water heaters and 
water softeners, in addition to the new 
Model “O” domestic oilburner and a new 
line of oil- and gas-fired automatic fur- 
nace units. 


Merit Award to Jefferson 
Delayed for Security Reasons 


TO COMMEMORATE the Bureau of Ord- 
nace “E” award, delayed for war-time se- 
curity reasons, the Jefferson Electric Com- 
pany has issued a colorful illustrated 16- 
page Brochure entitled “Awards for 
Achievement.” It is the interesting and 
very timely story of the Radio Proximity 
Fuze and with reference to the part per- 
formed by Jefferson. The importance of 
this ordnance project is revealed by the 
War and Navy Departments who rank 
this FUZE (along with Radar and the 
Atomic Bomb) as one of the three out- 
standing scientific contributions to World 
War IL. 


New Evans Distribution Plan 


STREAMLINING OF THE field sales organ- 
ization of the Heating and Appliance Di- 
vision, Evans Products Co., is announced 
by A. W. Shields, General Sales Man- 
ager, following the division’s annual sales 
meeting in Detroit. 

Sales and service functions will be com- 
bined by district managers under a new 
policy outlined by Shields. 

At the meeting, Mel Robb, Sales Man- 
ager, and C. C. Van Wagoner, Service 
Manager, outlined the division’s 1946 
sales and service training program. 

The following territories were assigned 


to district managers: William Flanagan, | 


New England; J. V. Clement, southeast- 
ern territory; R. L. Sanford, northwest- 
ern territory; O. E. Swanson, southwest- 
ern territory; R. B. Faltermeier, western 
central territory and R. L. Baldwin, west 
coast. Following the meeting, district 
managers returned to the field to conduct 
sales meetings with distributors. 
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ALLEN 


Key Kits 


Key Assortments to fit Hex-Socket 
Screws in the range of sizes the oil- 
burner serviceman needs everyday. 








KEY SET No. 603: This canvas partitioned bag 
contains 11 short arm hexagonal keys which fit all 
screws from and including No.'10 up to and in- 
cluding 114” diameter set screws. List price $1.75. 





JUNIOR KEY KIT No. 604: Seven short- 
arm Allen Keys are included in this strong leather- 
ette envelope. They fit the hex holes of sizes Nos. 
8,10, %”, >A6”, 3%”, “Ae” and 4%” set screws and 
Nos. 4, 5, 6, 8, 10, also %4” and 5A.” cap screws. 
List price $0.50. 


KEY ISLAND 


This handy 
key set con- 
tains 14 keys 
fittingallsizes 
of set screws 
up to and in- 
cluding 114”; 
capscrewsu 

to 1”; shoul- 
der screws to 
1” and pipe 
plugs to 1”. 
Container is 
plainly label- 
ed to show 





the correct 
size key to 
use with each 
screw. No. 
615; list 
price $2.35. 


Ask for complete Estings of Allen Hollow 
Screw Assortments and Key Kits. 
Address inquiriesand orders to Dep’t.M, 


THE ALLEN MFG. CO., 





HARTFORD 1, CONN., U.S. A. 
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NOW IT’S 
Sigwald and 
Progressive 


Sigwald Engineering Company an- 
nounces the purchase of the Pro- 
gressive Oil Burner Co., another 
Minneapolis pioneer in the indus- 
try. Sigwald will continue produc- 
tion of both domestic and indus- 
trial burners in the Progressive 
line, as well as their own. famous 
Sigwald oil burners. 


wld, 





Pagans 


Sigwald-designed burners have estab- 
lished an enviable reputation for effi- 
ciency, endurance and economy 





ROGRESSIVE 


OIL BURNER 


The Progressive name represents out- 
standing achievement in the domestic 
and industrial oil burner field 


= 


f 


t 
*, 


OIL BURNER 


As its name implies, rugged and de- 
pendable with an exceptional record 


SEN TERNTRAL 


OIL BURNER 


A famous trade name in the Progres- 
sive line known to thousands of users 





ATTENTION DEALERS: 


While we are not yet in quantity pro- 
duction on all types of burners, we are 
able to make limited deliveries on cer- 
tain models, as materials are available. 
Looking forward to an improvement in 
this situation, we invite inquiries from 
dealers interested in Sigwald or Pro- 
gressive franchises. We want to remind 
Progressive dealers that parts for all 
Progressive burners are stocked by us. 


SIGWALD 


ENGINEERING COMPANY & 
PROGRESSIVE OIL BURNER CO. 


2937 Fourth Ave. S., Minneapolis 
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Everyday Snags 


Starting Pulsation 


TO BEGIN, THE TROUBLE with the Scotch 
boiler installation was incomplete burn- 
ing, frequent need to clean the flues, and 
inability to show more than 5'% COs 
without excessive smoke. Combustion 
was improved greatly by tearing out the 
firebox shown in Diag. No. 1 and build- 
ing the firebox shown in Diag. No. 2. Al- 
though the firing rate was not reduced 
because with the original firebox there 
was insufficient steam, the new firebox 
is about two-thirds as long as the original 
firebox. Built of special material and de- 
signed to fit the flame snugly, the new 
firebox reached temperatures several hun- 
dred degrees higher than the old combus- 
tion chamber. 

But with the improved combustion 
came a bad case of starting pulsation. 
When the burner started with the firebox 
hot, the flame observation door of the 
boiler shook violently and sometimes 
opened. The trouble was diagnosed as too 
high a back wall, which blocked the easy 
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No.3-Remedies: Remove excessive back-fill and 
reduce height of back wall 


escape of hot gases from the firebox when 
the burner started. Sufficient area was 
provided above the rear wall of the fire- 
box for the steady flow of products of 
combustion after the burner was in opera- 
tion, but not for the quick escape of the 
first puff of gases following ignition of 
the oil spray. Also, the man who had im- 
proved the job had been over-diligent 
about fill-back behind the rear wall. To 
eliminate any chance of there being a 
cool, sooty space behind the firebox, he 
had filled in with several cubic feet of 
rigid fill-back material. The disadvantage 
of doing this, however, was that it elim- 
inated expansion space which was badly 
needed when the burner started. 
Removing the back-fill from behind the 
firebox and reducing the height of the 
back wall of the firebox ended the start 
ing vibration and eliminated the trouble. 
The dealer reports that he has not had 
time yet to make complete combustion 
tests. If he desires higher COs than he 
can get with plan No. 3, he will cover 
with insulating refractory material the 
lower part of the direct heating surfaces 
in back of the rear wall, for this will re- 
duce the chilling of the hot gases which 


leave the firebox. 
x kok * 


Garden Hose for Pump Coupling 


FINDING A flexible pump coupling broken 
completely, a service man who had trav- 
elled 40 miles to answer a no-heat call 
ona zero night considered himself stymied 
after a search of his burner parts box 
revealed no pump couplings at all, and 
a telephone call to his boss indicated there 
were none back at service headquarters. 
Then our hero saw a garden hose in the 
basement. Inside of 20 minutes, he had 
used the old metal ends of the original 
pump coupling and made a “good 
enough” coupling of the garden hose. He 
intended to return within a week with a 
new coupling. “But you know how things 
go in the middle of winter,” he com 
ments, “we had 26 no-heat calls next 
morning for five men to handle, and the 
same thing the next morning and the 
next. So when I finally got back to the 
garden-hose job with a new coupling, two 
months had gone by. Although I wouldn't 
want to show the thing to anyone because 
it was no work of art, my hand-made 
coupling was still running fine except that 
it made a little noise. The owner asked 


me why I had hurried back. He didn’t 


April 
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ALL STEEL, RESIDENCE 
OIL BURNING BOILER 


Sizes 400 to 1100 square 
feet steam. Deluxe Jac- . 
ket, insulated and ex- 
tended. to enclose 
burner. Built-in copper 
water heating coils of 
tank or tankless type. 
For use with any good 
gun-type oil burner. 





BUILT TO EXCEL IN DEPENDABILITY, 
LONG LIFE, AND LOW OPERATING COST 


Jirusvitte SALES [OMPANY 


50 WEST 50th ST., NEW YORK 
CIRCLE 6-2860 































on exhibit 
booth 135 
National Oil Heat Exposition 
Philadelphia, Apr. 23-27, 1946 


THE IMPROVED 


Fercenlagraph 


eGus 


SYSTEM OF CONTROL 


FOR FUEL OIL DELIVERY SERVICE 


finds - ++. customers rate of use 


and required reserve; 


ded UCTS . the reserve from quan- 
tity in tank after delivery; 


shows... 


degree-day equivalent of 
useable gallonage; 


adds » + « accumulated degree-days 
to determine due date 
for next delivery. 


WRITE FOR PARTICULARS 


MEASUREMENT METHODS CO. 


616 S. Michigan Ave., Chicago 5, Ill. 























OIL BURNER 
PUMPS REBUILT 


Repair and Exchange Service For 
The Oil Heating Trade. All Over The 
WORLD. 


“OIL BURNERS REBUILT LIKE NEW REGARDLESS OF 
CONDITION" 


We repair and exchange all makes of pumps, also 
all special parts for all makes of burners. Tell us 
your problems. 


We stock all controls, combustion chambers, trans- 
formers, valves and a complete line of electrical 
supplies. Also couplings, bellows, tools, boiler con- 
trols, filters, Orsats, tube and pipe fittings, tank 
fittings, electrodes, vacuum cleaners. 


FOR THE SUPPLIES AND EQUIPMENT YOU 


NEED, call or write us. We want to serve you. 


V N’ g OIL BURNER PARTS 


SUPPLY CO. 


Bronx 61, N.Y. 
UNderhill 3-8148 
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Rajah 


TERMINALS 


FOR OIL BURNER 
SPARK PLUG CONNECTIONS 


e® 8 @ 
Standard Equipment on the Majority 


of Oil Burners 
ee @ @ 


Made in Two Styles 


P TYPE and SOLDERLESS 


— = — 
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oS 
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Code No. S/S No. I! Code No. S-SOS No. I! 


SEE US AT BOOTH NO. 143 
OIL HEAT EXPOSITION 


THE RAJAH COMPANY 


Bloomfield, New Jersey 





notice the noise and he said that the 
garden hose coupling certainly would 
have been good enough for a year or 


two!” 
2k ok * 


Pre-War Spring Activities 
NOW THAT IT FINDS additional burner 
experts can be hired and has decided to 
go back to some of its healthy pre-war 
activities, a certain large company which 
sells fueloil and services oil burners is set- 
ting up a spring and summer plan for 
making combustion tests. Company pol- 
icy calls for making a suitable charge for 
the tests and any work done on the in- 
stallations as a result of the testing. 

The tests are aimed, first, to keep the 
company’s old customers happy by help- 
ing them to more satisfactory oil heating 
with minimum fuel costs; second, to se- 
cure new fuel oil business by improving 
the operation of oil burners. 

Before the war, it worked out well for 
combustion test campaigns to start early 
in spring, as soon as regularly-employed 
service men find time on their hands as 
a result of dropping off of no-heat calls. 
One fuel oil supplier’s combustion testing 


efforts were headed up by a dyed-in-the- 
wool oil burner and combustion expert, 
who succeeded in transmitting his en- 
thusiasm to the service men who did the 
actual testing. Exact rules were drawn up 
regarding what the man was to do and 
was not to do while making the combus- 
tion test at a flat fee. For example, he was 
to aim to spend one hour in the basement 
on a typical call, and to operate the burn- 
er for 20-minutes before making the tests. 
He was to check the nozzle pressure of a 
pressure burner, adjust the air damper on 
the burner and the smokepipe draft regu- 
lator, and seal as many air leaks as pos- 
sible without spending more than an hour 
on the job. Although men who covered 
eight installations on most days were 
permitted some leeway concerning this, 
the policy was to avoid cleaning plugged 
nozzles or replacing defective nozzles. No 
oil strainers were cleaned. 


Policing Efficiency 
The objectives were to find out for the 
owner how well the burner was operating 
compared to how well it could do when 
put into excellent condition, and list for 
the owner the items needed to improve 


an ailing or. wasteful installation. Special 
printed forms were used by the combys 
tion test experts as they tested each in. 
stallation. At the office, special forms 
were filled out by the manager of the 
testing operations and mailed to the own. 
ers. Certain fuel oil companies who have 
done this type of testing outline the im. 
provements needed for a burner and 
quote prices on doing the work, while 
others are not interested in making the 
improvements, but tell the owners to have 
them made by regular oil burner installa. 
tion and repair. men. The installations 
usually are tested again after the im 
provements have been made. 


One Test an Hour 

Working in a certain neighborhood 
and in homes close to each other, service 
men have been able to make combustion 
tests of eight installations in an eight- 
hour day, as the average. Summer-winter 
hot water installations usually can hk 
tested quickly, because the boilers ar 
warm when the combustion expert ar: 
rives. The owners of oil burners used for 
heating only do not object to the ex 
pert running the burners for about half 









% Visible CHEMISTONE Element 
% Controlled Porosity Filter 

% Highly Efficient, Dependable 
%* Liberal Discounts to Dealers 


Klemm Fuel Oil Filters in- 
sure a steady flow of oil to 
burners. Every oil heater 
needs this protective device. 
You profit by recommending 
it—a good margin on each 
sale, increased customer 
good-will and fewer calls for 
emergency repairs. . 





1718 North Damen Ave. 
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Write today for complete information. 
Y ed 





Chicago 47, Illinois 
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TO VISIT BOOTH #529 
NATIONAL OIL HEAT EXPOSITION 
COMMERCIAL MUSEUM 


A SIZE BURNER FOR EVERY DOMESTIC HEATING JOB. 


A PRODUCT OF 


MANUFACTURING CO. 


NEW JERSEY 


INVITES YOU * * * 


PHILADELPHIA 
APRIL 23-27, 1946 
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OHIO 
MOTORS 





oto! ~=—-s Blend Perfectly with Streamlined 


Service ) i 
buston Modern Appliances Rousing Takes 
eight: Types—Split Phase and Capacitor Frequencies—60, 50 and 25 cycles Less Space 


winter Speeds—1140, 1725, 3500 RPM Bases—Solid, Resilient or Flange 
Power—1/20 to 2 HP, depending Mountings — Horizontal, Sidewall, 


can be on speed Ceiling or Vertical, with shaft — — — 

ors are Voltages—Up to 220 A. C. up or down : 

ert ar What is your problem? Improved 3-pc. 
sed for THE OHIO ELECTRIC MFG. CO | 

che ex 5913 MAURICE AVE., CLEVELAND 4, OHIO Biower Wheel 
ut half Delivers more air at a slower speed 











than any blower wheel ever developed. 
Larger inlets, floating aerodynamic center, exposed blade ends... 
three revolutionary developments found only in VIKING Blower Wheels. 









































Heart-Beat of the Burner's Oil Flow New Streamlined Bearing 
Air foil cross section 
reduces air resis- 
T IN THE “TEESDALE” LINE RRA 
is the famous fully-automatic 
'@ Teesdale T.U.X. Sie fe eee ae 
| gel MORE AIR 47 LESS SPACE 
F OIL PUMP at SLOWER SPEEDS wiZ/ LESS 
CAPACITY: HORSEPOWER GZ @ LOWER COST 
30 gallons per Hour : 
S sc Ailapias ? es 
Vapor and Oil Tight..... 
. ilent and kau. SEND FOR VIKING’S 
Y All Parts are Interchangeable NEW BLOWER CATALOG 
| V Trouble-Free and Quiet .... Gas cera a 
et all the facts on Viking’s war pro- 
Passed by Underwriters ... duction methods. See why you can buy 
the complete VIKING Blower cheaper 
DEALERSHIPS , than you could assemble it yourself. 
A Now Available 
TEESDALE MFG. CO. 
ae 427 Market Avenue 
GRAND RAPIDS 3, MICHIGAN 
5600 WALWORTH AVE. 
E 0 L P U Mi P S AIR CONDITIONING CORP. cieverano 2, onio 
me, 
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an hour during hottest weather, since in 
summer the windows. usually are open 
and a bit of heat from radiators or warm 
air registers makes little difference. Burn- 
er owners should be instructed anyhow, 
points out one burner expert, to operate 
a burner for half an hour occasionally 
during the summer. This drives dampness 
from the oil burner motor, ignition trans- 
former, and controls. Often it lengthens 
the life of a furnace or boiler in a damp 
cellar, and prevents a firebox from deteri- 
orating rapidly because of summer damp- 
ness. 





KRAISSL 


FILTERS 
STRAINERS 


PUMPS 


Keep Fue/l Oil Lines 
Open and Active 





Year-in, year-out perform- 
ance proves the skill of 
KRAISSL engineering design 
and the honesty of KRAISSL 
manufacture. 

Class 72 Strainers and Filters 


Single and Duplex 
types for suction or 
discharge service — 
any practical degree 
of filtration in units 
designed for low 
pressures as well as 
up to 500 ibs. hydro- 
static test—easily re- 
movable filter basket 
insures quick clean- 
ing. 





Duplex 





Single 
Class 60 Heavy Oil Pumps 


Standard equip- 
ment wherever in- 
dependent pump 
and motor sets or 
booster pumps for 
pump-type burners 
ore required. 





Submit your fuel-line problems to KRAISSL 
engineers—literature and prices on request. 


295 WILLIAMS AVE. 
THE KRAISSL COMPANY 





HACKENSACK, N. J. 
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Bork to Conduct Course 
In Oilburner Training 


GEORGE H. BORK, for 18 years vice-presi- 
dent of Harvey-Whipple, Inc., and now 
head of George H. Bork Engineering Co., 
Holyoke, Mass., has been engaged by the 
Massachusetts Division of University Ex- 
tension to conduct a 16 weeks course in 
oilheating at Springfield. Some 135 stu- 
dents apparently will take the course, 
which will be under way shortly. 

An engineering graduate from two 
schools, Bork also has a law degree from 
Blackstone and during the war took 
courses in job relations training at Prince- 
ton and at the U. S. Dept. of Education 
in Washington, after which he conducted 
job training institutes throughout New 


England. 
<7 


Joseph Akerman has been made head 
of the Department of Heating and Air- 
conditioning of the 
Milwaukee School 
of Engineering. He 


from the United 
Co. 
plant at Eau Claire, 
Wisc., where he su- 
pervised installation 
of ventilating, air- 
conditioning and dust collecting systems. 





Gil A. Churchill and B. F. Werb have 
been appointed respectively, branch man- 
agers at Chicago and Milwaukee for the 
Perfex Corp., Milwaukee. Active in the 
controls industry since 1925, Churchill 





Werb 


Churchill 


joined Perfex in 1936, left during the 
war to join Stewart-Warner as depart- 
ment supervisor on radar equipment, re- 
joining Perfex last summer. 

Werb, with 20 years’ control industry 
experience, joined Perfex in 1940, after 
serving with Underwriters Laboratores, 
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Mercoid Corp., National Radiator Corp] = 
and Oil Devices. 


C. L. Hewitt, Jr., former Air Corps 
colonel, is now manager of sales for thel 17 
heating equipment division of Rheen| 
Mfg. Co., with Chicago headquarters, 
He was before the war with L. J. Mueller 
Furnace Co. of Milwaukee for 20 years, 


New Mais. Supply Firm 


WEBSTER SUPPLY CO., Brookline, Mass, 
has been organized by John Lordan ty 
handle oilheating supplies, parts and ref to 
placement service. 














GAUGE! 
Me THAT. 
WHY / RECOMMEND ONL 


LEVELOMETE! 
Tank Gg 


These trustworthy gauges eliminate 
guess work and offer convenient remole 
readings...as well as assuring greale 
protection against overflowing oil tank 
Consequently, Levelometer tank gauges 
save service calls and offer greater cus 
tomer satisfaction all around. Little wor 
der, Levelometer is the choice of dealers 
who insist upon dependable oil ta 
gauges. 


























Midget LEVELOMETER 
Lowest priced Remote 
Reading Gauge built 


“Liquids Worth Storing Are Worth Measuti 


rwe LLQUIDOMETER « 


36-I9SKILLMAN AVE., LONG ISLAND CITY, N # 
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and in overall 
design and 
construction 


BALLOFFET NOZZLES are 
built with scientific accuracy 
to insure a finer, more uni- 
form atomization. Compara- 
tive fire-tests have proved 
their superior performance 
rating by leading burner 
manufacturers. The orifice is 
made of a thick stainless 
steel nib giving a greater 
total orifice area and bear- 
ing length. That's why it is 
"right" on the nose... and 
in operating characteristics 
as well... assuring depend- 
able service and long life. send your 


BALLOF: 
and Distributors 


order now_ to 
Literature upon request 


Precision Drillers 
since 1870 


BALLOFFET 


LDA 


DIES AND NOZZLE CO., INC. 


+ 








WHY SKUTTLE HUMIDIFIERS: 





are EASY 
TO INSTALL... 





THE 


ADJUSTABLE 
COLLAR 


THAT FITS 
ALL BONNETS 












CONSTRUCTION 


Each part is selected 
for long life. Tank and 
valve assembly — pure 
copper and brass. Evap- 
orating pan—Vitreous 
enameled. Vapoglas 
100% pure glass unaf- 
fected by chemicals 
and heat. 





Series 300 
with plates as standard equipment. 


YOU SAVE TIME and money on your installa- 
tions when you sell Skuttle Atttomatic 
Humidifiers. One look at this cross section 
view and you can clearly see how their ad- 
justable collar makes it possible for you to 
install these Skuttle units in less time than 
the ordinary style of humidifiers. Available 
in 18” to 30” sizes. 


Prompt shipment — 











DETROIT 












26. MICH 





elther 
ET or Western Manufacturers 


DELAVAN ENGINEERING CO. 


3009 Sixth Avenue - Des Moines, lowa 






























G-1-1 


HIGH 
PRESSURE MOTOR VALVE 


HYDRAMOTOR units simplify your 
control valve installations. For commer- 
cial and industrial applications. Control 

light and heavy oils, gas, steam and 
water. Two-wire, current failure, nor- 
mally closed, single seated. Have ample 
power and handle pressures up to 300 
P.S.I. Gear trains are completely elim- 
inated. Minimum number of moving 
parts are lubricated and sealed in oil 
for life with little effect from ambient 
temperatures. 


FOR COMPLETE SPECIFICA- 
TIONS on motor-operated and other 
automatic temperature, pressure and 
flow controls write for the new 1946 

Catalog 52C or contact Factory Branch 
or Distributor near you. 


GENERAL |G/| CONTROLS 


801 ALLEN AVENUE GLENDALE 1, CALIF. 








FACTORY BRANCHES: PHILADELPHIA * ATLANTA * BOSTON * CHICAGO * DALLAS 
KANSAS CITY * NEW YORK * DENVER * DETROIT ¢ CLEVELAND * PITTSBURGH 
HOUSTON * SEATTLE * SAN FRANCISCO * DISTRIBUTORS IN PRINCIPAL CITIES 
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Reader's Protlems 


Q. I know this is a matter of judgment 
or personal opinion, but would like your 
comments on it. A gun burner installa- 
tion, modern in every respect, can be 
tuned for 12'% COz and the flues need 
cleaning every three months. By actual 
experience, tuning for 10% COz gives 
such clean burning the flues hardly need 
cleaning once a year. Should the burner 
be set for the lower or higher CO,’ 
Which factors make you arrive at your 
decision? Stack temperature is between 
440° and 460°. Job runs beautifully with 





a “trace” firebox draft. That is with fire- 


_ box draft slightly negative or suction side, 


but not as much as one-hundredth of an 
inch of water. Firing rate is 1.5 gph. Oil 
consumption runs 2,000 gallons a ‘year. 
C.E.W., Philadelphia. 

A. We would consider four flue clean- 
ings a year excessive for this installation 
which easily can be set for the cleaner 
burning. Especially with the stack tem- 
perature as low as you report it, the cost 
of the additional flue cleanings exceeds 
the oil savings that come of adjusting for 
124%4% COz instead of 10% COs. In 
addition, to judge from combustion test 
data covering thousands of installations, 
this small burner may be overly sensitive 
or “nervous” when set for 12/4% COs; 
probably it is on the verge of giving trou- 
ble. To go by just the facts which you 
give, we would for these reasons suggest 
setting for about 10% COz rather than 
for 12% to 13% readings. 

ae 

Q. On page 63 of your February is- 
sue, you show a control layout for steam 
heating plants which has a radiator- 
mounted temperature control, set be- 
tween 100° and 140° in series with the 


room thermostat for mild weather heat. 
ing. You say that the control should be 
located on the radiator and adjusted ing 
manner which gives satisfactory charts 
from an “on-off” recorder. Will yoy 
please explain what you mean? 
P.M.T., Milwaukee. 

A. The “on-off” recorders used by 
some oil burner experts are small, porta. 
ble, inexpensive instruments which re. 





cord oil burner motor starts and stops for 
24 hours on a chart. Studying a ch 

reveals how many hours the burner op. 
erated out of 24 hours, how many times 
it started and stopped, and the length 
of each “on” and “off” period. The ac. 
companying charts are from a steam sys. 
tem equipped with the control which in 
terests you. While the charts were made, 





the outside temperature varied betwe 
25° and 40° and the radiator control w 
not shunted by action of the outsi 
thermostat installed to make certain o 
there being enough heat during cold 
weather. 

Chart #1 shows that when the r 
thermostat circuit closes (a ‘wo 
snap-acting thermostat is used), the burn 
er runs about 20 minutes and sends steam} 











GUARDIAN 
FLEXIBLE 


Sleeve end of coupling is 
close sliding fit on blower 
wheel hub. Power is trans- 
mitted through four spline 
ribs of coupling fitting 
four spline grooves in 
blower wheel hub. 








MANNING AND LEWIS 


HOT WATER GENERATORS 
HEATING COILS 
WATER HEATERS 








STORAGE WATER HEATERS 


Ask for our bulletins. 


MANNING AND LEWIS 


28-42 OGDEN ST. NEWARK 4, N. J. a 


Bp Bestur OlL BURNING 
WATER HEATER’ 
INTERMITTENT OPERATION S 
ELECTRIC IGNITION |e 


WITH BOTH VAPORIZING AND 
PRESSURE TYPE BURNERS 
lrailatde in Six Sizes 
“WRITE OR WIRE TODAY FOR 
COMPLETE INFORMATION 


Lol deo}: i fo) Fale), 


MADISON WISCONSIN 





COUPLINGS & 
a 

















This exclusive direct drive coupling, with rubberized 
cushion gripped permanently, has no parts io get out 
of order, or to lubricate. Minimizes misalignment, free- 
end i and backlash. Custom-made for specific job. 





Immediate attention. More 
than 300,000 tested and 
proved in oil burners dur- 
ing the last five years. 





Regular Guardian Coupling 


MEET US AT THE SHOW 


GUARDIAN UTILITIES CO. 


Michigan City, Ind. 


218 E. Michigan St., 
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KE HEAT Circulators 


RADIO&Z-AIRE 


A Goop 
YEAR 
AROUND 
SALES 


ITEM 





The RECO when operated at slow speed, will provide com- 
fortable and uniform heat and humidity for hard-to-heat rooms. 
It keeps floors warm, prevents wall streaking and prevents air 
stratification. It dissipates smoke and odors. 

In the summer, the RECO provides exceptional cooling com- 
fort. And as it flows upwards rather than horizontally like old 
style fans, there are no drafts to cause sore throats or to blow 
light material about. Made in various sizes and types. 

Please write for complete information 


Estoblished 1900 


REZIXLERS 


2687 W. CONGRESS STREET CHICAGO 12, ILLINOIS 




















a handtight connection between gunandiill pipe 














FasFill is a portable, quick, loose-tight 
connection, combining advantages of 
both. A complete connecting unit in it- 
self—provides for 2’, 114", 14" Male 
and Female connections. Eliminates 
need for making up tightly-threaded 
connections—speeds fuel oil delivery— 
‘eliminates blowbacks. 


SCULLY SIGNAL COMPANY 
88 First Street Cambridge 41, Mass. 


Onlg, $11.50 COMPLETE 


Set of three sizes in carrying case 
F.0.B. Cambridge 
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FASFILL 





foeloi/ 
é o// heat 








Steel 
Handle... 
no tools 
required 
for speedy 
replacement 
of 
cartridge. 








éxtra large cartridge holds from two 
to four times more solids, waxes, gums, 
moisture and microscopic particles 
than most oil filters ... designed 
especially for dirty tank installations 
and when superfine filtration and long 
cartridge life are desired. 


Economy Model 1A-25 








Single Bolt construc- 

tion provides for quick 

replacement of eart- 
ridge. 


For average burner not using heavier than 
No. 3 oil—especially suitable for vapor- 
izing or pot type ... ample size for full 
season—the rate and dirt capacities com- 
pare favorably with many filters which | 
are much larger in size. ‘ 


GENERAL FILTERS may be installed anywhere in the fuel line, 
either at the burner (preferable place) or at tank. Send for 
literature and complete information. 


GENERAL FILTERS, Inc. 


14435 Grand River Ave. Detroit 27, Mich. 
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HAGO NOZZLES 


Made of the best materials, by the best craftsmen, 
in the finest designs. Precision work our specialty. 


All immediate production is sold, but consider 
HAGO for your future orders. 


HAGO PRODUCTS 


592 Hawthorne Ave., Newark 8, N. J. 




















to the radiators, and following this the 
radiator temperature control stops and 
starts the burner at short intervals until 
the room thermostat circuit opens again. 
Each fairly long “on” period, of about 





20 minutes and which starts the boiler 
steaming, is followed by three to six very 
short “on” periods which are given by 
the action of the radiator temperature 
control. The man tuning the controls con- 
sidered 38 “on” periods too great a num- 
ber for a mildly cold day, and aimed to 
obtain longer “on” periods from the radi- 
ator temperature control. Accordingly, 





we 
13 On" Periods 


he changed the setting of this control 
from 150° to 100° and inserted asbestos 
paper spacers between the control and 
the radiator section it is strapped to. 
Chart #2 is the result. He then judged 





ui as 
15 On" Periods 


he had gone too far towards fewer, long- 
er “on”’ periods, raised the control setting 
to 120°, and obtained Chart #3. 

The outside temperatures were not the 
same while these three charts were being 
made, and the firing rate of the burner 
and the differential adjustment of the 
room thermostat were adjusted along 
with the radiator control in an effort to 


—_., 


arrive at an “on-off” chart which the 
burner expert considered best for the par- 
ticular installation. Of course, it is very 
likely that other control experts and oil 
burner men would aim for different on 
off cycling than pleased the man who 
tuned this installation. 
Q. In connection with your recent arti- 
cle on servicing steam heating plants 
equipped with radiator vent valves, the 
details of the principles and construction 
of a typical radiator vent valve would be 
interesting. The service men I know ate 
talking about vent valve problems, but 
some of them do not know what's inside 
a vent valve. 
E.R.W., Burlington, Vermont. 
A. Typical radiator vent valves are 
intended to stay open except when they 
are hot because the air has been driven 
from them and steam has reached them, 
and when water reaches them and would 
leak out on the floor unless the vent valves 
closed. 
The thermostatic element and float of 
the vent valve in the accompanying draw 
ing is a closed cylinder with a flexible 


——— 








Automatic 
Fusible Line Valve 


A combination shut-off valve and fusible 
link for oil burner installations. Self-con- 
tained automatic type—no chain, pulley, 
hook or weight required. Held open by 
fusible device against a spring. Can be 
manually operated—horizontal or vertical 
position. 


Globe type valve made from brass bar 
stock, metal to metal seat and disc con- 
required. 


Made in %”, 12”. %4” and 1” sizes. 


221 High Street 





struction. Easily installed—no adjustments \} 





MOORE and KLING Inc. 


Boston, Mass. 











truly TIME-TESTED 








2 LITE-CAST 
5 IS STILL 
& THE LEADER 


SEE YOUR JOBBER 








Monogram Combustion Chamber Co. 
PHILADELPHIA 4, PA. 
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HEAT 





WHEN YOU 
WANT IT... 





The best heat is unsatisfactory if you can’t 
get it when you want it. And the best heat is 
uneconomical if it is not completely controlled. 


For apartment houses the new Tork 24-hour 
TYMOTHERM control switch assures maxi- 


mum economy and regularity. 


A relay controls the existing circuit (it may 
be any voltage—low, standard, or power); a 
master switch provides for summer shut-down; 
and a by-pass constant switch permits con- 
tinuous operation in severe weather. 


The morning closing circuit may be set at 
any time; it provides constant operation on 
pressure or aquastat until comfortable tem- 
perature is attained. The second operation 
transfers control to a 30-minute cycle timer 
which is adjustable in l-minute steps for in- 
termittent heat during the balance of the day. 
The third operation shuts down for the night. 
For stoker control or heavy oil, a two-minute 
operation is available every half-hour during 
the night shut-down period at $5.00 addi- 
tional. 


The Tork TYMOTHERM is extremely simple 
to install and maintain. Write for literature 
giving full details of this flexible control that 
gives better heat and saves money. Our new 
bulletin #246 is available on request. 


Made and guaranteed by 


THE TORK CLOCK COMPANY, Inc. 


Mount Vernon, N. Y. 
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Bee storage tank—large or 
small—accumulates sludge and water 
which in time affect the efficiency of the 
heating system. SILOO FUEL OIL TANK 
SOLVENT disperses water due to condensa- 
tion—cleans and clears clogged pipe lines, 
oil filters, strainers and burners—assuring 
trouble-free operation and proper combus- 
tion. By using SILOO FUEL OIL TANK 
SOLVENT, the necessity of annual pump- 
ing and scouring is eliminated. 


SILOO FUEL OIL TANK SOLVENT is 
a nationally advertised, steady profit- 
maker because of its repeat customer 
acceptance. Ideal for Diesel engines, 
space heaters, oil stoves, kerosene 
lamps, etc. It is non-inflammable, non- 
explosive, non-toxic, non-corrosive— 
always safe to store and use. Distribu- 
tors and jobbers—write for details 
today! 





SOLVENTS FOR ALL TYPES 0 PETROLEUM RESIDUES 


otroleum Solvents 


CORPORATION 
(Tank Solvents Division) 
General Offices: 331 Madison Avenue, New York 17, N. Y. 


Plants and Laboratories: Port Reading, New Jersey 
Petroleum Solvents Corp. of Canada, Ltd., 
Dominion Square Bldg., Montreal 
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Highest Quality joined with 
Accuracy and Workmanship--- 
Responsibility gives you great 
Satisfaction and fullest 
Confidence toward our 


HARSCH Nozzles! 











H. HARSCH & CO., INC., 230 TUSCAN ROAD, MAPLEWOOD, N. J. 











bottom. Sealed inside it is a small amount 
of volatile liquid of suitably low boiling 
point (for example ether or alcohol) to 





|| Radiator Vent Valve 





give increased pressure inside the cylinder 
when its temperature increases from 
about 120° to 180°. When steam reaches 


the vent valve, increased pressure inside 
the cylinder acts on its flexible bottom, 
and the pin of the automatic valve is 
raised, preventing escape of the steam. If 
considerable water finds its way to the 
vent valve from the radiator or steam 
main, the cylinder floats and lifts the pin 
of the automatic vent valve. 

Above the automatic valve is an inde- 
pendent valve, used by the service man 
to adjust for fast or slow venting. 

Widely different construction is used 
in different makes of vent valves, al- 
though all of them are supposed to close 
tight when water or steam otherwise 
would escape from them. Valves with 
different venting rates are featured by 
one manufacturer; to speed the venting 
of a radiator, a valve with a larger air 
outlet is installed. The same manufac- 
turer employs bimetal strip construction 
for closing the valves when steam reaches 
them. 

Vacuum type radiator vent valves are 
equipped with check valve arrangements 
which close when the radiator pressure 
is below atmospheric pressure, to pre- 
vent the radiators from filling with air 


quickly after the oil burner stops. 

Highly developed design features are 
found in several of the leading makes of 
radiator vent valves. Details on these are 
available from the manufacturers of the 
valves. 


7 
Cast Iron Radiation Output 





One-Third of Requirements 


THE LAST MONTHLY REPORT on Civilian 
Production issued by the Civilian Pro 
duction Administration shows, among} 
other things, how serious is the shortag 
of two basic items for housing construc 
tion, cast iron radiation and warm aif 
furnaces, and indicating that heating 
equipment will be one of the most seriou 
bottlenecks in getting under way the 
large housing program projected for Vet 
erans’ relief. 

Production of cast iron radiation av 
eraged 5 million square feet per month 
in 1939 and increased to 7 million pet 
month in 1941. Thereafter, a steady de 
cline has occurred until a low level d 
936,000 square feet was reached in Oc 
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WAR ON WASTE! 


‘Increase efficiency of oil by keeping heating 
unit free from excess soot. All oil soot in fire 
chamber and flues vanishes instantly when 
sprayed with E-Z Fuel Oil Soot Destroyer. 


“EASY TO USE— 
ECONOMICAL TOO” 
DISTRIBUTORS: Write for fine Proposition. 





DESTROYER 


sets. 


have in mind. 





HEALY-RUFF COMPANY, 797 Hampden Ave., 


...$1.00 Name 


No. ! pkg... 


St. Paul, Minn 
Enclosed find check ( .) money order ( ) Send the following ‘prepald: 
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U. S. Distributors of 
LEIMAN OIL BURNING SYSTEMS 


@® LEAD MELTING POTS 
© BAKE OVENS 
© FOR INDUSTRIAL APPLICATIONS 


Air-oil Atomizing Nozzle Burner. 
nozzles as desired with one of our combination air-oil pump 
Each job tailor-made to suit the particular application. 
Write us for engineering details on any special job you may 


SPRUNG-COTT MACHINERY C0. 


11 West 42nd Street, New York 18 
a 
April 
1946 





© RANGES 
© JAPANNING OVENS 


You can use as many air 


DEPT. F4 


Telephone: PE 65-6649 
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* Made for service men. A cinch to 
use. No multi-valve jussling. ° 
leveling bottle; no stuffing gland to 
fuss with. 

* Measuring chamber holds 50cc gas 
sample—accepted standard for field 
tests: Complete test takes 30 seconds. 
* Sturdy, durable, spill-proof. Noglass 
parts; no delicate electrical system. 
* Meets every known federal, state, 
and municipal requirement. 

* More than 10,000 in successful use. 


$19.0 


@ immediate Delivery Assured. Write for 
Leaflet 701 Which Gives Particulars. 
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Consists of forCo, 
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APPROX. 1/3 SIZE 
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HEATING SERVICE DIVISION 


BACHARACH 


INDUSTRIAL INSTRUMENT CO. 
700 BENNETT STREET - PITTSBURGH 8, PA. 





National \HOTSTREAM ENGINEERING CO., ST. PAUL, MINN. 
Distributors HOTSTREAM HEATER COMPANY, CLEVELAND, OHIO. 








GETS JPRISIDalelO) IE Instanriy 


A NEW TYPE 446 
STAINLESS STEEL FIRE BOX 


IN FIRING RATE !:00—1:25 
1:35—1 :65 
G.P.H. 1:75—2:25 





FOR TECHNICAL BULLETIN OR ORDERS 
WRITE YOUR NEAREST DISTRIBUTOR 





LOOK 


P. ©. BOX 
rrus JPIOMICO * tae 
IN BOOTH 
107 New Haven 6, Conn. 
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You can’t blame your employees if they 
waste time returning from a job to get a 
different Combustion Chamber because the 
old type you gave them was the wrong style 
or shape and could not be made to fit. If you 
furnish an R & I Combustion Chamber, it 
can be made round, rectangular or pear- 
shaped and will fit any burner from 1 to 
1.65 gals. of oil per hour. 


Nor is it the fault of your employees if 
they arrive on a job and find that someone 
forgot to send material for the hearth and 
material to cement between the oil burner 
blast tube and chamber and waste more 
time returning to your shop to get some. 
Packed with every R & I Chamber is enough 
Hearth Material to make a floor 114” thick 
and to cement around oil burner blast tube. 


Get R & I Chambers from your supply 
house. Write us for Bulletin OB-95. 


REFRACTORY & INSULATION CORPORATION 


120 Wall Street New York 5, N. Y. 


Chicago 4, Ill. Philadelphia 3, Pa. 


Detroit 26, Mich. 


R & | Combustion 


Newark 2, N. J. 


Chamber 
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COUNTERFLOW AIR CONDITIONING UNITS 


Oil BURNERS 


BLOWER UNITS 


CERTIFIED FURNACE CO. 


STEEL PRODUCTS CO: 
ST. PAUL, MINN. 


STAINLESS & 
1000 BERRY AVE. 


UNDERGROUND FUEL TANKS 
BASEMENT FUEL TANKS 


TRUCK TANKS 














tober 1945. This low point was partly a 
result of a strike at the American Radi- 
ator Co. January production climbed to 
nearly 2 million but was still only a third 
of the required monthly rate of 6 million 
square feet. 

There is no question but that the in- 
dustry has adequate capacity to produce 
radiation to meet the construction pro- 
gram. Only moderate increases in labor 
will be required, but strikes must be set- 
tled and price problems solved. As the 
production of cast iron radiation increases 
along with other foundry products, CPA 
expects pig and scrap iron supplies to 
become extremely tight. 

A substantial increase in the produc- 
tion of warm air furnaces is also needed. 
Monthly requirements of 80 to 90 thou- 
sand in 1946 and 1947 appear to greatly 
exceed the productive capacity of the in- 
dustry. Production in November, the 
high month of last year, was only 41,600 
units, with an expected decline to about 
25,000 units in December and January 
as a result of holidays, strikes and short- 
ages of component materials, particularly 
galvanized sheet and pig iron. 


Low Cost Water Heating 
Shown In Research Home 


THE LOW COST OF HEATING water indi- 
rectly by means of the same boiler which 
heats the house has been disclosed by an 
investigation made by the Engineering 
Experiment Station of the University of 
Illinois. The tests were carried out in the 
I-B-R Research Home located just off the 
campus of the University. 

An oil-fired boiler was used in the tests 
which extended over a period of two 
years. The boiler was used with an indi- 
rect water heater connected to a hori- 
zontal, insulated 30-gallon storage tank. 

During the heating season, when the 
boiler supplied both heat and domestic 
hot water, the average daily fuel con- 
sumption chargeable to supplying 50 gal- 
lons of 150 degree water daily was only 
seven-tenths of a gallon of oil. This rep- 
resents a monthly oil consumption of 
slightly over 2 gallons. 

In the summer, when the boiler was 
used to supply hot water only, it was 
found that approximately 1.4 gallons of 
oil per day were required to supply 50 


- 


gallons of 150 degree water daily, repr: 
senting a monthly fuel consumption if 
summer operation of 42 gallons. 
Assuming a heating season of eigh 
months’ duration, the annual cost of heat’ 





ing domestic hot water drawn at the ra 
of 50 gallons daily, with oil at 8 cents 
gallon, is $14.72 per year or $1.23 
month. 

It was found that omitting insulatio 
from the piping between the indire 
heater and the tank will increase the fuel 
consumption 20 per cent. 


a 
New Division of OPA 
For Building Eqpt. Price 


THE OFFICE OF PRICE Administration h 
established a new division, “Building : 
Construction Price Division,” designed t 
carry out the O.P.A.’s full responsibility 
in the Government’s building and how’ 
ing program. 

Gordon Rieley of Cleveland, Ohio ha 
been appointed Director of the new 
Building and Construction Price Diw 
sion. Mr. Rieley was formerly with the 
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AYFIELD « 


Immediate Delivery / 


ON ANY QUANTITY 


KEN OIL TANK VALVE 


For 34" O.D. Tubing—!/2" |.P.T. 


Saves time, money, nipples, brass fittings 
and possible leaks. Just bush tank opening 
to 14”, install valve, and flare tubing. 
Metal-to-metal seat. Oil-tight double pack- 
ing. List $1.50. 


en eo ee, 


No. 5 OIL BURNERS 


REDUCE HEATING COSTS... 
INCREASE YOUR PROFITS 


Burn No. 5 heavy fuel oil. Self 
contained, all electric. Self-lu- 
bricating. Many new exclusive 
features, Write for full details 


GOOD TERRITORIES OPEN 


oman an Y4 1 18 eo oF 


2010-18 S. Halsted St., Chicago 8, Ill. 












f.o.b. Chicago 








inc. 
Chicago 7, Ill. 


ROBERT BARCLAY, 


124 N. Peoria Street 








152 











FOI 





Boil 


® Kee; 
fact 


© Imp 
® Sav 


1451 £ 
1315 ¢ 

















's 


latio 
dire 
e fuel 


a Se 














‘1 ® Keeps Boiler Water Sur- 





‘a a 
Fuel Oil Conditioner 
® Keeps Fire Surfaces Clean 
® Reduces Carbon and Soot 


® Eliminates Smoky 
Chimneys 


Boiler Water Conditioner 


faces Clean 
© Improves Heat Transfer 
® Saves Fuel 


ComBUSTION UTILITIES Corp. 


1451 Broadway New York 18, N. Y. 
1315 Gordon Street Hollywood 28, Calif. 

















DELAVAN NOZZLES - - - BALLOFFET DESIGN 


@ We are taking care of the requirements 
of our growing list of customers and are 
in a position to supply the needs of ad- 
ditional customers—NOW! ... . This is 
possible because we are producing and 
shipping well over half the total 1946 
industry requirements. 
Write today for our new catalog 146. 


DELAVAN Engineering Co. 


tue/o// 
é o// heat 


DES MOINES 9, IOWA 
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ROCKER TYPE FULCRUM 
This design — the action of the old © 
rocking chair — means less friction. 
Less friction means greater accu- 
racy, greater sensitivity, no bind- 
ing, no oiling, nor corrosion and 
years of trouble free operation. The 
hinge pin rolls in slots, instead of 
twisting in journals. 


OFF CENTER GATE 
MOUNTING 


This mounting — coupled with side 
wings — provides greater sensitiv- 


ity and greater accuracy. Baro- 
metric pressure operates on a 
greater effective area; the side 


wings increase the air opening more 
uniformly, more accurately compen- 
sating for each barometric change. 


EXTENDED HOUSING 


This design places the gate — even 
in wide open position — outside 
the flow of gases from the heating 
unit. Thus the Field Control is not 
readily fouled by soot, nor will the 
gate warp from heat. This means 
longer operating life — no service 
calls — uniform regulation. 





CONTROL DIVISION 
OF H. D. CONKEY & COMPANY, MENDOTA, ILLINOIS 
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Bryant Heater Company for twelve 
years, where he was vice president in 
charge of sales. He has had a broad ex- 
perience in the heating industry, and 
prior to his connection with Bryant Heat- 
er Company he was a market analyst and 
sales consultant in the advertising field 
and much of his work concerned real es- 
tate and building operations. Pricing of 
all heating equipment will be handled by 
this division. 


© 


Simplified Practice 
On Cast Iron Radiators 


THE STANDING COMMITTEE in charge of 
reviewing and revising Simplified Prac- 
tice Recommendation R174-43, Cast-Iron 
Radiators, has approved a revision of the 
recommendation, and the Division of 
Simplified Practice of the National Bu- 
reau of Standards has mailed copies to all 
interests for approval or comment, or 
both. 

The original recommendation was pro- 
mulgated in 1940 and revised in 1941. 
Both of these issues listed large-tube cast- 


iron radiators only. In 1942 the War Pro-. 


duction Board issued an order prohibiting 
the manufacture of large-tube radiators, 
and the recommendation was again re- 
vised to bring it in line with the order, 
which permitted only small-tube radia- 
tors. 

The revision which is now proposed re- 
tains all but one of the sizes of small-tube 
radiators. In addition, there has been 
added a stock assembly schedule of these 
radiators. This list is based on a study 
which disclosed that 60 standard assem- 
blies would take care of 90 percent, or 
more, of the total demand over the coun- 
try. It is expected that the adoption of the 
standard assembly list will place whole- 
salers in a position to carry stocks of radi- 
ators in greatest demand, and thereby pro- 
vide more rapid turnover and cut down 
inventories of slow-moving stocks. 


© 


Wallace Landau and Fred Norton have 
had recent promotions with Morrison 
Steel Products, Inc., Buffalo, with Lan- 
dau named Chicago area representative, 
and Norton becoming Heating Div. man- 


ager for the Company’s New York dis 
tributor, Industrial and Marine Servic 
Co. 


N. S. Holleman of Winston-Salem, 
North Carolina, has 
been appointed fac- 
tory representative 
for Harvey - Whip- 
ple, Inc., Springfield, 
Mass., according to 
Ray G. Whipple, 
treasurer and gener- 
al manager. Well- 
known in the area 
Holleman will cover the states of Vir. 
ginia and North Carolina. 


Howard P. Vermilia, research director} 
of the John B. Pierce Foundation, ha 
been appointed to the staff of Wilson 
M. Wyatt, National Housing Expediter, 
as a consultant on technical problems 
Vermilia was until September, 1944 di 
rector of the Technical Division of FHA. 


Edgar P. Hollister has been nam 
manager of the New York factory bran 
of General Controls Co., Glendale, Calif 


He was formerly with Bendix Aviation) 








= ye 











G 0 7 T 0 N Vapor Equalizing 


Valves and Air Eliminators 
FOR RADIATORS AND MAINS 





FAST VENTING FOR 
AUTOMATIC HEATING 


Make all radiators heat | 
up evenly and quickly 
on 4 to 8 ounces vapor 
pressure. 
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NEWARK CONTROLS 


DURING THE CONVENTION 


S. Mirzwick 


PHILADELPHIA HOTEL 


NEWARK BOILER REGULATOR co. 


BLOOMFIELD, N. J. 














We will gladly mail upon request a handy pocket 
size aluminum plate giving the actual sizes of air 
outlets of Gorton Valves. Literature and prices 


also furnished. 


GORTON HEATING CORPORATION 


Since 1887—Manufacturers of Heating Equipment 
Cranford, New Jersey 








HAYWARD OIL BURNERS 


ROTARY and PRESSURE 
ATOMIZING TYPES 


Dealer and Distributor 
inquiries Invited. 


HAYWARD MFG. CO., INC. 
505 COURT STREET 


BROOKLYN 31, N. Y. 
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ETROMETER 


TANK GAUGES 


FOR LIGHT AND HEAVY FUEL OILS 
mms TWENTY YEARS 


N THE JOB™ 


Dan Bierman 
Long Island City 1, New York 
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DEGREE DAY TABLES 
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Albany 
Atlanta 
Baltimore 
Boston 
Buffalo 
Chicago 
Cincinnati 
Cleveland 
Dallas 
Denver 
Des Moines 
Detroit 
Grand Rapids 
Hartford 
Helena 
Houston 
Indianapolis 
Kansas City 
Los Angeles 
Louisville 
Milwaukee 
Minneapolis 
New Orleans 
New York 
Omaha 
Philadelphia 
Pittsburgh 
Portland, Me. 
Portland, Ore. 
Providence 
St. Louis 
Salt Lake City 


San Francisco 


Sault Ste. Marie 


Seattle 
Toledo 
Washington 


SEASON TO DATE 


(Sept. 1 to Feb. 28) 
Normal 1945 


4862 
2405 
3413 
4215 
4772 
45339 
3806 
4389 
1985 
4198 
4893 
4738 
4855 
4425 
5566 
1129 
4139 
3881 

891 
3432 
3025 
5981 
1045 
3842 
4695 
3539 
4042 
5082 
3073 
4292 
3593 
4176 
1734 
6284 
3221 
4553 
3496 


*Compared with normal. 
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5104 
3582 


1946 Change* 
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3743 
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Adjustable MEL 
FUEL-OIL GUAGE 





























New corrosion pro- 
tected all metal rotat- 
ing float. 


The Model C Mel fuel oil Gauge illustrated is 
designed to give you longer lasting and more 
reliable service. This gauge boasts many out- 
standing features such as the dial which can 
be easily adjusted to face in any direction, 
and the easily seen, red fiber indicating knob 
that is adjustable for accurate readings of any 
amount of tank contents by fractions or gal- 
lons. The carefully machined fittings assure 
“vacuum sealed” seating and eliminate any 
possible chance of oil entering the gauge. 


Send for the free illustrated Mel Gauge folder 
and learn more about this superior, high qual- 
ity gauge. Then compare its many advantages 
with those of ordinary fuel oil gauges and 
note particularly the exceptionally low com- 
petitive price of Mel Gauges made possible 
through quantity production. 
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EAST HAVEN, CONNECTICUT 
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FUELOIL & OIL HEAT CLASSIFIED ADVERTISING 


Insertions are payable in advance. The rate is 75 cents per 
line, with a minimum charge of $4.50 for six lines or less. 





(No agency commission. No discounts.) 


Pie O— on Burner 

= SUPPLIES 
Save Fuel—Save Money. Barclay has complete stock fuel-saving devices—furnace 
regulator sets, temperature controls, draft regulators, insulating materials, filters, 
oilburner pumps. Write for our catalog of all installation accessories and replace- 


ment parts for oilburners and stokers. Robert Barclay, Inc., 130 N. Peoria St., 
Chicago, Ill. 


GENERAL ELECTRIC HEATING DISTRIBUTOR has fine position open for a 
service manager. Applicant must be experienced and capable of taking full charge 
of service department. Apply by letter, giving experience, age, references to 
Sumner L. Willson, 2 American Row, Hartford, Conn. 





WANTED: Man experienced in oil burner, boiler, and radiation installation and 
repair. Good pay, excellent working and living conditions; in small Florida gulf 
coast community. Permanent. Address Box 552, Fueloil & Oil Heat, 232 Madi- 
son Ave., New York 16, N. Y. 


WANTED: A 1500 gal. or more tank and truck for fuel oil, fully equipped. 
State year and model of truck. Also state price. Address Box 553, Fueloil & Oil 
Heat, 232 Madison Ave., New York 16, N. Y. 


OILBURNERS & OIL BURNER SUPPLIES. Fuel units, controls, transformers, 
combustion chambers, nozzles, electrodes, draft controls, fusible valves, etc. 
Kogan & Co., 21 State Highway No. 5, Edgewater, N. J. Phone Cliffside 6-1938. 
Our prices are right. Write for price list. Free delivery within 50 miles of 
New York City. Wholesale only. 


ANY MANUFACTURER OF HEATING EQUIPMENT who wishes to enlarge 
or acquire a very attractive line that his withstood the most rigid tests in the field 
in operation, one is now available. Patent Pending. Replies strictly confidential. 
Address Box 554, Fueloil & Oil Heat, 232 Madison Ave., New York 16, N. Y. 


MANUFACTURERS REPRESENTATIVE organization with offices in Philadel- 
phia, New York and Boston, desires couple more lines such as good draft regu- 
lators, or similar. Address Box 555, Fueloil & Oil Heat, 232 Madison Ave., 
New York 16, N. Y. 


OIL BURNER MECHANIC: Excellent opportunity for well qualified man for 
Installation and Service Department of a New York Metropolitan Distributor of 
No. 6 Horizontal Rotary Fuel Oil Burners. Write giving full particulars to 
Box 556, Fueloil & Oil Heat, 232 Madison Ave., New York 16, N. Y. 


MANUFACTURERS REPRESENTATIVE—calling on plumbing and _ heating 
supply houses and the trade is interested in additional products for Philadelphia, 
eastern Pennsylvania, Delaware and south Jersey. Address Box 557, Fueloil & Oil 
Heat, 232 Madion Ave., New York 16, N. Y. Appointment for interview, at 
the Oilheat Show in Philadelphia, by calling Michigan 4518. All replies strictly 
confidential. 


PRICE CALCULATOR for alcohol, turpentine, linseed oil, solvents, kerosene, 
fuel oils and gasolines. 250 charts ranging from .001 to .209 per gallon in tenth 
and quarter cents. Charts complete with stand $47.50. For fuel oil dealers we 
have Calculator ranging from .05 to .11 cents, in tenths only. 61 charts com- 
plete with stand $27.50. Each chart shows amounts from 1 to 999 gals. Any 
individual chart with celluloid holder $1.00. Degree Day Systems, Woodside, N. Y. 


WE SPECIALIZE in a complete line of parts and accessories for all makes of Oil 
Space Heaters—float valves, fittings, tubing, pots, rings, wicking, oilifters, add-on 
controls, etc. Write for our price list. Sarn-Oil Burner Supply Co., 2877 S. 
Archer Ave., Chicago 8, III. 


SOOT-GO (copyright) SOOT DESTROYER, JOBBERS cash in on the increased 
demand for Soot-Go, the best low-cost soot destroyer made. Soot-Go has been the 
favorite of thousands of oil burner servicemen for over 12 years. Soot-Go is a 
sure repeater. Send today for trial order. Terms regular. Kalmide Chemical Co., 
17 E. 42nd Street, New York 17, N. Y. 


FUELOIL SALES MANAGER, wants better position with real live responsible 
company looking forward to expansion. Young man, 32 years of age, proven 
sales record, 8 years experience, fuel oil and oil installations. Excellent mer- 
chandiser, good knowledge of advertising. Wide experience in this field. Executive. 
Reply Box 541, Fueloil & Oil Heat, 232 Madison Ave., New York 16, N. Y. 
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IGNITION ELECTRODES IN QUANTITY—TO MEET THE INDUSTRY'S EXACTING NEEDS 


<DIELECTRIC PRODUCTS CO. 


125 VIRGINIA AVENUE, JERSEY CITY 5, NEW JERSEY 
OIL BURNER IGNITION ELECTRODES, INSULATORS, CABLES, BUS BARS AND ASSEMBLIES 
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HERE’S WHAT'S BEHI 





of St fuel. ON A SUN 





Each and every Sundstrand fuel unit is given a complete 
and thorough test before shipment. Tests include a 21% 
hour run-in, a ten hour static pressure test, together with 
capacity, mechanical efficiency, pulsation, cut-off, elec- 
trical consumption and quietness tests, 










Further, the efficient compact design of Sundstrand fuel 
units simplifies servicing. A periodic check on the three 
points shown below will keep them 
in top performance. 








See actual testing of Sundstrand fuel units in our 
booth No. 408 at the National Oil Heat Exposition, 
April 23 — 27, Philadelphia, Pennsylvania, 
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1 AS a. Remove cup-shaped strainer and 
oF ‘ : 

i ( | E A \ | \ F slosh in a can of suitable sol- 
Al vent. Replace cover and gasket 
og ] H fF carefully. 

9, 14 


“ ij F |} f | |} \ | | b. Remove and clean valve seat and 
1 inspect and clean piston at same 
«e time. 
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OB A [ | ] iN ] | \ ( a. Inspect for missing washer un- 
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der the pressure nozzle nut. 
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: j H [ b. Check assembly of valve parts. | 
‘ ; V A | ] F c. Check for any damage to valve 
iy seat. 
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() PER AT] ON b. Check anti-hum diaphragm for 


possible’ damage. 




















& @ @& more complete data is covered in this new 8 page } 
| | & booklet. Both service and sales features are cov- 
@ me cred in detail. Write for your copy today. i 









2556 ELEVENTH STREET «© ROCKFORD, ILLINOIS 
FUEL UNITS © HYDRAULIC PUMPS © TRANSMISSIONS © FLUID MOTORS © VALVES and CONTROLS 
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THE National Oil Heat Exposition will be the finest 


show the automatic heating industry has ever seen. 





It is evidence that the industry can, if it will, 
achieve the $900,000,000 market predicted 


for the next five years. 


But remember—this trade exposition 
is only the start. The day the show is over 
is the day the entire industry must go to work 


if it is to reach its goal. 


We at Oil-O-Matic are prepared to meet the challenge. 

We will keep on “engineering against engineering” to con- 

stantly improve our product. Manufacturing facilities, 

geared by war to a $20,000,000 annual rate, will 

enable us to build precision products in ever-increasing 

volume. Our Factory School will continue to fur- 

nish dealers’ service men with the finest installation 

and service training the industry has ever known. “Smart” dollars will 
provide sales-making magazine and newspaper advertising, radio 


spots, direct mail campaigns, and store and window displays. 


The oil heating industry faces its greatest opportunity. Check the facts and you’ll 
find . . . Oil-O-Matic and Oil-O-Matic Dealers are ready to grasp it. 


ILOMATIC 


HEATING SYSTEMS 





WILLIAMS OIL-O-MATIC DIVISION ‘© Eureka Williams Corporation * BLOOMINGTON, ILLINOIS 
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The NEW Master Kraft 


REG. U.S. PAT. OFF 


SUN - BLAZE BOILER |; 


READY WHEN MATERIALS PERMIT MANUFACTURE 





READY TO FIRE WHEN 
IT REACHES YOU. 


: ‘Comes to you COMPLETE in a shipping case— 











NEW MASTER KRAFT 
WARM AIR 
CONDITIONERS 


These new warm air units 

are compact—occupy on- 

: ly a third the space of 

ey Se a mot ee . prewar units i equal 
Cross section of the new Master Kraft Sun-Blaze ee . oe capacity — are 
Boiler showing compact design, stainless steel "Sun- a i se same By aaa 
Cone" combustion chamber, stainless steel tubes. If Ringe: (Si eas gage presebcesing 
ordered for forced hot water, the circulator, too, is tee 2 at the factory—with jack- 
built-in and wired, as shown. a : et on, burner built-in, and 
— all wiring complete. Will 

be made in three sizes 

ae 80,000 to 250,000 





NHIPPLE, INC. 


MA 
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*)Ele’s looking for trouble” 


His trained eyes spot immediately ary im- 
perfection . . . even the slightest deviation 
from PENN’S high standards. For, like the 
many other PENN experts in quality con- 
trol and inspection, he is hired to find fault 
... to eliminate any future trouble spots in 
the PENN Controls you purchase. As a 
result PENN Controls are the best that can 
be built . . . the kind of product you can 
handle with confidence and profit. 

The dependability and efficiency of PENN 
Controls, assured by this inspection and 
quality control, win you better satisfied cus- 
tomers. You can rest assured that PENN in- 
spectors and engineers are extremely criti- 
cal. There is no compromise. Every PENN 


AUTOMATI 


FOR HEATING, REFRIGERATION, AIR CONDITIONING, ENGINES, PUMPS 


product must pass rigid specifications. Here, 
for instance, this inspector employing a 
visual gauge, checks carefully the critical 
dimensions of a screw machine part used in 
PENN Controls. 

And so it goes throughout PENN’S mod- 
ern factory. Care in design! Care in manu- 
facture! Care in inspection! All aimed to- 
ward a single objective— better automatic 
heating controls for you! In PENN’S complete 
line you'll find a control for every type of 
heating job... every type of heating system. 
See your local jobber. Penn Electric Switch 
Co., Goshen, Ind. Export Division: 13 E. 40th 
Street, New York 16, U.S.A. In Canada: 
Penn Controls, Ltd., Toronto, Ont. 
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Baltimore 15, Md 
E. W. Skoglin Sr 
Bx. 2611, Arl'gt'nP.O 


Albuquerque, N. M. 
John Strumquist 
319 WN. Sixth St 





Columbia 47, $. € 
A. D. Porter WwW. € 


Cleveland 20, 0 
i Kerr 
1201. Hyatt Ave 


3774 E. 147th St 








long Island, N. Y Los Angeles 15, Cal 
H. C. Roehm T. H. Creers 
1824 So. Hope St 
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Missoula, Mont New Haven 13, Conn 
Ll. J. Lembke Alfred P. Goodyer 
119 So. Fifth East 305 Lighthouse Rd. 
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Oswego, WN. Y. 
Harry Joy 
Hotel Pontiac 


Paxton, Mass 
Frank Partridge 





Pittsburgh 2, Pa 
W.H. Boteman — £. Walter Meyer 
Box 4201 Bellevue Sta. 





f 


¥ 
Tucson, Ariz Verona, N. J 
J. J. Brady R. J. Wickel 


P.O. Box 5037 35 So. Prospect $+ 


Billings, Mont 
L. W. Worthington 





Dallas 1, Tex 
leslie Gilbert 


1305 Lib'ty Bk. Bidg 


Ct De 
C. Bratton 
605 Martin Bidg 
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Dayton 2, 0 
Geo. W. Marshall 
716-26E.Monum'tAyv 
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Ala Bronx, N. Y. City Buffalo 2, N.Y Charlotte | 
A. R. Rossbach G. F. Erdle J. J. Weeks 


374 Delaware Ave 





Detroit 16, 
H. H. Hughson L 
2051 W 


Mich 
K. McCaul 
Lafoyette Blvd 


Denver 2, Col 
E. C. Anderson 
1863 Wazea St 


of these men is your 


loca 
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Anniversary 


Fitzgibbons Boiler Company, 


| heating expert- 


He is the Fitzgibbons representative in 
your community or territory. He has been 
carefully chosen for experience and 
dependability, to represent a company 
which for sixty years has held these same 
qualities as its prime attributes . . . Get 
acquainted with the man in this group who 
is there to serve you. When you have a 
heating problem, use his willing coopera- 
tion, which is yours without obligation 
whether or not you select a Fitzgibbons steel 
boiler . . . This man’s purpose is to serve not 
only as our representative to you, but also 
as your representative to us. Depend 
upon him. 


nc. 


General Offices: 101 PARK AVENUE, NEW YORK 17, N.Y. 


Manufactured at: OSWEGO, N. Y. e 


Poughkeepsie, N. Y 
Geo. W. Kenney 
57 Grand Ave 





Washington 5, D. € 
R. D. Stephens 
832 Southern Bldg 
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R.H 





Richmond 19, Va. 


Branches in Principal Cities 





San Francisco 5, Cal 
E. C. Cooley 
625 Market St 


Shultz — R. W. James 
7 N. Sixth St 


Other offices 


Atlanta, Go Indianapolis, Ind 


Charleston, W. Vo Jackson, Miss 
Chicago, Ill Kansas City, Mo 


Houston, Tex 


White Plains, N.Y 


t 


i} 


Foody 


18 Depot Plara 
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P.O. Box 414 


St. Poul 5, Minn 
R. H. Sweeney 
1883 Stanfor&Ave 
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P.O. Box 747 
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Grand Rapids 2, Mich 
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Louisville 2, Ky 


J. Zimmerman 
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1717 Sansom St 


Syracuse 6, N.Y 
H. 0. Beadle 
220 Hickok Ave 
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in the following cities: 


New Orleons 
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Portland, Ore 
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Seattle 


Utah 
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Tampa 2 
0. 5. Howe 
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How far down is “down to earth”? 


| in general, and the building industry in particular, seems 
to have its feet firmly planted in mid-air! In view of the present mud- 
dle, this isn’t the least bit surprising. But we sometimes wonder if 
there aren’t a lot of people up in the air who with just a little effort 
could get back on the ground. 





Take your business and our business, for example. Look way off 
into the distance for the big, new-building program and you see all 
kinds of complications. But look around the home community and 
you see a lot of war-neglected heating plants that need plenty of face 
lifting right now. As a matter of fact, we doubt if anyone who seri- 
ously goes after this much needed remodeling and modernization will 
need to care much about big-scale building for a long time to come. 


McDonnell Boiler Feeders and Low Water Cut-offs are mighty 
important equipment in such remodeling and modernizing jobs, and 
of course you can’t put them in any faster than we can supply them. 
But shipments are going out faster all the time now and it won’t be 
long until we, too, are down to earth and on our old-time, same-day- 
shipment schedule. 





Par 


os 


So sell the Sam-you-better-scram idea. McDonnell products are ; i 
better than they ever were and are being turned out faster. Ask for 
latest catalog and price schedule. 
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McDONNELL & MILLER, 1310 Wrigley Bldg., Chicago 11, Illinois 


PAT. 


MCDONNELL 




















32 Pages of 


Practical Information 


Hot off the press, this brand-new booklet e illustrated installation tips about special 
covers the A-to-Z of fireboxes for gun-type oil firebox design features and unusual in- 
burners. It tells, in a thoroughly: practical way, stallations 


the WHY and HOW of firebox design and con- 3 = 
struction; it contains tables of sizes and draw- Fireboxes for New Installations and 


ings that make the subject clear and interesting. for Modernizing Old Installations 
The B&W Firebox Handbook explains to oil 
A Practical Instruction Book! burner dealers, salesmen, service men, installa- 
The 15 sections include: tion men, and also to heating engineers, con- 
© why fireboxes ure needed tractors, and supply house men, how to gain 
e characteristics of the best fireboxes all of the advantages of efficient combustion for 
e thumb rules for figuring gph rates and fire- the burner user: 
box sizes 1. Cleaner Burning 
@ a nine-step plan for building a rapid-heat- 2. Quieter Burning 
ing firebox 3. Continued High Efficiency 
® firebox dimension tables for normal flame 4. Lower Oil Bills 
shapes, and wide and narrow flames 5. Fewer Service Calls 
® seven steps for tuning a pressure burner to Write today for your copy, giving your business 
arrive at clean, efficient combustion address. 
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_ BIG BROTHER 


seen 
OME oil-burner dealers are unaware 
that the famous AS-4 FULFLO Fil- 

ter is available in a big, husky, jumbo 
model with a genuine Honeycomb Fil- 
ter Tube of twice the size. Originally 
developed for large homes, stores, 
apartments, etc., Model AS-8 was 
widely used to nullify wartime con- 
tamination of fuel supplies. Many pro- 
gressive dealers are now using it on 
regular installations for extra 


protection... 


TWICE THE PROTECTION FOR 
ONLY A LITTLE MORE MONEY 
FULFLO popularity is growing by 
leaps and bounds purely because of the 
effectiveness with which FULFLO Fil- 


ters minimize stoppages, service calls 
and all complaints due to dirty oil. 
@ FULFLO FILTER The filter requirements of the armed forces have been 
MODEL AS-4 fully met, but the civilian demand is growing faster than 
production can be increased. In fairness to all, orders will 
Leads in sales because it leads in perform- be filled in rotation. To be sure of getting your FULFLO 


ance. In the filter field this is the standard Filters for the late summer and early fall rush you should 


America’s fastest selling oil-burner filter. 


toward which others aspire. place your order NOW. 











rl ————— 


FULFLO FILTERS use only Genuine Honeycomb Filter Tubes. Every drop of 
fuel is subjected to many successive fine filtrations. True depth filtration 
removes all impurities down to microscopic size. Cannot 
rupture, channel or by-pass. Inexpensive. Easily removed. 
Always available. Genuine Honeycomb Filter Tubes can be 
used only in FULFLO Filters. 











—— a 





We hope to renew 

IF YOUR JOBBER CANNOT SUPPLY YOU, WRITE TO ~ old friendships and 
make many new 

ones at the Philadel- 

Commercial Gillers C. Meet ns at Booth 
Meet us at Booth 


242. 








28 WEST THIRD ST. BOSTON 27, MASSACHUSETTS 


REPRESENTATIVES IN PRINCIPAL CITIES 


Gilters save seruice 














When the going is tough and the pay- 
load heavy, start with Autocars. De- 
signed by Autocar’s master engineers, 
these heavy-duty, precision-built 


trucks will see you through with 


cost-cutting performance. For these 


great trucks are designed to ‘“‘feel”’ 
the road and command the load. That's 
whythe trend is to heavy-duty Autocars. 
They cost more because theyre 


worth more. 


AUTOCAR TRUCKS 


FOR HEAVY DUTY 


MANUFACTURED IN ARDMORE, PENNSYLVANIA 
SERVICED BY FACTORY BRANCHES AND DISTRIBUTORS 
FROM COAST TO COAST 















































NAILING down the marke 
for G-E dealers 


The demand for G-E Heating Equipment The G-E reputation for reliability, the 


...gas and oil...steam heat, hot water, | G-E consumer acceptance... built up by 


and warm air conditioning . . . is really years of satisfactory service...are going 
piling up. Nation-wide General Electric to make it a lot easier for you to sell 


advertising is telling your customers this General Electric heating equipment as 


G-E equipment is well worth waiting for. soon as more of it is available. 


| Betterllomes These magazines tell your story again...and again...and again! 
Risin g Garden — 7 HE G-E heating story is reaching 15,000,000 families all over the 
. : country. Advertisements in the Saturday Evening Post, Collier’s, 
Time, American Home, Better Homes & Gardens, House Beautiful 
and Sunset are reaching your customers week after week, month after 
month... making it easier for you to sell G-E furnaces of all types. 


General Electric Company, Air Conditioning Department, Section 6484 
Bloomfield, New Jersey. 


GENERAL @ ELECTRIC 


Automatic Heating Equipment 
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SEE LIVE la 3 


/ A"“SHORT COURSE IN TROUBLE 
SHOOTING” 





(Remember SID HARVEY’S OPEN _— 
HOUSE Last June?) pe 
y SEE WHAT HAPPENS TO YOUR Be 








‘' “OLD” REPLACEMENTS, AND 
HOW THEY ARE MADE “NEW” 


/ SEE HOW SID HARVEY TESTS 
PUMPS, VALVES, ete. 





BOOTH 











COME ONE, COME ALL - - - - 


Visit the OIL BURNER SHOW April 23 to 27, Commercial Museum, Philadelphia, 
and see what's new in oil heating. Above all stop at the SID HARVEY booth where 
a series of demonstrations will give you tips, advice, and “know how" on trouble 





DISTRIBUTORS shooting—short cuts in servicing—profit making, time cutting methods. 
Sid Harvey of Pa. in PHILA., 
521.W. Lindley Ave. 


Sid Harvey of N. J. in NEWARK, 
103 Lindsley Ave. 

Sid Harvey of Mass. in BOSTON, 
566 Cambridge St. 











WD WARNEX \C. See 


VALLEN STREAM, NEW YORK 














ALSO ON EXHIBIT THE HARVEY SAFETY CUT- 
OFF VALVE THAT STOPS "“AFTER-DRIP” 








INSTANTLY 
with dolkibeehe’ shutot No need to carry dozens of seats or fuel units to correct dan- 
we are glad this little item is so popular— gerous “after-drip" 


but we are sorry that our initial supply sold = T. HARVEY SAFETY CUT-OFF VALVE can be installed at 


out so quickly— the strikes 


are over we hope—and ¢ $ 3: 25 nozzle, pump or elsewhere on nozzle line of any pressure type 











new supply is under way. oa burner ON THE JOB. Reduces shut-off pulsations on jobs with 
lots of 6 to 11 $3.10 each critical draft conditions. Eliminates soot producing over-rich 
lots of 12 to 24 $2.95 each flame at shut-off. Gives double safety against oil leaking into 
Safety-Nozzle adapter $.30 each in any combustions chamber after shut-off . . . and many other 
quantity features. 
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Why Not Pay 
Us a Visit 


You Are Always 


Welcome 


If you would permit us to pilot you 
through the various departments of our 
modern plant, you would readily under- 
stand why Jefferson Electric has earned 
the reputation for sustained quality in 
quantity production. 


You would agree that it would be diffi- 
cult to find a plant with all of the many 
features needed to produce in such quan- 
tities with such high standards of qual- 
ity, accuracy and uniformity. 


Engineering, research, experimental 
departments geared to the latest man- 
ufacturing methods and technique are 
combined with modern equipment and 
unusual esprit de corps. 


When in Chicago, plan to pay us a 
visit — our suburban location is readily 
accessible. For your convenience you 
can call us by local Chicago telephone— 
Mansfield 7161. JEFFERSON ELEC- 
TRIC COMPANY, Bellwood (Chicago 
Suburb), Illinois. In Canada: Canadian 
Jefferson Electric Co., 384 Pape Avenue, 
Toronto, Ontario. 
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Ol BURNERS 
HUMIDIFIERS 





he red carpet will be rolled out to welcome dealers at the 

Century booth during the Philadelphia Show. Century 
is looking forward to this opportunity to visit with their 
dealers, many of whom they haven’t seen since before the 
war. Bring all of your questions with you to the Century 
Booth, space 421, and inspect the improved Century line of 
superior oil-fired heating equipment. We'll be seeing you. 


CENTURY 
owauon 


CEDAR RAPIDS, IOWA 


BOILER-BURNER UNITS WARM AIR a ACES 
WATER HEATERS : AIR CONDITIONING 
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Series L 
Gas-Fired, Steel 
Air Conditioning 

Unit 


Series W 


Gas-Fired, Steel 
Gravity Furnace 


It’s the distinctive features . . . attractive appear- 


ance... easy assembly . . 


. and longer life . . 


. economical performance 
. that place Moncrief’s 1946 


line “years ahead” in gas furnace design. 


Moncrief gas units 
have passed the latest 


are new 1946 models that 
exacting tests of the A.G.A. 


and are fully approved. 


Then, too, Moncrief has had more than 50 years’ 


Easier 


SERIES 8000 





to Install 


SERIES AC-700 












experience in the heating field—a “know-how” 
that enables Moncrief to keep ahead in experi- 
menting, testing and designing. 


And the Moncrief dealer organization stretches 
far and wide. The needs and problems of dealers 
are part of the Moncrief “know-how.” 


Briefly, this is why it is easier to sell with Mon- 
crief than to sell against it. 


MONCRIEF 


SINCE i895 





THE HENRY FURNACE CO. 
MEDINA, OHIO 








Series U 

» Gas-Fired, Stee 
Utility Air Con- 
ditioning Units 





SERIES 700 SERIES C 
Oil-Fired, Steel Coal-Fired, Steel Coal-Fired, Steel Coal-Fired, Cast 
Air Conditioning Unit Air Conditioning Unit Gravity Furnace Gravity Furnace 
April 
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Business! 





Better Irucks 


TRUCK-ENGINEERED 


“8 FORD UNITS—160,000 MILES APIECE— 
LOW COST PER GALLON AND PER MILE” 


“We are operating eight 1941 Ford 
Trucks equipped with 1000-gallon 
tanks. They have been very economical 
to operate—with regard to both cost 
per mile and cost per gallon delivered,” 
writes L. L. Lacaillade, maintenance 
and service manager of Southern 
Massachusetts Oil Corporation, 
Taunton, Mass. “Our upkeep has 
been exceptionally low on an average 
of 160,000 miles per unit. Ford dealer 
service has been most satisfactory and 
has helped keep our fleet in operation 
continuously.” 


For years, Ford Trucks have enjoyed 
a world-wide reputation for long 
service and low operating and main- 
tenance cost. The new 1946 Ford 
Trucks already in service are adding 
still further to that reputation. 
Their 32 big, 
advancements are designed to give 


new engineering 
you even better performance— 
greater oil and gas mileage—still 
longer service life. See them at your 
Ford Dealer’s . . . 
“They're best for my business, too!’ 


and you'll say, 





TRUCK-BUILT * BY TRUCK MEN 








ADVANCED ENGINEERING 
IN NEW FORD TRUCKS 


More Economy and Endurance 
Easier Servicing 


A STILL GREATER 100 HP V-8 ENGINE with 
NEW Ford steel-cored Silvaloy rod bear- 
ings, more enduring than ever in severe 
service e NEW aluminum alloy cam-ground 
4-ring pist for oil y « BIGGER, 
more efficient oil pump and IMPROVED 
rear bearing oil seal « NEW longer-lived 
valve springs « NEW improvements in 
cooling « NEW efficiency in ignition « in 
carburetion « in lubrication « in ease and 
economy of servicing operations « And 
available in all truck chassis except C.O.E. 
units—the rugged, thrifty 90 HP FORD 
SIX-CYLINDER ENGINE, with many impor- 
fant advancements. 


FORD CHASSIS ADVANTAGES: Easy 
accessibility for low-cost maintenance ¢ 
Universal service facilities ¢ Tough, forged 
front axles « Extra-sturdy rear axles with 
pinion straddle-mounted on 3 large roller 
bearings, %-floating type in light duty 
units, full-fioating in all others « 3 axle 
ratios available (2 in 1-ton unit) ¢ 2-speed 
axle available in heavy duty units at 
extra cost ¢ Powerful hydraulic brakes, 
large drums, cast braking surfaces « 
Rugged 4-speed transmission with NEW 
internal reverse lock optional at extra cos? 
on light duty units, standard on al others. 











| FORD TRUCKS 


—| MORE FORD TRUCKS ON THE ROAD ~- ON MORE JOBS - FOR MORE GOOD REASONS 
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FOR JUST A DROP IN THE 7 


Up to 35 gallons of hot water a minute is standard perform- 70 G.P.M. capacity for factory 
ance in home installations of General Tankless Water iia aaa 
Heaters. Require no storage tank. Space-saving, simple, 
easy-to-install, they use boiler water to give you an instan- 
taneous supply of hot water — continuous, pure, rust-free 

..at minimum cost. No complicated piping, no waiting 
till a tank re-heats. For a hot water supply as dependable 
as “Old Faithful” itself, specify General Tankless Heaters. 
Write today for Catalog 16. General Fittings Company, 
125 Georgia Avenue, Providence, Rhode Island. 


Visit our Booths Nos. 539 & 541 at the National 
Oil Heat Exposition, Philadelphia 
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GENERAL 
MIXING VALVE 
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Mi 


= TANKLESS WATER HEATERS 


Also Tank-Type Water Heaters * Thermostatic Mixing Val 














Water-Hammer Silencers @ Live-Steam Heaters 
Coil-Heated Tanks ® Pipe Unions 




















his Mark of Mert 


on ARCOFLAME Qil Burners 
is backed by the best-known name in Heating 





HE American-Standard Mark of Merit stands for the best in 
heating equipment. 

Products bearing this symbol <-e backed by more than half a 
century of successful experience . . . in Serving the Nations’ 
Health and Comfort . . . in consistently, continuously advertising 
to buyers of oil burning heating equipment. 

Millions of families who are going to modernize and build— 
many in your own city—will see this Mark of Merit in their 
favorite magazines. Millions more will see it displayed by 
Heating Contractors everywhere. 

To profit by the tremendous public acceptance of products 
bearing this easy-to-remember Mark of Merit, contact your near- 
est American-Standard Wholesale Distributor. He can give you 
information about time-tested, performance-proved Arcoflame 
Oil Burners. He also will explain our FHA Time Payment Plan 
for your remodeling jobs. American Radiator & Standard 
Sanitary Corporation, P. O. Box 1226, Pittsburgh 30, Pa. 
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“ERIS SHUTTER”—"R 
“AUTOMATIC TORCH Li 
important technical advaneg 
YORK-HEAT the most desirabl 
the industry. 























See.. 


YORK-HEAT 


| with she 
| URIS SHUTTER 
* Compare—its performance 
* Compare — its features Hil $ Illi 
* Compare — its construction 


* See—a demonstration of the Iris Shutter ane 


LEAVE IT TO A PIONEER IN OIL BURNER <ul OR REFUNDS 
Sy > 
© Guarahtéed by @ 


DESIGN TO SHOW THE WAY/ 
Good Housekeeping 


YORK-HEAT has taken its lly fine equi 
80 well known for its satisfactory service—and has stepped 
Hop , WFOEFECTIVE OR | 
45 avverriseo THEeS 










































it ahead in design and engineering detail. YORK-HEAT is 

now the modern version of heating perfection—with the 

automatic features you have always wanted for greater 
‘ort i ¥ 


Only YORK-HEAT Has The (RIS SHUTTER 


This “Camera Eye For Heat”’ is just one of the many 
outstanding features in YORK-HEAT. Watch it 
operate in your dealer’s showrooms! See how it 
regulates and controls the flow of air to the Burner 
and helps create efficient, trouble-free operation. 




























You'll quickly see, too, why YORK-HEAT is so 
often the architect's choice for modern oil heating! 
* & * Models, sizes, and types of YORK-HEAT 
are available for every heating requirement. 


Write for attractive illustrated 
folder and the name of your 
nearest YORK-HEAT dealer. 




















iE SUPPORTED BY LOCAL AND NATIONAL ADVERTISING 


YORK-HEAT DIVISION of YORK- SHIPLEY, INC., YORK, PENNA 


Member of Oil Heat Institute of America 


Miniature Reproduction of 
Current National Magazine Advertising 


IF 
YOU START witn QUALITY YOU'LL STAY witH QUALITY 


28 
April 
1946 





YORK-HEAT 




































PR-122 



















IF will prove well worth your while to visit the Preferred 
Booth (508) at the Oil Heat Exposition and get information 
on our new post-war line of power plant and related prod- 
ucts. Details on interesting and significant developments will 


be furnished gladly by our engineers. 





Remember the Booth—508. Don’t miss it! 


PREFERRED UTILITIES MANUFACTURING CORPORATION 
1860 Broadway, New York 23, N. Y. 
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The satisfaction that comes with _ reliable delivery receipts that pro- 

complete confidence in dispute-free | mote confidence, retain goodwill. 
deliveries can be yours. Change Moreover, Print-O-Meter tickets Want 
over now to a Neptune Red Seal _— provide an accurate, a rec- in °46- 
| Meter with PRINT-O-METERReg- __ ord for reference and bookkeeping. years | 
ister. This ticket-printing register A letter wheel is provided to iden- The 
records on paper the exactdelivered tify the truck or meter from which for—t 
quantity. It’s entirely dependable, delivery is made. Learn all about the vited | 
fool-proof—gives your customers PRINT-O-METER. Write today. Philad 
- : \ 1 HERE 
a When 
The 2-Inch “Compact Type” Neptune Red Seal Meter enews 
with Auto-Stop Print-O-Meter Register Model 334 incorpo- ee 
rates strainer, air release valve and back pressure valve in a future 
single assembly—saves valuable payload space and weight. You 
Neptune Meter Company does not provide delivery receipt proved 
' tickets, but the usual standard size, 4%" wide and 734" long, is notabl] 
“| : ¢ widely employed. Other sizes may be used if desired. oa 
yy y y »o 
\ L 2 ae «CY o tereste 
y ee ER reduce 

AL Mtl bility 
SE Standa 
RED NEPTUNE METER COMPANY entire 
NEP 50 West 50th Street - NewYork 20, N.Y. 
Branches: Atlanta, Boston, Chicago, Dallas, Denver, Kansas City, Mo., Los Angeles, 
® Louisville, Philadelphia, Portland, Ore., San Francisco and Long Branch, Ontario. E T 
A-21 
° Gl 
30 April 
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ws Leer Sipling .. Scores of New Features, 


Want something better in oil-fired heating to sell 
in °46—a line that’s really new inside and out and 
years ahead in styling and sure-fire sales features? 
Then here’s exactly what you’ve beer looking 
for—the new Heil models for °46—and you’re in- 
vited to their first public showing at Booth 322 of 
Philadelphia’s National Oil Heat Exposition. 


HERE ARE HEIL FEATURES THAT MEAN MORE SALES 


When you see them on display, you’ll want to check 
these new Heil models over point by point to see for 
yourself how many important developments of the 
future Heil engineering brings you today. 

You'll want to see how Heil research has im- 
proved efficiency and operating economy with such 
notable engineering developments as Instant-Glow 
Combustion Chambers, Econo-Flow Fuel Mixers, 
and new, streamlined flue passages. You'll be in- 
terested, too, in seeing how Heil’s advanced design 
reduces maintenance costs by improving accessi- 
bility of burner, fans, filters and controls—how 
standardized construction features throughout the 
entire line simplify service operations. 


THE HEIL co. 


GENERAL OFFICES @© MILWAUKEE 1, WISCONSIN 


rear: 
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HERE ARE FACTS ABOUT A PROFITABLE FRANCHISE 


New styling and advanced engineering are only one 
part of the Heil story for ’46. You know from expe- 
rience that the company behind the product— its 
policies and record of co-operation—have an equal- 
ly important bearing on your profits. That’s why 
you’ll find Heil’s friendly, straightforward dealings 
and intelligent merchandising methods a new ex- 
perience and a real stimulus to profitable selling. 
Ask for complete details about a Heil franchise and, 
if you cannot attend the Exposition, mail the cou- 
pon below for the complete story of the new Heil 
line and sales aids available to dealers and dis- 
tributors. 


Sree PREVIEW BOOK OF 
HEIL’S NEW *46 MODELS 
ace lye egal ge orange cue ge te ee 
The Heil Co., Dept. F-4 
il Milwaukee 1, Wisconsin 
Send me your dealer pre- 
ing full-color reproductions of the new 
Hei! models and complete details about 
the Heil franchise, Merchandising Assist- 
ance and openings in my territory. 
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HERE’S THE GLAMOROUS NEW 


| OIL FIRED 
oridheet PACKAGED UNIT 








The famous Toridheet Rotary Burner 

—a marvel of efficiency, economy 

and service. We also make the @ Pp 
Toridheet Pressure Oil Burner. Bas 





A WIZARD FOR EFFICIENCY, ECONOMY, HEATING CAPACITY | ,, 


a . , ‘ ‘ En 

You can see at a glance it is the clean-cut, efficient of tubular type radiators; its ratings a 
smart, beautiful, modern unit you’d expect are guaranteed. Ray 
boc 


from Toridheet. Its eye-appeal is high — its You can sell it with pride and confidence be- § witt 


cabi 1 i i ! : ; 
net is practical, well made, substantial, cause it’s a genuine Toridheet Unit—backed J rati 


offering the maximum in accessibility, clean- all 


i F : ila by Toridheet’s national reputation for low 
ines -up. It’ ; ; 
eee © ot everyone cost, dependable service. Like to know more 


. S e . é . * 
insures swift sales and dependable service about it? Send for the new special Bulletin 


And it’s equipped with the most modern and describing it. Write today to— 
Four Capacities: 80,000, 130,000, 150,000, 175,000 BTU 


TORIDHEET DIVISION 


CLEVELAND STEEL PRODUCTS CORP. CLEVELAND 2, OHIO it 


Oil Burners « Air Conditioning Units + Oil-Burner Boilers " 
Oil Water Heaters °¢ Coal and Gas Furnaces | 
April | 
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is more COMFORTABLE - 
PRACTICAL - DECORATIVE 


about. 
*Reg. U.S. Pat. Office 


@ Provides a room-long source of 
clean, even heat, delivered exactly 
where you want it—at ankle 


It’s easy to sell your customers Base-Ray,* because you 
are selling comfort and beauty—two things every home- 
owner wants. And Base-Ray provides them in a radiant 
heating system that is both practical and economical. 
Below are four important advantages that this system 
of radiant heating offers—advantages you should know 













height. Floor-to-ceiling tempera- 
ture differentials are less than 3°. 









“s Base-Ray is a hollow, cast-iron 
an : unit, 7” high and 17," deep 

(for hot water, 2-pipe steam or 
vapor) which replaces the con-, 
ventional wooden baseboard on 
outside walls, 


















@ Painted to match the baseboard, 
Base-Ray is unnoticeable. And ra- 
diator-free walls mean added 
space .. . allow complete freedom 
in room decoration. 


Up-to-date, progressive Heating 
Engineers and Contractors will 
want to know more aboui Base- 
Ray. Send now for the Base-Ray 
booklet—it gives complete data 
with diagrams—covers dimensions, 
ratings, installation procedure, and 
all essential information. 


Booth 433 








fue/oil 








@ Base-Ray, made in easy-to-han- 
dle sections, is readily installed in 
both old and new jobs—no struc- 
tural changes are necessary for 
Base-Ray installations. 


The Burnham YELLO-JACKET 
Boiler takes either the Built-in 
Taco Tankless Hot Water Heater 
or the Built-in Taco for use with 
Storage Tank. 


Export Department 





é o// heat 





fhe exclusive Burnham DOUBLE- 
OMBUSTION Chamber makes 
the Yello-Jacket Boiler a marvel 
of efficiency. It materially in- 
creases the area of the direct 
heating surface so that more heat 
is delivered to the water in the 
Boiler from the fuel burned. 


sm Boil OPO? 


IRVINGTON, N.Y., Dept. F046 


50 CHURCH ST., NEW YORK 7, N. Y. 


@ Base-Ray is economical — costs 
less to install than other types of 
modern radiant heating systems — 
no complicated engineering prob- 
lems. And it is built to give life- 
long, trouble-free service. 








YELLO-JACKET Boiler —fully 
enclosed, streamlined, and 
attractively colored — iis as 
handsome as a piece of fur- 
niture. 
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TUTHILL PUMP COMPANY”<” 
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Available for your 1947 oil burner 
production, the new Tuthill Fuelstat now adds 
greater simplicity and economy to the 


dependable performance features that have 
characterized Tuthill Pumps through the years. 
Don’t miss seeing this new Tuthill 
development at the show. 


“EAST 95th STREET + CHICAGO 19, ILLINOIS 


April 
1946 
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WINGS on the PACKA 
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SSINSTALLATION 


PACKAGED HEAT can be installed more 
swiftly than any other oil heat because of 
its patented, exclusive Wing Boiler con- 
struction. This construction makes it pos- 
sible to mount and enclose all controls at 
the factory. That’s why PACKAGED HEAT 
... and only PACKAGED HEAT... can be 
= ig delivered to you completely wired. 
= y With PACKAGED HEAT, there’s no 
re need for your installer to be a basement 
electrician. As a result, complete installa- 


tions to existing facilities average less than five hours. Compare that 
with the installation time of other oil heat—then take a pencil and 
paper and figure out what it means to your profits. 

Some of the other PACKAGED HEAT construction features that 
make plenty of sense in terms of profits and sales are: the tank or 
tankless heating coil that provides year-round hot water with no 
need of any accessories; the fast-action copper heat exchanger; the 
stainless steel firebox that gives instantaneous heat transfer; the 
modern design that sells on style appeal. Keep your eyes on this 
‘package of tomorrow”. . . watch it grow as the heating unit for 
steam, hot water, hot air and split systems in all home capacities. 































































































THE NUMBER ONE OIL BURNER 
CONTINUES TO POINT THE WAY 
TO BETTER HEATING! 





Coy WER ig 


O11 Burner 
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O11 Burner 





AUTOMATIC BURNER CORPORATION 
1823 CARROLL AVENUE, CHICAGO 12, ILLINOIS 
April 


si 1946 




















Georgia. 


satisfied is no job at all. 


TRIPLE-REFINED 


that’s Atlantic Furnace Oil 


Let’s say you've filled a customer’s tank 
with Atlantic Furnace Oil—just alia will 
triple-refined mean to you in relations 
with that customer? In a few words, it'll 
mean heating satisfaction for the customer 


and your job of keeping him entirely 


There are 21 Atlantic barge and pipeline 
terminals strategically located to every 


major market from New England to 


Y THE ATLANTIC REFINING COMPANY 








e 

: E Terminals Buffalo, N. Y. New Haven, Conn. 

Rochester, N. Y. Newark, N,. J. 
at Syracuse, N. Y. Williamsport, Pa. 

Albany, N. Y. Northumberlend, Pa. 
Elmira, N. Y. Mechanicsburg, Pa. 
Binghamton, N. Y. Allentown, Pa. 
Providence, R. I. Reading, Pa. 





Trenton, N. J. 
Philadelphia, Pa. 
Wilmington, Del. 
Baltimore, Md. 
Richmond, Va. 
Wilmington, N. C. 
Brunswick, Ga. 
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MUELLER ) 


stands for “Climate Control” 


... your assurance of delivering True Indoor Comfort 
and winning the good will of satisfied customers 





“Climate control” means, basically, con- 
ditioning and handling of air. When you 
install Climatrol, you provide a system 
that does just that . . . and therefore is 
capable of delivering the essential ‘‘com- 
fort factors.” 

True Indoor Comfort makes an im- 
portant contribution to the owner’s com- 
plete satisfaction with his home. It pays 
to provide it — with Climatrol. 

From a practical standpoint, the de- 


pendable Climatrol line gives you a full 
range of types and sizes. Each Climatrol 
unit is specifically designed for efficiency 
with oil fuel. Nationally known .— 
nationally advertised — smart and mod- 
ern in appearance — Climatrol winter 
air conditioners are readily acceptable as 
a standard of quality in home equipment. 
Be a Climatrol “comfort merchant,” for 
lasting success in the heating business. 


Write for bulletins. 


L. J. MUELLER FURNACE COMPANY 


2009 WEST OKLAHOMA AVENUE 


° MILWAUKEE 7, WISCONSIN 


April 
1946 
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Handsome appearance, measurement in 10- 


THER SALE! 


cause he featured 





gallon spacings, plus easy-to-read, large figures, 


make the Galongage a sales clincher for oil 
burner installations. Just offer it when the 


prospect seems undecided and watch the results. 
Because of its many selling features, distrib- 
utors and dealers are standardizing on the 
Galongage. They’re profiting from this unique 
oil gauge’s sales acceptance. Many dealers sell 
it for replacement to present oil-burner owners. 
Read more of the important sales-clinching 


features. Then write today for complete details 


of prices and discounts. 
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OIL 
BURNERS 


Unique among oil burners, 
Kresky burns a long flame 
with mechanical air induc- 
tion producing quick,clean, 
intensive heat at low cost. 
Simple in design — trouble 
free in operation. In use 
throughout the world. 














FLOOR 
FURNACES 


Originators of the oil burn- 
ng floor furnace KRESK Y 
is the only oil-fired floor 
furnace with forced air 
circulation bearing the 
Underwriters’ label. Dual- 
wallor floor register.Manual 
or thermostatic control. 
Requires only 30” clearance. 
Four sizes... easily installed. 















FURNACE 
UNITS 


Now restricted in produc- 
tion due to material short- 
ages, the Kresky line of 
oil-fired furnaces for central 
heating includes various 
types covering practi- 
cally all the requirements 
for small homes. 





















RANGE BURNERS 


Standard equipment in practically all leading ranges, 

y Z S Kresky range burn- 
= ers, both commer- 
cial and domestic,en- 
joy steady demand. 
With the new Hor- 
izontal Domestic 
Burner, oil, fuel 
or rubbish can be 
iburned. 























KRESKY 
DEALERS 





Right now is a good time for dealers to look 


ahead to be sure of being in on the ground 
floor for future oil burner profits. We suggest 
you take a look ahead with Kresky, a pioneer 
among oil burners with a third of a century 
of successful performance behind it. * Burn- 
ing a long flame with mechanical air induc- 
tion Kresky provides quick, clean, depend- 
able, intensive heat at low cost. Simple in 
design... trouble-free in operation. * Right 
now Kresky burners are in greater demand 
than ever before with a tremendous backlog of 
orders. Withenlarged plant facilities under way 
however, Kresky is looking 
ahead ... invites live dealers to 
look ahead with us. Write for 
details of Kresky attractive 


Dealer Merchandising Plan. 





Underwriters’ Laboratories, Int. 
To Burn No. 3 Oil 
(Diesel) or lighter 


KRESKY MANUFACTURING COMPANY 


Pioneers in Oil Burning Equipment Since 1910 


PETALUMA, CALIFORNIA 


April 
1946 
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A PREVIEW OF MERCOID DISPLAY AT THE NATIONAL OIL HEAT EXPOSITION IN 
THE COMMERCIAL MUSEUM, PHILADELPHIA, PA., DURING APRIL 23RD TO 27TH, 1946 


We'll Be Seeing You At... 


THE CORNER BOOTH N° 101 | 


This is the first convention rendezvous since 
prewar days. We look forward to greeting 
old friends and meeting new people in the 
industry on this peace time occasion to talk over 


our postwar problems and opportunities. 


THE MERCOID CORPORATION, 4201 BELMONT AVE., CHICAGO 41, ILL. 
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With the Cream” of the heat 
at the top of the room—thin, 
“skimmed milk’ heat below 











EVENLY DISTRIBUTED HEAT 


FROM CEILING TO FLOOR without expensive extra conirols 


Here’s an exciting new kind of heating 
system that does away with chilly ankles. 
Superfex distributes the “cream” of the 
heat in constantly-moving, gentle warmth 
at all room levels. No wasteful warm-air 
pockets at the top of the room—no drafty 
floors—floor and ceiling temperatures vary 
as little as four degrees! 


You can now get all this without expen- 
sive extra controls because three-stage 
heating (pilot, low and high fire) and the 
Homogen-Air principle are built in to the 
Superfex Heating System. Superfex auto- 


SY 


PERFECTION STOVE COMPANY « 





matically adjusts itself to changes in the 
weather; the synchronized blower delivers 
a constant flow of healthful warmth. 


Write today for the booklet, “Super- 
Comfort with Superfex”. Before you decide 
upon a new furnace learn about the last 
word in heating efficiency. New in principle, 
wonderfully modern in design, Superfex has 
been thoroughly tested under severe con- 
ditions in thousands of homes. It is one 
“post-war” furnace that has already set new 
records for performance and economy in 
actual use. It is available in various sizes. 


FURNACES 


GAS OR OiL 


7844-B Platt Avenue, Cleveland 4, Ohio 
April 
1946 





j 
t 


Let's Keep our shirts on 


“ * 
' | 
‘ 
| \ at we 
: : 
| 
































The ; 
ign o Year to 
There’s a real opportunity for year ‘round dealer profits 


with the Chrysler Airtemp triple line of products. Agree- 
ments are written for one, any two, or all three lines. 


The heating line is the most complete and advanced on 
the market. It includes automatic central heating for 
homes of all sizes. There are gas, oil and coal-fired models, 
furnaces and boilers; a combination heating and cooling 
system for all-year air conditioning; domestic stokers, 
conversion oil burners and water heaters. 


The modern air conditioning products are head and 
shoulders above the field. They are the famous “Pack- 
aged” Air Conditioners, pioneered by Chrysler Airtemp. 
In refrigeration, Chrysler Airtemp presents products for 
every commercial and industrial requirement. 


Behind these products stands Chrysler Corporation with 
its reputation for engineering and mass production skill 
—assurance of high quality at low cost. It will pay you 
to investigate; Airtemp Division, Chrysler Corp., Dayton 
1, O. In Canada: Therm-O-Rite Products, Ltd., Toronto. 


1, any 2, or all 3 


Chrysler Airtemp dealer agree- 

ments provide dealers year ‘round 

profit opportunities. They call for 1, 
any 2, or all 3 product lines. 


“REMEMBER THURSDAY NIGHT! The music of Andre Kostelanetz and the 
musical world’s most popular stars—Thursdays, CBS, 9 P.M., E.S.T.” 
































Staco Tank Features: Double dished style heads; em- 


bossed and pierced for spud openings; fitted for pipe 
legs. 275 gallons. Write for earliest delivery date. 


TANK CO. 


P.O. BOX 1484 NEW HAVEN 6, CONN. 
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A New EDCO Product 


To meet a need in the industry 
EDCO is now ready to supply 
Air Cones and Stabilizers. Lab- 
oratory tests and experience in 
the field have proved that Air 
Cones and Stabilizers give higher CO:’s. 
The Stabilizer holds the electrodes and 
nozzle in a firm position while the twist of 
the fins gives a swirl to the air flow which 
is carried through by the air cone at just 
the right point for mixture with the nozzle 
spray. The result is a better fire with great- 
er efficiency. 


H-48 Stabilizers are made of aluminum in 
two sizes, 314” and 4” diameter. They are 





drilled for %” or %4” pipe line and 9/16” 
insulators. 


N-45 Air Cones are now available in three 
popular sizes, 314” x 234”, 4” x 3”, 4” x 34%” 
and made from the highest grade cast iron. 
We do not claim Air Cones and Stabilizers 
to be a “cure-all” but we do know that many 
improvements can be made as a result of 
this equipment. Write for Bulletin No. 2048. 


EDCO VALVES anv STRAINERS 





DUPLEX VALVES—Bellow, sleeve and 
piston operated. 


Edco Single Adjustment Duplex Valves 
are designed to meet every oil burner and 
air conditioning requirement. They regu- 
late the fuel pressure at the nozzle and cut 
off the oil flow to the nozzle during the 
burner “off” period. 


These valves are superior in material as 
well as design—the outer casting is of close 
non-porous brass, the valve needles are of 
stainless steel, and the valve seat of special 
alloy bronze. They conform to the stand- 
ards of the Underwriters’ Laboratories. 
Write for Bulletin No. 808. 


EDDING 


EDCO SUCTION LINE STRAINERS 
also conform to the standards of the Under- 
writers’ Laboratories and the line is com- 
plete for various oil burner and air condi- 
tioning applications. 


They are designed for a vertical up-right 
mounting which prevents air trapping in 
the unit. The woven monel wire used for 
the strainer screens is highly resistant to 
the corrosive action of acids and other oil 
impurities. 


Bulletin No. 863 gives complete informa- 
tion about the special features of both the 
LPS and SPS series. 
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For Dependable \ 
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Trouble-Free Performance 


Illustrated is EDCO’S stand- 
ard oil burner nozzle, recog- 
nized by oil burner manufac- 
turers and dealers all over the 
world as the finest nozzle of 
its kind obtainable. Made of 
the best grade of stainless steel, EDCO 
nozzles are specified as standard equip- 
ment by leading manufacturers of oil burn- 
ers. To protect the orifice and slots from 
plugging, they are provided with such large 
Capacity Monel strainers (non-collapsible 
cylindrical type) that cleaning is seldom 
required. 


From start to finish, EDCO nozzles are 
skillfully made with modern equipment in 
a modern plant—are painstakingly tested, 


METAL SPECIALTY CO., P. 0. Box K., Eddington, Ps 





every single nozzle, for spray angle, atomi- 
zation and actual rated capacity. They are 
literally the tops—in quality, uniformity, 
performance. 


In ordering, please give complete informa- 
tion about capacity, spray angle, quantity, 
etc. 








SERVICEMAN'S NOZZLE KITS 


Show an oil burner serviceman one of these efficient little 
kits and he’ll never want to be without one again. They 
have, in convenient and compact arrangement, everything 
needed for oil burner servicing. Furthermore, they are so 
designed as to protect the nozzles while not in use, hence, 
they pay for themselves by reducing the chance of dam- 
aged nozzles to a minimum. 


Three sizes and all models have hinged covers with safety 
locks. 


See EDCO PRODUCTS in Space +339 
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Furnaces Boilers 
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Utility Room Floor Furnaces Space Heaters 
Fyrnaces 














YOUR VIKING FRANCHISE gives you a protected territory where your immediate 
efforts produce profitable sales for only you— where each year your good 
installations advertise your ability. 


YOUR VIKING DISTRIBUTOR provides a complete inventory of everything needed for 
every job—not only VIKING units but everything else you need from 
asbestos paper to oil tanks, from Freon gas to plenum chambers, from a gas 
valve to galvanized sheets. And in addition, he assists in financing, engineer- 
ing, and service. 


THE COMPLETE VIKING LINE meets every demand for a home “Warm in Winter and 
Cool in Summer.” Units of all types, for all fuels, soundly designed and 
economically produced by the finest mass production facilities in the industry. 


During the next three years the best success stories of independent merchants 
will be about those who grasp the opportunity in the automatic heating, 
cooling and air-conditioning business —a growing business which represents 
up to 10% of all new housing — double that each year for replacement. When 
you build with VIKING and your VIKING distributor, you build rapidly, 
soundly, profitably and permanently. 


VIKING 


A POTENT NAME IN AIR CONDITIONING 
WINTER, SUMMER AND YEAR ’ROUND 






















Conversion 
Burners 














Year-round Air 
Conditioners 


Domestic 
Stokers 
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YOU AND THE VIKING FRANCHISE 


@ You sell a basic service of ‘Warm 
in Winter, Cool in Summer.” 


© Your equipment will merit the 
confidence of home-owners, con- 
tractor-builders and all customers. 


® You will earn attractive profits 
from new building, modernization 
and replacement, 


© You will enjoy a year round 
business and profitable year round 
service. No slack periods. 


® You will build a permanent busi- 
ness, Your ability to lay out, install, 
balance, adjust and service a com- 
plete job is displayed best with 
VIKING units. They will establish 
a reputation for you as the con- 
tractor who installs the good jobs. 








THE VIKING MFG. CORPORATION 





1747 CHESTER AVE., CLEVELAND 14, OHIO 
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HY let objectionable radio interference noise spoil 
your customers’ complete satisfaction with this oil 
burner installation? G-E ignition transformers (Class E) are 
electrostatically balanced to eliminate radio interference at 
its source. Improved shielding and mid-point grounding of 
the high-voltage winding effectively minimize interference 
for oil burner ignition systems over all radio wave bands. 
G.E. is ideally equipped to solve the problem of radio in- 
terference. Our transformer engineers work closely with 
electronic specialists to produce the best ignition trans- 
formers for maximum serviceability and minimum radio 
interference. The results are then passed along to you in the 
form of improved equipment and better performance. 


And don’t forget these other outstanding features of G-E 
ignition transformers which are designed to give positive 
ignition of oil under such extreme operation conditions as 
minus 10 C ambient and 70 per cent line voltage: 

1. Unfailing high-voltage arc 

2. Ample current to overcome cold or oil-coated spark 

points 

3. Wide range of sizes, mountings, and capacities—either 

standard or made specially to fit individual require- 
ments. 


GENERAL (QELECTRIC 


403-88-5205 


fueloi! 
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How to eliminate destructive high- 
voltage surges from oil burners? 
How to balance high-voltage circuits? 
What air velocities and electrode 
spacings are recommended for 
various transformer ratings? 

What to avoid to assure proper 
transformer and oil burner operation? 
Our booklet, GET-1004, “Ignition 
Transformers for Oil Burners” has the 
answers. You will find 
it a valuable refer- 
ence. Send for it to- 
day. Write to Gen- 
eral Electric Co., 
Apparatus Dept., 
Schenectady 5, N. Y. 

















a i eal i sine ai 



























5 


Yes, MR. DEALER—we've completed plans on how you 
can get in on the greatest oil burner boom in the in- 
dustry's history. NOW you'll be able to fulfill home- 
‘owners dreams fo “Better their Homes for Better Living” 


with PARAGON, FIRST in New York City Sales. 





Paragon Oil Burners are sold only 


_ Write in for complete information re- 
garding your territory TODAY! 


Varagon Uil Burner Corp. 


General Offices Plant & Sales 


75 BRIDGEWATER STREET 88-40 77th AVENUE 
BROOKLYN 22, N. Y. GLENDALE 27, L. I., N. Y. 


Telephone: EVERGREEN 8-4100 Telephone: VIRGINIA 9-0020 
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AIR AND VACUUM 
VALVES 
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OUT OF THE 
i WITH PRE-WAR SPARKLE | 
AND PROFIT 


Once again there will be extra eye ap- 
peal to help you make a better profit on 
Dole Air & Vacuum Valves. @ Full chro- 
mium plating adds sparkle to the valves 
now being shipped. The same precision 
workmanship continues with no letdown 
in performance! — now topped off with a 
new sparkle to spearhead your sales 
efforts. @ For extra profitable sales, 
remember, vacuumize systems this 
summer for fullest customer-economy. 








THE DOLVE VALVE COMPANY 


1933 CARROLL AVE., CHICAGO 12, ILL. 


REPRESENTATIVES IN ALL PRINCIPAL CITIES 























Mack Trucks, Inc., Empire State Build- 
ing, New York I, N. Y. Factories at 
Allentown, Pa.; Plainfield, N. J.; New 
Brunswick, N.J.; Long Island City, N. Y. 
Factory branches and dealers in all prin- 
cipal cities for service and parts. 
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omy hundred and eighty mil- 
lion gallons... . That’s a lot of 
gasoline and oil to move in one 
year, with a fleet of 108 trucks. 

KE. Brooke Matlack of Phila- 
delphia, specialist in petroleum 
products transportation, rolled 
up that record last year. 

His trucks traveled 7,000,000 
miles, on a round-the-clock, 7- 
day-a-week schedule. 

And themajority of those trucks 


TRARNS-O1L> 


—68 out of 108—are Macks. 

“We have always had excel- 
lent results with our Macks, both 
large and small,” writes Mr. Mat- 
lack. ““Low maintenance cost per 
mile, and their ability to keep 
going, have helped us greatly in 
our part in the war effort.”’ 


Macks can help you, too—help ' 


you haul more goods more miles 
at lower costs. You can’t beat 
a Mack for performance. 








TRUCKS 
FOR EVERY PURPOSE 








Performance 
Counts! 
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How many oil burner improvements 
can you find in this picture? 


We won’t describe them here, but there are six 
improvements in the Timken Mono-Rotor alone. 
Thirteen others are found elsewhere in the new Tim- 


ken Silent Automatic Wall-Flame Oil Burner*. 


Each of these improvements adds to Timken econ- 
omy and dependability. Each is a further reason why 
Timken Silent Automatic Oil Burners are easier to 


sell .. . easier to install and service .. . more profitable 
to handle. 


Today more than ever before, sound engineering is 
important to both buyer and seller of oil heating 
equipment. The 20 years of concentrated oil heating 
experience back of Timken Products, and the unparal- 
leled record they established during the war years, go 
far to explain why Timken is “The Accepted Stand- 
ard” wherever quality oil heating equipment is sold. 
ee a wees Cee 


* All 19 Timken postwar improvements are described in detail im 
the February TIMKEN HEAT magazine. A free copy will be sent 
you on request. 


TIMREN 
id elo 
HEAT 


TIMKEN SILENT AUTOMATIC DIVISION 
THE TIMKEN-DETROIT AXLE CO., DETROIT 32, MICH. 


NOTE: When installed with super-sensitive thermostats for 
shorter, more frequent operating cycles, the fast warm-up 
of Timken Wall-Flame Oil Burners is a feature of particu- 
lar advantage. Write for complete information. 


wise Postwar Timken Equipment at O.H. 1. Exposition, Philadelphia, April 23-27 








Combustion Chamber Firing Unit 


The burner and fire bowl combus- 
tion chamber are built as one unit. 
The end of the fire bowl forms a 
windbox containing air for com- 
bustion at sufficient pressure to 
offset the effect of draft variations. 
Air from the windbox passes 
through metering chutes, set at an 
angle to cause rotation. Oil and 
air rotate and intermingle in a 
definitely controlled conical spray. 
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The Economizer 


The combustion, chamber has its 
outlet at the bottom through which 
the hot gases pass down into the 
economizer. Here the gases divide 
into long thin slices within the 
economizer tubes. Each tube is 
swept at high velocity by cold 
return air from the blower. The 
rapidly flowing cold air absorbs 
a maximum of heat from the econ- 
omizer surfaces before it contacts 
the hotter fixebox. 
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The Power Unit 


The power unit supplies air under 
pressure to the burner windbox 
and also maintains a definite con- 
trolled oil pressure in the burner 
fuel nozzle. This assures a perfect 
mixture of oil and air. All parts are 
die-formed and welded into a 
single rigid unit. The entire 
assembly is rubber-mounted for 
silent operation and can easily be 
removed should servicing be 
required. 





Firebox-Economizer Unit 


The firebox and the economizer 
form one composite unit. The 
teardrop shape of this unit removes 
the peak from the high tempera- 
ture zone and permits the air 
sweeping up the furnace sides to 
follow clear to the top thereby 
absorbing a maximum of heat. The 
elimination of hot spots plus the 
exceptionally sturdy construction 
assures a long life of trouble-free 
performance. 
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Efficient, Rubber-Mounted Air Blower 


1. Shaft mounted on self-aligning 
ball bearings set in rubber 
pillow blocks. 

2. Belt tension automatically regu- 

lated by weight of motor. 

Large lightweight blower wheel 

operating at slow speeds for 

quietness and economy. 

Adjustable pulley to permit 

exact setting of blower speed. 

Discharge outlet connected 

through canvas connector. 


Ww 
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Flash Humidifier 


A miniature flash steam boiler 
within the furnace firebox goes 
into action when the burner starts. 
This type overcomes the short- 
comings of the slow heating, 
evaporating pan type of humidifier. 
Adequate humidity is delivered 
into the house under the difficult 
conditions imposed by the short 
firing cycles resulting from the 
use of modern, heat accelerated 
thermostats. 








GAR WOOD INDUSTRIES, INC., HEATINDI 
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HE principles of Tempered- 

Aire differ from those of any 
other heating unit. The reason for 
this dates back to 1927, when Gar 
Wood developed the first furnace- 
burner unit. After exhaustive research 
and effort, a complete, coordinated 
heating unit was perfected that was 
not the easiest or most inexpensive 
to manufacture, but it did incorpo- 
rate every desired quality skillfully 
engineered to attain the highest 
level of performance. Each part that 
goes into the making of the com- 
plete Tempered-Aire Heating Unit 
has been designed to perform its 
particular job in the most efficient 
manner and to function in perfect 
coordination with all related parts. 
This is your assurance of depend- 
able, balanced, easy-to-sell heating 
performance. : 


This advertisement describes postwar equip- 
ment which is not now available. 1s does not 
constitute an offer to sell or deliver and ne 
suggestion is made that orders be solicited. 
This notice will cease to apply: when ceiling 
brices have been establishe the OPA. 


INCDIVISION + DETROIT 11, MICHIGAN 


ROAD MACHINERY MOTOR BOATS 
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WON FOR 5th TIME 


. Rave +* 
INS AAS WAY 


Heavy Duty 


STEEL BOILERS 


FOR 
Heating, Power and 


Process Steam © 


Hot Steel into Boiler Heads 
on this 3000 Ton Hydraulic Behemoth 


In heavy duty service... whether for power, process 
steam or heating... the extra strength built into 
Kewanee Hi-Pressure Boilers insures a longer term 
of dependable service. The shop photo shows a 
boiler head being formed into perfect shape under 
a hydraulic pressure of 1500 Ibs. per square inch. 


Hand or Mechanical Fired 
100, 125, 150 LBS. WP. « 6 to 304 H.P. 


ae KEWANEE BSILER CORPORATION 
gQILERIMAKER Pee van | KEWANEE, ILLINOIS _ 
- a Branches in 60 Cities—Eastern District Office: 40 West 40th Street, New York City 1 
ivision a of American” piator & Standard dard Sanitang CORPORATION 
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The TACO TEMPERING VALVE 


Taco Type S Tem- 
pering Valve 
Factory tested for 
125 Ibs. Working 
Pressure. Avail- 
able in '/> ana 
3," sizes. 





is popular because of its 5 Exclusive Features) 


Here is one case where exclusive features make a ‘good 
mixer’’. The Type ‘‘S'' TACO Tempering Valve is the valve 
the trade likes for residential applications. Operating on 
the thermostatic principle, it provides positive, dependable 
action. So, no matter how hot domestic water may be in 
the heater or tank, it will always flow from the taps at 
temperatures between 135°-145°F—when a TACO Tem- 
pering Valve is installed. 

This reliable, simply-constructed tempering valve prevents 
over-heated water from reaching the taps after long 
no-draw periods by admitting cold water to mix with the 
hot water. 

The bronze-bodied TACO Tempering Valve is the lowest- 
priced tempering valve in its class. Yet, in addition to 
flexibility of installation (can be installed in any position) 
it boasts these 5 exclusive features: 


Better Heating - Better with Taco 


Mr. Wholesaler: 


The TACO Tempering Valve, widely used, lowest-priced, 
will prove a profitable, fast-moving stock item. Place 
your order now for the tempering valve the trade likes. 














Two Unions make for quick, easy 
installation. 

Permanent setting. The valve is 
factory-adjusted; no time-wast- 
ing adjustments when installing 
element. 

The special thermostatic element 
is hermetically sealed. It cannot 
clog with dirt or sediment; cannot 
slip, tire or lose adjustment. 

The positive-seating of the ele- 
ment eliminates cold water slip- 
page. 

Elements (low-priced) are, easily 
replaced. Simply disconnect cold 
water union and drop in new 
element. 


For further information about the TACO Tempering 
Valve, Type S, see your wholesaler or write Taco 
Heaters, Inc., today! Larger adjustable tempering 
valves are available for installations of 3 baths 


+ +» 
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‘ & and over. Ask for information on TACO Type ‘“‘T’’. 





a 





Something To Look Into! taco Heaters, Inc., will occupy booth #518 at the National Oil Heat Exposition. 
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Domestic Tankless 
Taco 
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Taco Tempering Valve Circulator 
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¥ TACO HEATERS 


“Taco-One “= 342 MADISON AVE. NEW YORK 


Venturi Fitting TACO HEATERS OF CANADA LTD , ADELAIDE ST W TC 


TH-101 


INC. 
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Instantly responsive Twin Contact Controls, for automatic 
heating units, are sensitive precision instruments. The slightest 
thermal or electrical stimulus produces an immediate reaction 
...a feature that reduces fuel waste and overheating caused by 
sluggish controls. 

Highly sensitive yet ruggedly constructed, Perfex Controls are 
built to give years of continuous service. In every detail—in 
design—in construction —in performance, Perfex Controls have 
established their superiority in the field of automatic heating. 
Today, more leading heating manufacturers prefer Twin Con- 
tact Controls than ever before. They know pre-selected Perfex 
Controls, sold under their established trade name, means bettef 
dealer relations and greater customer satisfaction. 


PERFEX CORPORATIGN, MILWAUKEE 7, WIS. » PERFEX CONTROLS LTD., TORONTO, ONT. 


TWIN CONTACT CONTROLS 


MANUFACTURERS OF AUTOMATIC CONTROLS BEARING THE TRADE MARK NAMES 
OF LEADING PRODUCERS OF AUTOMATIC HEATING SYSTEMS AND APPLIANGES 











NATIONAL OIL HEAT EXPOSITION and CONVENTION 
APRIL 23-27...Sponsored by Oil-Heat Institute of America 
















OV TO PHILADELPHIA... 


‘‘q get-together that means all-together 


















for anew day in oil heat’”’ 













Gentlemen: 


The Oil Heating Industry owes a debt of gratitude to Exhibitors in the 
forthcoming National Oil Heat Exposition. They have made the Industry's 
first post-war show the greatest of all Oil Heating Expositions so successfully 
sponsored by Oil-Heat Institute of America: 

This display of confidence in the future of our vital industry has been 
exhibited in the face of difficult reconversion problems. It is a stirring 
tribute to the calibre of the men and women in this Industry and is a 
happy augury as we enter an era of peace, a new day for Oil Heat, a 
period of great expansion. 

The mission of OHI is to increase public knowledge and acceptance of 


Oil Heat. OHI accepts the mandate given it to make the Exposition and 
An OPEN LETTER Annual Convention, held along with the Exposition, further the welfare of 


s a the Industry as a whole. 
to the Oil Heating OHI's Annual Convention—its Retail Sales, "The Industry Looks at 
Industry from the 



















Itself’ and Engineering Sessions, its Annual Banquet-Dance, its good-fel- 
lowship, and its many other opportunities for discussion of Oil Heating— 
is dedicated to this purpose: The welfare of the entire Oil Heating Industry. 


| Presi 
; esident of OHI So, as sponsor and host, OHI extends to all—to manufacturers of Oil 
atic Heating Equipment and Accessories, to Dealers, to Oil and other Allied 













test Industries, and to their ladies—to the whole Industry-Family, whether Ex- 
ion | hibitors or not, whether OHI members or not—a cordial invitation to join 
Lby | in this GET-TOGETHER that means ALL-TOGETHER for the Oil Heating 

| Industry. 

| OHI especially invites you to bring your wives that they may enjoy a 
are visit to historic Philadelphia and environs. There will be a special Ladies’ 
~in Day program on Wednesday, April 24. The ladies will not want to miss 
ave | the famous entertainers and name band at the Banquet and the dancing 
ng. | that follows. ‘ 
Ee | We'll see you in Philadelphia, April 23-27. 
fex Sincerely yours, aes 
tter Pe : 
ONT. AA ane: 

a President 
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OIL-HEAT INSTITUTE OF AMERICA 
P MORE PEOPLE HEAT WITH OIL INCORPORATED 
. LESSCOST . . . . NOTOIL 30 ROCKEFELLER PLAZA « NEW YORK 20 
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Eyyllavge BLOWERS 


MAINTAIN THEIR/ZPRE-WAR QUALITY CONSTRUCTION 


Brundage Blower Assemblies are the nerve center of 
the blower-filter package unit. These are built in a 
complete range of sizes to meet manufacturers’ needs. 


PN Nucleus of 


an efficient 
sturdily built 
series of blower 
units. 


PDRM bn pius 


drives and rear motor 
mounting. 





Blower-Filter cabinet . . . beautifully styled, baked 
enamel finish, die-formed. Shipped knocked down 
for ease in handling, installation, or storage .. . 


Easy access to replaceable filters. Be — . PDU M ate 
\ : plus 


Me : Ns — PDRM Upblast 
* : a a | Other angle dis- 
: os - mV) | charge blowers 


| | furnished on spe- 
Those who want top performance coupled with = ar we 


economical, quiet operation take advantage of 
_ the skilled engineering and master craftsmanship 
_which has made Brundage Blowers a first for one 
quarter of a céntury . . . Made in a full con ple 
ment ¢ i sizes. . Sales representatives n key 

is throughout the country 


drives and top 
motor mounting. 





BLOWER SPECIALISTS 


Since 19/9 
EG KALAMAZOO 11, MICHIGAN 


COMPANY 
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EXPLOSION PREVENTER 


A flame failure safeguard must react in- 
stantaneously to provide full protection 
against the explosion hazard of flame 


failure. 


Fireye is a photoelectric Flame Safe- 
guard. It is actuated by the direct light 
of the flame itself. Fireye acts instantly 
on flame failure to cut off fuel and 
sound an alarm. Thousands of industrial 


and U.S. Navy installations throughout seidiala a. 
<fM > 


the world testify to the superiority of 
this equipment. 


us 
ACTUALLY paNTINY wystht ANINTENANCE EASILY 


SES a4 HOUR -—gygy. cutter 


| 0 
FLAME PROTECTION Fatt 4) wothtt! 


WRITE FOR YOUR BULLETIN 1 O)-21 @ue 5@) BY. 4 


ELECTRONIC FEEDWATER CONTROLS PHOTOELECTRIC FLAME MONITORS 
COMBUSTION CONTROL CORPORATION 


TT ORGAROWAY es CAMBRIDGE 42, MASSACHUSETTS 
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There's so much to think about! 
Advertising helps, factory training, sales 
and service manuals, store displays, etc., 
efc. All interesting . . . but SECONDARY. 


The most important point is THE PRODUCT 
ITSELF! More than 50% of the average 
dealer’s success depends on the quality 
and trouble-free operation of the burner. 


Rexoil rates your most thoughtful consid- 
eration because (1) Over 70,000 are in 
use; (2) One sale invariably leads to an- 
other . . . building profitable territories for 
dealers; (3) Rexoil’s ‘“‘Accelerated Heat” 
principle makes satisfied customers; (4) A 
complete line will again be offered; (5) 
Time-tested sales coopera- 
tion is freely given. 


Don’t let present curtailed 
shipments keep you from 
looking into Rexoil. You can 
afford to wait a little longer 
.. . for success! 


NATIONAL OIL HEATING 
EXPOSITION—Philadelphia 
April 23-27 — Booth 109 
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rda- 
led m right for your oil burner! Wide range 
of sizes and mountings—for almost every 
om oil burner made—means that the Super 
an is right for your requirements. Standard— 
or custom made to your exact specifica- 7 
ger tions. f 
mw efficient performance! Positive oil 
\G ignition—constant or intermittent—even 
: under extreme operating conditions. Un- 
hia failing high-voltage arc—ample current 
09 to overcome oil-coated spark points. f 


= minimum radio interference! Pat- 


ented radio shielding construction —a p f k, 
Super exclusive—reduces radio interfer- : ® 


ence to lowest poi i “hia ‘ ; : 
est point possible. Manufacturers of Transformers — ignition, audio, radio / 
frequency, lighting—transmitter and receiver components 





1057 Summit Avenue e Jersey City, N. J. 
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and a Dealer Policy that has KEPT FRIENDS! 
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OIL BURNERS 





A FEW WORDS ON THE PRODUCT: Ace Uniflow 
Oil Burners are custom engineered for indus- 
trial, commercial and institutional installations. 
When you sell an Ace Uniflow Oil Burner, you 
set the wheels in motion that end in an installa- 
tion designed for specific requirements. Oil 
burner dealers currently handling any one of 
the well-known domestic units, will find in the 
Ace Uniflow Oil Burner, a companion product 
which will open a new avenue to increased 
sales and: profits. It is worth the few moments 
of your time to investigate. 


Let’s get down to brass tacks and consider seriously, for a 
moment, how we can both profit by carefully planning today for 
tomorrow. In the first place, we are anxious to appoint a number 
of aggressive dealers to sell Ace Unifiow Oil Burners in certain 
territories throughout the country in which we do not now have 
representation. In the second place, we are perfectly frank in 
stating that, due to strikes, material shortages.and the many 
problems involved in industrial reconversion, we must still 
ration our production fairly among the many Ace Uniflow 
dealers who have continued to be loyal to us throughout the 
war years. 

You, as a dealer or distributor, must recognize the soundness 
of such a policy. If you agree with this and feel that a market 
exists in your territory for Ace Uniflow Oil Burners, and if you 
will be satisfied with a temporary policy of rationing of your 
total requirements, perhaps we can get together on a franchise 
territory agreement which, within the next few months, may 
easily represent one of your soundest business assets. 

As conditions change however, and our production again 
reaches normal, we will be able to supply all demands for 
Ace Uniflow Oil Burners. 


Yes! Today is the day to plan for tomorrow! Write us! 












COMPLETE 
LINE 









af 
4 Pressure Burners 
Firing rates from 
7/10 to 12 
gallons per hour 


6 Vertical Rotary Burners 


Firing rates from 
7/10 t06 
galions per hour 





3 Air Conditioning Furnaces 
From 120,000 to 
200,000 
BTU per hour 








6 Boiler Burner Units 
Capacities from 475 
to 840 sq. ft. of 
Standing hot water 





HEAT Helps You — 


COOPERATIVE 
DEALER POLICY 
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A good, diversified line . . . kept technically up-to-date . . . and 
sold with a fair dealer policy . .. is essential to the develop- 
ment of a successful oil heating business. You get all three... 
and more profits, too . . . when you sell the Fluid Heat line. 
Here’s why: 


1. The really complete Fluid Heat line is set up to enable you 
to satisfy more customers . . . make more sales. Example: 
you can sell both pressure and rotary burners, depending on 
the customer’s preference. 2. Fluid Heat’s engineering and 
construction is kept ahead of competition by a wide-awake 
development laboratory . . . staffed with engineers long ex- 
perienced in the industry. 3. The Fluid Heat dealer franchise 
system is based on the policy of building our business by help- 
ing dealers build theirs . . . resulting in more sales. Further 
advantages: the Fluid Heat trademark which has won solid 
consumer acceptance by dependable performance since the be- 
ginning of oil heating . . . the help we give you on installation, 
service and sales problems. 


It all adds up to a profits story on Fluid Heat dealer franchises 
that’s worth investigating. Write today ... without obligation 

. for the complete details. Address: Fluid Heat Division, 
Anchor Post Fence Co., 6700 Eastern Ave., Baltimore 24, Md. 


PRODUCTS 
“‘WORLD’S ECONOMY CHAMPION” 
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Visit the Fluid Heat 
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